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Larger—231 pictures of sélverware—10 more 
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Replica of Famous Liberty Bell Made for the American 
Legion, Department of Nebraska 











(THERE has just been completed in Provi- 
dence a notable replica of the famous 
Liberty Bell, the original of which stands 
in Independence Hall, Philadelphia. It is 
believed that this is the largest and most 
faithful reproduction of this historic treasure 
that has ever been attempted. With the sole 
exception of a slight difference in the grain 
of the wood of the old beam from which 
the bell is pendant, every last little detail 
has been reproduced with the utmost fidelity 
to the original. 

Of this replica the bell itself is 12 inches 
in diameter, of proportionate height and 
massive section. The clapper, or tongue, 
which is also wrought and hung exactly as 
in the original, is free to swing but probably 
will not be actually used. The supporting 
beam in the replica is of hickory hewn to 
be an exact counterpart in miniature of the 
original. The bell is hung therefrom, with 
quaint bolts and ties exactly as in the or- 
iginal except as to material. Height of bell 
proper 91%4 inches—total height of bell (in- 
cluding lugs) 12 inches—height over all 1754 
inches—weight of bell 56 lbs. Total weight 
of bronze 89 Ibs. 

The side brackets, which of course have 
no historic importanee, are also reproduced 
but shortened in height to facilitate carriage 
and use. 

The bell itself is finished in the dark 
somber tone which the passage of time has 
conferred upon the original. The hickory 
beam in the dull effect of the original old 
timber, the fastenings which are also of 
bronze are finished to. simulate the old iron 
work, and the brackets the ordinary bronze 
color of the original. 

The bell itself was cast from a special 
bell metal alloy, of particularly heavy sec- 
tion, and gives a fine ringing note. It will, 
of course, be understood that the famous 
“crack” has been simulated in this replica, 
and is merely a crevice in the thickness of 
the metal. 

This splendid patriotic emblem was made 
by the Gorham Mfg. Co., to the order of 
The American Legion, Department of 
Nebraska, and was delivered to the tem- 
porary headquarters in Philadelphia for use 
in connection with the Legion exercises there 
during the National Convention at the Ses- 
qui-Centennial Oct. 12. 

The bell, an illustration of which appears 
on the front cover of this issue, is furnished 
with a handsome mahogany case, velvet 
lined, brass trimmings, and both bell and 
case provided with a special compartment 
box for transportation, as it is anticipated 
that the interest it has aroused will result 


in its being called into use on many notable 
occassions in connection with the Legion 
activities. 








The New Paris Diamond Exchange 





THE first of September saw the opening 

of the new headquarters of the diamond 
dealers of Paris. The location is 14 rue 
Cadet. The handsome quarters are con- 
structed by the “Societé Anomyme Immobil- 
iére parisienne de la perle et des pierres 
précieuses.” Rather a long but self-ex- 
planatory title conveying to its public that 
it is a joint-stock (anonyme) real-estate 
corporation for pearls and precious stones. 
The Paris gem-stone dealers for many years 
have foregathered at the Café des Diamant- 
aires, a more or less unpretentious establish- 
ment in which the landlord ran a gambling 
room on the first floor. For many years 
the quarters were so cramped that there was 
a large overflow gathering on the sidewalk 
outside the old gathering place during the 
busy hours. 

With the opening of the magnificent 
“locale,” our Paris contemporaries in journal- 
ism have been doing themselves proud. “Le 
Grand Négoce” devoted two pages to the 
important event giving its readers two illus- 
trations of the quarters; “La Perle” placed 
four pages of information on the topic before 
its subscribers with four illustrations. The 
great front hall measures about 120 feet in 
length with a width of 30 feet and a glass 
roof 50 feet from the floor. Air-purifying 
devices and ventilation are perfect. It bears 
the significant name “Brasserie Restaurant 
des Gemmes” (perhaps this might be trans- 
lated into “Brew and Restaurant of Gem- 
stones”) evidently fitted out for “restaura- 
tion” (in liquid and solid form) of any 
jaded dealers. The sub-basement is fitted 
cut as a “strong-box” room for members 
and already contains 697 small “safes,” and 
has a capacity for, perhaps, as many as 
2,000. A spacious “correspondence” and 
dressing room will prove useful accommoda- 
tion to members. 

The ambitious enterprise for adequately 
housing the traders in precious stones has 
been brought about by floating 8,000 shares 
at 250 francs. It gained the favorable back- 
ing of the important associations: Chambre 
Syndicale des Négociants en Diamants, 
Perles, Pierres précieuses et des Lapidaires ; 
Syndicat Professionel des Négociants et 
Courtiers en Perles et Pierres précieuses; 
and Chambre Syndicale des Courtiers en 
diamants, perles et pierres précieuses. 


Colored Glass Used in Imitating Gem 
Stones and Some Simple Tests 





I N his work entitled Die Kiinstlichen Edel- 
steine, Dr. H. Michel says: 

“Colored glasses are obtained by melting 
together strass and different fluxes. Thus, 
for emerald-green glass is quoted: 1,000 
parts strass, 8 parts copper oxide, 0.2 parts 
chromoxidyl. For a blue glass: 1,000 parts 
strass, 15 parts cobaltoxidyl; wine-red to 
violet color is gained through manganese, 
chrome compounds give green tones, uranium 
salts lovely greenish yellow tones. More in- 
teresting is the creation of ruby-red glass. 
To the sand from which this glass is to be 
produced is added chloride of gold, in which 
the sand is just sprinkled with the'solution; 
to 100,000 parts sand comes 6 to 12 parts 
gold. The glass is cooled rapidly and looks 
colorless to weakly green; if then warmed 
cautiously it takes on a dark red color. The 
color is created by minutely divided gold 
spangles which, themselves, have no red 
color of their own. Blue color may also 
arise, and the color depends on the so-called 
degrees of dispersion, that is to say, on the 
size and division of the gold spangles. 

“All these glasses are recognized by the 
fact of their slight hardness; their specific 
gravity is mostly high and may by chance 
correspond with the imitated precious stones. 
They generally feel warmer than the precious 
stones if held to the lips. Breathed on, the 
breath passes from them slower than with 
precious stones. But a better distinguishing 
mark is gained through optical investigation ; 
the colored glasses lack the pleochroism of 
the doubly refractive precious stones; they 
are always isotropic. All double-refracting 
phenomena one believes visible in glasses de- 
pend on the so-called tension-double-refrac- 
tion. In consequence of tension conditions 
the light suffers changes that resemble 
double refraction. 

“It is not, however, extinguished uniformly 
but with a spotted extinction which, by turn- 
ing the microscope table stretches out irregu- 
larly. over the stone. As such glasses are 
recognized by optical investigation, some con- 
crete examples will follow. Much is also 
determined by the investigation of the oc- 
clusions. In many cases, even, microscopic 
examination of the occlusions determines 
when it comes to imitations of optical iso- 
tropic stones as garnet, spinel, and when, for 
some reason or other, the research for hard- 
ness is forbidden. Luminescence phenomena 
also can be brought in to our aid. with suc- 
cess. The chemical analysis, of loosened pieces 
perhaps, cannot lead to a decision, because 
analysis-proof glasses are produced with, for 
instance, emerald—and aquamarine—imita- 
tion beryl clays intermixed.” 








A. G. Schultz, Baltimore, Md., has been 
succeeded by A, G. Schultz Co., Inc. 
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The Production of Precious Stones for the Year 1925* 





By George Frederick Kunz, ScD. PhD. A.M. 

















(Continued from issue of October 27) 


Other Precious Stones 
AMBER 


Amber is the fossil resin of an extinct 
variety of pine tree found along the shores 
of the Baltic Sea at Palmnicken, near 
Konigsberg, Prussia. 
flooding of the forest by the sea, the amber 
occurs in a stratum of clayey sand known 
to the miner as “blue earth.” Most of the 
amber of commerce is recovered from this 
earth, but occasionally small amounts are 
washed up along the sea-coast. The recov- 
ery of the amber is a state monopoly. 

The overburden, about 30 meters in thick- 
ness, is removed by powerful electrically 
driven shovels, and then the stratum of blue 
earth, about 6 meters thick, is attacked in 
the same way at the rate of about 2,500,000 
cubic meters annually. 

The shovels dump the blue earth into cars 
of about 5 cbm. content, which are taken 
to the washer by electric locomotives. The 
earth is dumped out onto a strong iron 
grating through which the earth is washed 
by streams of water under pressure. The 
mud and the floating amber flow through 
a number of open gutters to a series of 
sieves which separate the amber. This raw 
washed amber is then cleaned of the last 
remnants of the blue earth, and of the 
weathered coating which covers the amber. 
The larger pieces of amber are used for 
working up into the various well-known 
uses, but the greater part is in too small 
pieces or too impure to use in this way. 
These are melted and from it is prepared 
amber resin, oil of amber, snd succinic acid. 

The larger and pure pieces are sent to 
sorters, who classify the pieces acording to 
color, form, and size, which determine the 
use to which it can be put. Material which, 
although pure, is too small, or too irregular 
in shape for ordinary use, is used for pressed 
amber. 

In the process of manufacture the chief 
operation is a most careful cleaning of every 
individual piece of amber, to free it from 
the weathered shell. This is done by scrap- 
ing with a sharp knife until every fragment 
of impurity is removed. The cleaned pieces 
are washed, again carefully inspected, 
ground, mixed with a small amount of dye 
to give the finished product the desired 
color, and then pressed hot into plates, rods, 
and tubes. Except for the small percentage 
of coloring matter, the product is pure am- 
ber. Although it does not have the same 
beauty and fineness as the natural amber, 
this material is much used for cigar and 
cigarette holders. 

From the works at Konigsberg, Prussia, 
the amber goes into commerce in about 250 
different forms as natural amber, and as 
pressed amber in the forms mentioned.’ 





*Reprinted from “Mineral Industry,” Vol. xxxiv, 
by courtesy of the publishers, the McGraw-Hill 
Book Co. 

1Abstracted from a private communication from 
the Preussische Bergwerks-u. Hiitten-Aktien- 
gesellschaft. 
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Due to the subsequent. 


EMERALDS 


Russia—The emarald mines of Bajenovo 
in the Ural Mountains, and the cutting fac- 
tories in Peterhof, Sverdlovsk (formerly 
Ekaterinburg), and Kolivan will work 
throughout the fiscal year 1925-26, accord- 
ing to the report of the Soviet State Trust 
in charge of precious-stone production. It 
is hoped to mine some 10,000 grams of 
emaralds, from which 10,000 carats should 
be obtained. The preceding year only 2,500 
carats were obtained. The Russian material 
is frequently marred by black micaceous in- 
clusions that decrease the value of the gems. 
The stones are rarely over 1 carat in weight. 


JADEITE 


Burma.—The jadeite production in 1924 
amounted to 2630.4 cwt., as compared with 
3626.6 cwt. in 1923; although this is a de- 
crease in quantity of over 27 per cent., the 
value increased over 13 per cent., due to 
higher quality. Exports in 1924 were 2766 
cwt. as compared with 3088 cwt. in 1923, a 
reduction of about 10 per cent. Part of the 
discrepancy between production and exports 
is explained by the fact that the production 
data are never complete.* 

South Africa—The recent discoveries of 
so-called jade in South Africa are claimed 
to rival those of China, which formerly sup- 
plied the world’s market. As a matter of 
fact, this material is not true jade, but is a 
green garnet. At present the material is 
being mined by a private company, in limited 
workings, in northwest Transvaal. Much 
of the material thus far produced is the 
translucent variety, which China has now 
ceased exporting. Other colors are gray, 
purple, green, rose, and pink. It is expected 
to import expert Chinese carvers to work 
the material. 


LAZULITE 
Lazulite is a blue mineral somewhat 
lighter in color than lapis lazuli. Although 


usually opaque, like turquoise, it is some- 
times clear and transparent, very similar in 
color to a crystal of copper sulphate. Chem- 
ically it is a hydrous phosphate of alumina, 
magnesia, and iron. In 1888 lazulite was 
reported from Tijuco, Minas Geraes, Brazil ; 
recently material has been forwarded from 
Santa Rita, in the same State. Whether this 
is a new and separate occurrence, or whether 
it is related to, or identical with, the old 
Tijuco material has not yet been determined. 
The Santa Rita lazulite is transparent, has 
a hardness of 6, a specific gravity of 3.1, 
and is unattacked by acids. It is very 
pleochroic, being deep blue when viewed in 
one direction and pale green in another. 


PEARLS 


Australia—Returns from pearl fishing in 
Western Australia in 1924 showed a slight 
increase over 1923. Shell amounting to 1,323 
tons valued at £240,000 was taken, and pearls 
valued at £47,400 were recovered. 

Ceylon.—Inspection of the pearl banks on 





1Commerce (Calcutta), Nov. 7, 1925. 
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the northeastern banks of Ceylon has shown 
that on some banks the oysters are sufficient- 
ly mature to be fished next Spring. The 
forthcoming fishery promises to be a small 
one, and will differ materially from former 
ones. In the past the recovered oysters have 
been sold in lots at public auction. This 
time the Government will take charge of 
opening of the shell and marketing of the 
pearls obtained. 

Tahiti.'—Pearls are known to occur about 
most of the islands around Tahiti, but only 
a few are being worked at present owing 
to difficulty of approach, lack of vegetable 
foodstuffs and fresh water, and the French 
Government’s prohibition regarding the use 
of diving suits. The pearl-oyster beds in 
these islands, accordingly, have become seri- 
ously depleted. The Government, however, 
is taking steps toward regulating their ex- 
ploitation by closing certain islands for 
periods of three to four years—long enough 
to permit the breeding and growing of new 
beds—and working new islands. Marutea, 
opened this year, has produced some of the 
most beautiful pearls found around Tahiti. 
The most important islands previously 
worked are Hikueru, Takume, Mangareva, 
Penrant, and Manihi, the first probably the 
richest source of supply of pearls in the 
world. 

The true oyster pearl, in the large mother- 
of-pearl shell, is found at greater depths 
than the “pipi,” which, in small, worthless 
shells, is abundant in the shallow waters. 
The true pearl is usually white or greenish 
black, although fancy colors are not un- 
common; has a good oriental luster; varies 
in size from 5 to 15 carats, and is usually 
button- or pear-shaped. Round true pearls, 
however, are sometimes found. These are in 
great’ demand on the Paris market, where 
they command high prices. The “pipi” pearl 
is generally tinted to creamy white, and is, 
much smaller in size, from 1 to 3 carats.: 
It is of a lower density than the oyster’ 
pearl and round shapes are more common. 
Its quality is inferior to that of the true 
pearl. 

In 1923 the lower sector of the lagoon at. 
Hikueru produced approximately 1,300 tons 
of shell and pearls, worth about 2,000,000 
francs. The total production passing 
through Tahiti that year was estimated at 
2,000 tons of shell and pearls, valued at 
3,000,000 francs. From a commercial point 
of view the year was a great success. In 
1924 the season opened unsuccessfully in 
Takume, and after two months’ diving the 
Government was forced to open up Hikueru 
once more. The expenses of installation 
were thus double, much time was lost, and 
the production—only about 1,000 tons of shell 
and pearls, worth 1,000,000 francs—was less 
than half that of the preceding year. The 
1925 production has been estimated at 1,920 
tons of shell, and if pearls run in their usual 
proportion to shell the season will furnish a 
total valued between 3,500,000 and 4,000,000 
francs, ; 

Rock CrysTAL 


Brazil—Rock crystal is found in certain 
localities in Brazil, but the deposits are 
small and scattered. The crystals are water 
clear and range in size from 4 to 10 1». 





1Consul Lewis V. Boyle, Comm. Rept., Dec. 28, 
1925. 
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Many tons were found during the World 
War, when there was a demand for this 
material for lenses, etc. Much of it is now 
experted to Japan and Germany. 


RUuBIES 


Burma.—The Burma Ruby Mines, Ltd., 
produced during the year ending Feb. 28, 
1926, rubies valued at approximately £23,000. 
Due to the fact that the cost of operations 
as recently carried on was prohibitive, and 
that it was found impossible to come to any 
satisfactory terms with the Government of 
India which would permit the raising of 
fresh capital, and the installation of a 
cheaper method of working, it was decided 
on Dec. 7, 1925, to put the company into 
voluntary liquidation.* 

The company originated in 1889, during 
which time the total output has amounted 
to about £1,775,000. For some time past 
the venture has been a losing one, and the 
refusal by the Government of a new 21 years’ 
lease, the declining returns from the opera- 
tion, and the decline in the price of the 
stones, have combined to force the closing 
down of the plant. 


SAPPHIRES 


Queensland —The Queensland Government 
scheme for the stabilization of values of 
certain grades of sapphires produced within 
the State has been continued for another 
year. Under this plan the Government takes 
title to the stones produced, making advances 
to the producers, grades and markets the 
stones, and periodically makes settlement in 
full with the producers on the basis of the 
actual receipts from sales less cost of mar- 
keting. In the two years that this plan 
has been in operation, stones to the value of 
£35,000 have been sold. Messrs. Triefus 
Bros., the London selling agents of the 
Government, report increasing sales. 

A number of fine stones were found during 
1925, including a good blue stone of 1 oz. 
8 dwt., and a fine yellow stone of 19 dwt. 
The latter is pronounced one of the best 
stones ever found in the Queensland fields, 
and has been valued at £250. 

United States—The Montana sapphire 
output for the past two years was as fol- 


Ows: 


1924 1925 
A 





ti - 7 an 
Carats Value Carats Value 


For cutting into 

vt Ie 46,950 $20,263 54,495 $29,138 
For mechanical pur- 

OSE 278,317 .5,566 211,873 4,237 





325,267 $25,829 266,368 $33,375 


Siam.—During the fiscal year 1924-25 the 
exports of rough sapphires from Bangkok 
were valued at only 54,700 ticals (somewhat 
over $20,000), as compared with 379,550 
ticals in the preceding year. Most of this 
went to Great Britain. 


ZIRCON 


Siam—For some time blue zircon has 
been coming into the market from the vi- 
cinity of the old sapphire workings north of 
Bangkok. The material occurs in more or 
less mangled pieces which frequently show 
crystal faces. In the rough condition the 
stone shows a dull brown color. When cut 
so that its optical axis is perpendicular to 
the table of the stone, it appears a deep blue 





1Private communication. 
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from above, but from the side a pale, dirty 
flesh color. The stones reach considerable 
proportions, so that cut stones of 40 to 50 
carats sometimes: are found in the market. 
The stone is not at all well known and 
the statement is frequently seen that zircon 
is found in all colors except blue.’ 

Blue zircons have been sold in nearly every 
part of the world and various localities were 
attributed to be their origin. However, it 
has been definitely proved that the stone is 
found in Siam. The zircons are mined at 
a depth of from 5 to 10 ft. below the sur- 
face in an alluvial deposit. Single pieces 
weighing up to 525 carats have been found. 

None of the zircons found are naturally 
blue, but are various shades of brown. The 
stones are placed in a crucible and burned 
in a fire from 6 to 8 hours exposed to a 
solution of cobalt nitrate and potassium 
ferrocyanide. The chemicals do not touch 
the stones which are being changed in color, 
but the fumes do the coloring. After cutting 
it is necessary to expose them again to the 
fire from 5 to 20 minutes. 


1Dr. G. Michel, Deutsche Goldschmiede-Zeitung, 
through THE JEWELERS’ CIRCULAR. 


[THE END] 








Which Bank? 

N interesting situation arises where a 

jeweler gets a check from a customer in 
a distant city, deposits it for collection in 
his home bank, the home bank forwards the 
check to its agent bank in the customer’s 
city, that bank files it in the waste basket, 
the check cannot be found, and the jeweler 
loses his money through the carelessness of 
the agent bank. 

Which bank should the jeweler sue? 

On this point there are two rules, one 
that the jeweler must sue the bank in which 
he deposited the check; the other rule is 
that the agent bank is really the agent of 
the jeweler, and that he may sue that bank 
direct, and different courts have followed 
one or the other of these rules. 

One of the latest cases on the point is a 
decision of the United States Circuit Court 
of Appeals, reported in 2 Federal Reporter 
(2) 818, where the evidence showed that the 
depositor deposited in a Texas bank a 
check drawn on an Arizona bank, the Ari- 
zona bank sent the check to a Federal Re- 
serve Bank, and the Federal Reserve Bank 
sent the check direct to the Arizona bank 
on which it was drawn. The Arizona bank 
paid the check by its own check, the check 
was dishonored, both the Texas and the 
Arizona bank closed their doors, and the 
jeweler sued the Federal Reserve Bank. 

“You've got to sue the bank in which 
you deposited the check,” the Federal Re- 
serve Bank contended, but the Circuit Court 
of Appeals, in the case referred to, ruled 
in favor of the jeweler, although the bank 
book in which the deposit was entered said, 
“all out of town items credited subject to 
final payment.” 

“The language quoted unquestionably gives 
to the receiving bank the right to charge 
back against the account of the depositor 
checks for which credit is entered, if dis- 
honored; but can this be construed as a 
limitation upon its liability for the faults of 
its agents, so as to take the case’ out of the 
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doctrine of the United States court? We 
think not. What the Texas bank had in 
mind, and what the words in their ordinary 
usage mean, is that, if the check is not finally 
paid by the drawee, it will be charged back. 
Nothing whatever is said about the faults 
of any one or of exemption from liability 
therefor. In the present case the check was 
paid by the drawee and the effect was to 
discharge the drawer,” said the court, in 
ruling in the jeweler’s favor. 








Saint Eloi or Eligius 





GTRANGE to say, while every prominent 

character in history proclaimed great by 
our forefathers has been torn to shreds by 
modernity, or at least recent historians or 
carping critics, they all seem to have left our 
goldsmiths’ saint in unblemished grandeur. 
Lest we forget: suppose we repeat the main 
points in Saint Eloi’s as briefly related by 
Herbert Norris in “Costume and Fashion.” 

“The Bishop-Saint Eloi, or Eligius, was 
born at Cadillac, near Limoges, in 590 A. D. 
As a child he showed great artistic talent, 
and was placed later with Abbo, Master of 
the Mint at Limoges, where he made rapid 
progress in goldsmiths’ work. He became 
coiner to Clotaire II (613) and treasurer 
to Dagobert the Great (628). He is fa- 
mous as a master goldsmith, and is respon- 
sible for the creation of many works of art, 
especially furniture. He made two chairs 
of gilded bronze set with jewels, and one 
of them, known as ‘Dabobert’s Chair,’ is 
still extant. 

“A back and sides were added to it by 
Abbot Suger in the twelfth century. St. 
Eloi became a very important personage at 
court, and dressed very magnificently, ‘more 
for propriety than taste.’ His undergar- 
ments were made of the finest linen, and 
his outer ones of the richest silk, embroidered 
with gold and jewels. Having amassed 
great wealth, he acquired a distaste for 
worldly life and became a priest, conform- 
ing strictly to the Irish monastic rule of 
St. Columba. He was appointed Bishop of 
Noyon (640), and died 660. He is the 
patron saint of goldsmiths and _ metal- 
workers.” 





—— 
a 





Synthesis of Topaz 





TOPAZ is an aluminum fluo-silicate. Of 
its synthesis Dr. Hermann Michel says: 
“Daubrée thought he obtained topaz by the 
action of fluo-silicate on alumina at red- 
heat, but St. Claire Deville (1861) proved 
that the product was not topaz. Friedel 
and Sarasin, however, (1887) produced 
topaz by the action of hydrofluosilicic acid 
con a mixture of silicic acid and alumina in 
the presence of water and at a temperature 
of about 500°C. Artificial rose-ruby is, prob- 
ably, also called rose-topaz falsely, and yel- 
low ‘gold topaz,’ and so people also some- 
times speak of ‘synthetic topazes,’ although 
no one has yet succeeded in producing topaz 
for the trade.” 








Kerr & Harmon will soon start a jewelry 
store at Frostproof, Fla., according to an 
announcement. These men are from Miami 
and will open their quarters in the Sullivan 
Market, occupying half of this building. 
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ISSUED BY 
PARIS L. He Mer SON Inc New ae 
Vol. I If It’s A Pearl, Be Sure It’s A Deltah 








For Wide Awake Jewelers—A_ "7," Forter's Name on 
eller Golf Trophy; 


Plan for Quantity Pearl Sales Victor in S.C. J. 





Tournament 
See Banks and Other Local Ideal Gift for Employees— Th Sai ak , 
een ‘ e Southern California Jewelers 
Institutions We Will Help You Association held its semi-annual golf 
Sa —— tournament on October 19th. The play 
It is the custom of almost every large us to, we will be glad to send you special was closely contested. Fifty players 


samples to submit. 


en aelitng Ct epectal enmnies competed. The honor of having his 


institution to give its employees gifts at 


Xmas time. ‘ kindly mention wholesaler’s name and name inscribed on the Heller Trophy 
Innumerable concerns have, in the type of institution for which samples are went to the winner, H. W. Porter. We 
past, given pearls. For women par- desired. present our congratulations. 


ticularly, this forms one of the most 
welcome Xmas gifts. 

Your wholesaler will help you make 
a very attractive proposition. 

THE PLAN—Among your clients you 
number many influential officers of local . e 
business concerns. From _ directories, . 
etc., a complete list may easily be made. nno aun cing 
Address banks, insurance companies, in- 
dustrial concerns, hospitals, publishing 4 de 
houses, etc. Write a letter somewhat Meltah ae py v 
as follows, inserting the personal ele- 
ment wherever you know the individuals és . 99 f 
concerned. Address the President or Sautoirette 2 © 
Purchasing Agent. 4 = - 
FORM OF LETTER— 














“Gentlemen: DECIDEDLY clever ; Sal ~ 
“By arrangement with the makers innovation. Con- 
of Deltah — we are in a a verts your Wrist Watch 
tion to submit to you a number o . . * 
beautiful Deltah Pearl items. an : fashionable Pearl 
“These will make most wonder- autoirette Watch. At > = 
ful Xmas presents for your em- the same time the hand- 
ployees. By purchasing them from some jeweled ornament 
us in quantity, you will effect a shown in large illustra- 


considerable savings. ° ‘ 
“We solicit the opportunity to tion is attached to 

show you these samples and quote Watch Bracelet to form ” 

prices.” a new and beautiful Ba. 


Good items to submit are Gilda Neck- jeweled bracelet. 
lace, Floradora Necklace, Juliet Trio, 
Flexapearl Watch Bracelet, Deltah Pearl 
Ring, Sautoirette (illustrated on this 


page), Deltah Earrings; or, if you wish Complete 
New Deltah Ring $1 1.50 














A Huge Success LIST 
We must confess our own enthusiasm 
at the splendid way in which the trade 
has received the new Deltah Pearl Ring. Here is a new pearl item which sells on 
This ring of 14K White Gold, beautifully sight. Moderately priced. Unusually 
designed and nicely pierced and en- well thought out. Beautifully presented. 





graved, is set with a large lustrous Del- 
‘ah Pearl and two Deltah Sapphires or 
Emeralds. Presented six on a lovely 
satin tray, assorted sizes, each to retail 


at $7.00. : ‘sien cacy AMARC Bea 
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Paris Jewelry Fashion Notes 











Steel Beads in Vogue as Trimming for Gowns—Red Brooches Worn with Blue 
Costumes—Smoke Blue Imitation Pearls Popular—Imitation Amber 
Used in Necklaces—Heavy Gold Link Necklaces in Favor 














TEEL is to be most fashionable this Win- 

ter. It is already seen in trimmings for 
gowns. Circles, rectangles and ovals of 
steel, burnished in a peculiar manner, make a 
‘kind of belt, there being three or five rows 
of these large steel plaques, so disposed as 
‘to look like a belt worn low over the hips, or 
‘again like a sash, wrapping low round the 
hips. The same kind of sash or belt, but 
worn lower down, is composed of steel 
plaques, very small, in an up-and-down, or 
‘triangular pattern, the steel motif being out- 
lined with a row of “pearls.” This com- 
bination of pearls and steel seen fairly often, 
is somewhat strange, but it is likely to be 
more fashionable than it has been hitherto. 
Gowns, covered almost entirely by steel 
beads, are usually in black net or some simi- 
lar light material, the steel pailette, or 
plaque, very thin and light, naturally, and in 
very light-colored steel, is, however, taking 
the place of the bead. While the bead pat- 
tern runs straight up and down, the steel 
pailette pattern usually runs around the 
gown, and is only suitable for the slim. 
With a steel-beaded gown, a steel necklet is 
worn. It is usually a dog collar made of 
steel beads, very small and with many lines 
of beads, held in place by steel uprights and 
hiding the neck almost entirely. A _ steel 
sautoir or a steel and pearl sautoir, goes 
with these toilettes. In this case the pearl 
is large, the steel bead coming between the 
two pearls being small. A steel-bead sewn 
handbag, very small, like a square envelope, 
is carried in the hand and the shoes are natu- 
rally sewn with steel beads. Some wearers 
add a headdress in steel pailettes, ear-rings 
in steel and any other ornament that fancy 
suggests in the same metal. There is a great 
choice of steel mounts for bags, whether the 
tiny bag or the small “portmanteau” style is 
adopted. The steel is beautifully wrought 
and a work of art in itself. The most com- 
plicated patterns can, of course, be carried 
out in this very malleable material and in 
somé ways it is more suitable for the hand- 
bag mount than silver. 

* * * 

The “rage” for steel is so great that small 
opera glasses are seen in this material, with 
a circle of emeralds. Steel is also being 
largely used for all kinds of ornaments, in- 
cluding cups, beer-glasses, vases and tobacco 
boxes. Wonderfully wrought, with intri- 
cate figures, or in open work, which would 
not shame the best class of filagree, these or- 
naments are very popular, and there is great 
demand for them. Steel ash trays, with a 
tiny mouse or squirrel standing on the tray, 
are in great demand; in fact, it is a steel 
year. 


x ok x 

The fashion that still prevails of brighten- 
ing up navy blue, intended for the Riviera 
‘for instance, with red, is very effective. Red 
‘dice are seen at the belt, an under material 
‘showing through holes, made for the pur- 
‘pose, in the blue. 


In this case a line of red 


also shows at the bottom of the skirt and 
below the sleeve. Red brooches or orna- 
ments, on the breast, are worn to go with 
this suggestion of red. A long steel “dag- 
ger,” or one studded with diamonds, is fre- 
quently worn on the breast with a similar 
ornament on the hat. A steel or diamond 
studded butterfly is often seen on the flap 
of the costume to give relief to an all-black 
or all-navy gown. 
x ok * 

The red leather belt that will be seen prac- 
tically anywhere but in Paris this Winter, it 
being more suitable for Winter sports or 
seaside than for city wear, has a large red 
buckle, worn at any angle but at right 
angles, which is made of some pebble or of 
red enamel. The larger the better, and the 
design, in very high relief, should be con- 
spicuous. 

2 6 

Pale blue “pearls” are very popular for 
sautoirs, and the great thing is to know how 
they should be knotted, to be in the very 
latest fashion in this respect. Sometimes 
opalescent “pearls” are seen, these sautoirs 
always being very long and sometimes knot- 
ted three times behind the neck or twice in 
front of the throat. On the whole, the smoke 
blue appears to be the most worn color for 
“pearls” of this description. 

* * * 


Cameo ear-rings are much seen. With one 
tiny cameo resting on the lobe of the ear, or 
just below it, there is a chain, in gold or 
silver, from which the second and larger 
cameo is hung. 

x ok x 

Cameos are being worn in some parts of 
Europe as tie-pins, rather, however, by the 
men who stick to their own ideas on the 
wearing of pins than by the fashion-plate 
crowd, while men also wear cameo rings, 
some very fine specimens being noticed on 
the fourth finger as a rule. 

* * * 


Amber, cut in lumps, like a roll sweetmeat, 
from a long, rounded piece of raw material, 
forms very large beads, probably made of 
imitation amber for the most part, as such a 
manipulation of the real substance would be 
very wasteful. It is strung on a thread, with 
tiny, round beads of amber between one cut- 
off piece. Large “pearls” are treated in the 
same way, a small pearl separating two large 
ones. Pebbles of different kinds are also 
threaded in this manner, which breaks the 
monotony of stones of the same size being 
superposed. The peculiarity about this ar- 
rangement is that the tiny bead is of the 
same substance as the larger one. 

x ok 


A popular sautoir is made with bits of 
amber, very clear and cut in facets alternat- 
ing with a piece of crystal of the identical 
size and cut in the same manner. Some- 
times, to vary, a small bit of amber is 
threaded between the bits of amber and 


I 


sl 


crystal. The same idea is carried out with 
jet and a dark green pebble, which resembles 
emerald, but which has not the fire. Jade 
and black onyx are also used for these sau- 
toirs. Dull amber in awkward lumps, hav- 
ing a certain form, but still very clumsy, is 
used with opaque white pebbles, or even with 
coral. This is an illustration of the demand 
for the opaque in sautoirs as elsewhere. 
* * * 


Great, clumsy, gold link bracelets are as 
popular as ever. The same kind of orna- 
ment, with a big stone in each alternate link, 
standing out high above the bracelet proper, 
is also worn, but this type of bracelet seems 
neither heavy nor clumsy enough for the 
woman who goes in for the latest thing. She 
wears a bracelet composed of “frames,” like 
the frames of a buckle to close a belt. In 
each “frame” lumps of amber are placed, 
looking as if they had been “poured” in in 
their liquid state. Sometimes lumps of green 
composite are “poured” into the deep frame 
in the same way. Turquoise matrix is also 
used to fill these “frames” and make a brace- 
let that stands out, the ornaments being very 
conspicuous. Various semi-precious stones 
and pebbles are also used in this manner, 
and only roughly cut and polished they are 
very useful in producing the rough and 
ready effect aimed at in this style of brace- 
let. 

* * * 

The bracelet, composed of four or five rigid 
rounded pieces, that slip into hinges when the 
bracelet is fastened and make it quite rigid, 
is highly ornamented, but the traceries are 
naturally in low relief, the surface being 
quite even. This type of bracelet is worn 
with the coarse link or rough stone bracelet, 
forming a pleasing contrast and “going” 
well with the other type of ornament. 








Theft of Siam’s Royal Treasures 





HE gentle art of illegal acquisition has 

reached the distant confines of the King- 
dom of Siam if the information contained 
in a recent issue of Le Grand Négoce be 
true. That contemporary says: 

“The King of Siam has just been the 
victim of a theft of considerable importance. 
In fact, during his absence, the daring male- 
factors got into the great throne-room of 
the Palace of Chateri, at Bangkok, and car- 
ried off part of the royal treasure. The 
theft is appraised at $150,000. The throne- 
room holds a unique collection of precious 
stones, notably valuable emeralds mounted in 
rings, ear-pendants and hand-bells of gold. 
There were also a set of gold goblets with 
admirable workmanship. 

“The thieves’ attention was attracted 
chiefly by the emeralds and precious stones 
which they unset to carry away leaving the 
gold objects. 

“Supposition is that, as the jewels have 
not been discovered, nor even the thieves, 
they are on the way to Amsterdam or Ant- 
werp. The international police have been 
called on to act in the recovery, if possible. 
—C.W.C. 








Sanders, Rones & Co., 424 S. Boston St., 
Tulsa, Okla., announced the formal opening 
of their new store on Monday evening, 
Nov. 1. 





52 THE JEWELERS’ CIRCULAR November 3, 1926 








Results Are What Count. 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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Trouble Over Use of Trade Terms in Switzerland 








Question as to Use of “Gold Plated,” etc., Causes Sharp Discussion as to 
Proper Application of Terms 

















THE trouble that has been made about the 

right to call certain types of plate plaqué 
or gold plated, plaqué-argent or silver plated, 
and what is still more important, plaqué 
. platinum, in Switzerland, is showing no 
signs of abating. Naturally the purchasers 
of silver-plate are not very particular 
as to the exact thickness of the coat- 
ing of silver, but with gold and platinum 
gilt, it is a very different matter. The 
Federal Bureau that concerns itself with 
the regulation of such matters as the employ- 
ment of these terms has issued a com- 
munique, that says: “In January, 1924, when 
the regulations affecting the manufacture of 
objects plated or lined with gold were formu- 
lated, there were two distinct types of prod- 
ucts called, or claiming to be called, ‘plated.’ 
The ‘plaqué’ was obtained by a plating proc- 
ess or the application at high temperature 
of a sheet of gold of a certain alliage, on a 
plate of common metal. This was the orig- 
inal, ancient process and the only one known, 
until 15 years ago. The other gold-plating 
is obtained by the electrolytic process. In 
this case, the plating is not operated by the 
application of a plate of metal on common 
metal, but by the constitution of a gold sheet 
by electrolysis. A gold sheet is thus ob- 
tained, the sheet having the same properties 
as those obtained by fusion and laminage. 
This new product was not classified at first 
‘by the administrative authorities. They in- 
vestigated it beforehand. 

“Dr. Treadwell, among other technical men 
who were consulted, presented the authorities 
with a memorial on the subject. Professor 
at the Federal Polytechnical school, the pro- 
fessor considers as a result of research into 
the various forms of plated goods, that the 
electrolytic process is equivalent to the proc- 
ess of laminage. Can the new product be 
reckoned equal to gilt, asks the report? 

“No, and less so, in that the electrolytic 
plate is a Swiss product, invented and de- 
veloped by Swiss firms. This industry gives 
work at present to a large number of work- 
ers. On the other hand, we may remark, 
that the Swiss manufacturers who make ob- 
jects in laminated plate do not produce the 
raw material that they use, themselves. They 
-only make up that raw material, fashioning 
the objects. All the raw material that they 
use comes from abroad. 


“The object aimed at in the regulations now 
being formulated on the subject, was to put 
order in the manufacture of gold plate and 
particularly to prevent manufacturers of gilt 
objects calling them gold plated. Gilt, as 
has often been repeated, is the deposing by 
means of galvanism of a thin layer of fine 
gold on a part or on the whole of an object. 
There is no formation of a sheet of gold, as 
is the case with plated good, but simply a 
varnishing of the matter. It will thus be 


-understood that it is absurd to assimilate 
palvano-plated to plated properly so-called. 
The manufacturers of plaqué laminé, how- 
-ever, in spite of all proofs to the contrary, 


insist on creating confusion and say that the 
electro-galvanic method is nothing but a 
simple gilding. 

The two parties, from the beginning, have 
refused to come to an agreement. During 
the course of various meetings no less than 
five drafts of laws were formulated, but no 
one being satisfied, the authorities ceased to 
try to satisfy either, and they were not con- 
sulted, henceforth. 

“The manufacture of plaqué laminé now 
dispute the value of the scientific work which 
served as the basis of the technical regula- 
tions of the law, but they can furnish no 
proof of what they advance. It must be re- 
marked in this connection, that the various 
thicknesses of plating fixed for the different 
types of work, are due to the fact, proved 
by experience, that electrolytic plating is 
twice as resisting to wear as the plaqué 
laminé. The group of manufacturers of 
plaqué laminé say that the Federal Council 
or Swiss government has no right to legis- 
late on the employment of the term ‘plated’ 
or ‘gold plated,’ and they also say that the 
law of 1880 is sufficient to repress frauds in 
the manufacture of plated and in gilt objects. 
Now even if the law of 1880 is sufficient 
to prevent abuses committed in the manufac- 
ture of gold plated and gilt objects, it is 
certain that the administration must legislate 
on the use of the name plaqué or plaqué or, 
as it is the misuse of the name which consti- 
tutes the fraud. 

“Since the introduction of the law control- 
ling the naming of plated goods, that is to 
say for about 50 years, the Federal Council 
has always fixed the terms that could be 
engraved on goods in precious metals and 
imitations. The office charged with the 
regulation of these matters does not concern 
itself with the methods of manufacturing 
plated objects, it only takes into considera- 
tion the results obtained.” 








How Love Helps the World and the 
Business World 





By ArtHur A. EveERTS 


Dp you ever think that without love 

business would be bad always? If man 
didn’t love woman he wouldn’t buy her a 
lovely home, diamond rings, a piano, period 
furniture, Oriental rugs, solid silverware, 
jeweled watches, wonderful gowns or classy 
motor cars. Without love he wouldn’t have 
to spruce himself up in a swell new suit, yellow 
shoes and low-top “sheik” sox, a diamond 
pin and watch chain and classy golf clothes, 
for there would be no woman to approve or 
friends to admire. Without love man 
wouldn’t buy his mother and daughter nice 
Christmas gifts nor visit the jeweler often. 
If nobody loved, the newspapers would “go 
broke,” for nobody would advertise. If a 
man didn’t love God, he wouldn’t buy nice 
Sunday clothes and hat, but sit around the 
boarding house all morning in his work 
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clothes and sloppy slippers and look and 
feel like heck. 

Verily, love is the greatest thing in the 
world for business and happiness. Never 
be ashamed of being in love, for love is 
horse sense, happiness and big business. Try 
loving, it’s good for you and helps the world. 





nn 


AN ENJOYABLE TOURNAMENT 


Members of Southern California Jewelers’ 
Golf Association Hold Semi-Annual 
Meet Near Los Angeles 


Los AnceLEs, Cal., Oct. 27.—The semi- 
annual tournament of the Southern Cali- 
fornia Jewelers’ Golf Association was held 
Tuesday, Oct. 19, at the Hillcrest Country 
Club, near Los Angeles. About 50 players 
competed for the beautiful sterling silver 
trophies which were set up to be awarded 
to the winners. The Helbein Stone Co. 
awarded a 14-karat gold strap watch, with 
15 jewels, to the winner of the low gross 
of the day for 18 holes. 

The best low gross, 36 holes, of the day 
was won by H. W. Porter (88, 86—174), 
who has his name engraved on the beautiful 
permanent trophy of the association. He 
was also presented with a beautiful sterling 
goblet as the take-home trophy. 

The low gross for the best 18 holes of the 
day was won by Guy Hanson, who shot a 
snappy 80, his prize being the Heilbein-Stone 
Co.’s wrist watch. The low net, 36 holes, 
was won by Ross Connolly with a score of 
94, 82, 32, net 144. His name was engraved 
on the permanent trophy, and he was award- 
ed a sterling silver goblet to take home. 

The low net for the best 18 holes of the 
day was won by Jim Bridges (89, 20, 69), 
who had his name engraved on the Bartley 
Doyle trophy, which has to be won three 
times before it becomes the permanent prop- 
erty of anyone. Mr. Bridges also won a 
sterling goblet as his take-home prize. 

There were also six sterling goblets 
awarded, three for the best low net scores 
of the morning round, and three for the best 
net for the afternoon round, as follows: 
Morning, 18 holes—first, J. E. Dunnaway, 
90, 18, 72; second, G. M. Donnelly, 93, 18, 
75; third, D. L. McGamment, 92, 16, 76: 
Afternoon, 18 holes—first, C. D. Lindstrom, 
95, 24, 71; second, J. A. Roth, 89, 14, 75; 
third, H. Preston Smith, 93, 18, 75. 

After what is described as a wonderful 
day on the course, the players, together with 
about 25 additional friends, gathered to en- 
joy an excellent dinner served at the club- 
house. Then Mr. Apffel was asked to pre- 
side as chairman, which he did with his 
usual humor and tact. He called upon E. W. 
Reynolds, George Germain, Burr W. Freer 
and Harry E. Jones, who “came back” with 
snappy remarks. 

Mr. Apffel then requested the president, 
Jack Roth, to present the prizes. The very 
enjoyable day was brought to a close by 
Mr. Apffel expressing the gratification of 
the association to Mr. Germain, through 
whose influence the golf course of the Hill- 
crest Club was secured for the tournament. 

















Rote’s jewelry store, Chestertown, Md., 
has been removed to one of the stores in the 
Voshell House building. 
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You cannot neglect the dictates of Fashion 


PE ARLS—™* gems that harmonize 


with every costume 











Herbert Photo Co. 


Lady Weigall, the British social leader, 
who owns one of the world’s most won- 
derful collection of Pearls. 


(artificial) 





You can duplicate these at a nominal price with Orientas 


“To the eye identical” oe Chiistte LE, 
Memo selection on request OGD MN baw sect oer Uprh, 
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Reports from the European Diamond Markets 











Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 














Lonpon, Oct. 19.— Business is reported 
fair in the local diamond market and a fair 
number of transactions have been recorded 
of late. There is more animation among 
dealers and manufacturing jewelers than has 
been the case in some time and conditions 
are better than during the same period a 
year ago. There is at present a demand 
for small sizes in medium quality gems 
ranging from 50 to 100 to the carat, prices 
for which have been advanced during the 
past two months. Those who are closely 
in touch with the diamond market in this 
city and with conditions prevailing in the 
rough diamond market are of the opinion 
that there will be a still further increase 
in prices. Those who have been visiting 
the Amsterdam and Antwerp markets are 
well aware of the high prices being asked 
at the present time for cut stones. Large 
sized gems of good quality are meeting with 
a ready market and are snapped up at high 
prices. This refers to both old and modern 
cut stones. During the last few weeks, 
some inquiries have been received by West 
End jewelers for very small fine “roses” 
in assortments of about 800 to 1,000 to 
the carat, which are brought into this mar- 
ket from Amsterdam and sold at high 
prices. The rough diamond market is in 
a very strong position and prices are show- 
ing a rising tendency as a consequence of 
the strong demand for rough material from 
continental markets and also because of the 
concentration of the output. It is an- 
nounced that Messrs. Barnato and Dunkels- 
buhler have entered into a contract with 
the British Guiana Diamond Co., for a 
period of five years to take the entire out- 
put of that company’s mines, which means 
that eventually the diamonds coming from 
these mines will also be controlled by the 
diamond syndicate which, as is well known, 
controls nearly 95 per cent. of the world’s 


output. 





AmsTERDAM, Oct. 20.—Reports from this 
market show that there was a decline in 
business during the past month as compared 
with September. Although there were many 
foreign merchants in quest of polished stones 
here during the past two weeks, this did 
not increase the volume of business as much 
as had been expected and the trade was not 
in proportion to the number of representa- 
tives of American as well as European buy- 
ers here. A remarkable feature noticed was 
that there was a greater demand for medium 
quality and light spotted stones than for 
the higher grade diamond. This demand, 
however, did not include large sizes and 
fancy shapes which are in sharp demand by 
both American and Paris concerns. The de- 
mand is particularly sharp for marquise cut 
gems for which high prices are readily paid 
providing the stones are of fine quality. 
Orders were recently ‘received by some of 
the Amsterdam cutting firms for marquise 
cut stones of excellent quality ranging from 
10 to 12 carats, but it is unnecessary to 


state, with the present prices of rough mate- 
rial, such gems, when skillfully cut, demand 
a very high price and are held at such figures 
that the ordinary manufacturing jeweler will 
not pay the price demanded unless he has 
a special order for such gems. A realiza- 
tion sale by a private family which was 
held at the office of a well-known firm of 
brokers was an event in the trade here 
during the month. It has been learned that 
a considerable quantity of polished stones 
and also a small lot of pearls were sold 
at auction after keen competition with an 
American diamond firm and were at last 
purchased by an Antwerp firm for about 
$140,000. The industrial diamond trade has 
improved slightly during the past month, 
there having been representatives of a num- 
ber of prominent firms from abroad in the 
market for these gems. This has caused a 
revival in trade. There were large impor- 
tations of rough diamonds during the month 
especially those coming from South West 
Africa which were shown by the London 
diamond syndicate at the beginning of the 
month. Diamond workers are fairly well 
employed at the present time, in fact, the 
number of men at work in the various 
branches has increased considerably during 
the past week. 





Paris, Oct. 20.—There does not seem to 
be very much animation among diamond 
dealers in this center at the present time. 
Not as much trade is being carried on as 
would naturally be expected at this period 
of the year during which time jewelers 
usually make preparations for the Fall. On 
the other hand, the attention of many lead- 
ing merchants is being directed toward the 
sale of pearls and many who desire to in- 
vest money in luxuries are purchasing pearls 
which hold second place only to motor cars. 
Various pearl necklaces of great value have 
been purchased during the past few months 
for private accounts. In the colored stone 
branch of the industry it can be reported 
that good quality merchandise is still meet- 
ing with a ready market and is bringing 
high prices. The local Bourse of the dia- 
mond trade recently opened here, reports 
good business and this can be judged from 
the many visitors. It is a cosmopolitan 
rendezvous for those connected with the 
diamond trade and because of the ideal ar- 
rangement for the convenience of members 
is well frequented and has become the cen- 
ter of the trade in this city. 








Committee of Southern Jewelers Working 
for the Establishment of a Watch- 
making School to Be Located 
in the South 
LaureEL, Miss., Oct. 12—W. Lang Bass 
of this city was recently appointed chair- 
man of a committee which is in charge of 
a project that is of vital interest to the 
jewelers of the south, namely, a movement to 
establish a watchmaker’s school in this sec- 
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tion of the country. Associated with Mr. 
Bass on this committee are W. T. White, 
president of White Bros. Jewelry Co., New 
Orleans, and J. B. Foster, president of the 
Foster Jewelry Co., Monroe, La. The mem- 
bers of the committee have volunteered to 
give their time without charge in an effort 
to put this movement “over the top,” as 
they feel that the need of a watchmaker’s 
school in the southern States is imperative 
at the present time. 

Chairman Bass, who is a graduate of 
the Horological Department of the Bradley 
Polytechnic Institute of Peoria, Ill., some- 
time ago was awarded by the Horological 
Institute of America second prize for 
superior workmanship in an original time- 
piece. He is enthusiastically working to 
excite the interests of jewelers north and 
south in the present project for, as he says, 
while there are many splendid watchmaking 
schools in the north, there should at least 
be one in the south as conditions, as far 
as watchmakers go, are getting worse and 
worse as time goes on for the lack of a 
proper school of instruction. 

Mr. Bass and his committee have sent 
out circulars asking for subscriptions to 
aid in the establishment of the proposed 
school. 








GEM SMUGGLER SENTENCED 


Conrad Levin Convicted of Smuggling Gets 
Term of One Year and Ten Months in 
Atlanta But Is Released on 
Bail Pending Appeal 

Arpany, N. Y., Oct. 28—Conrad Levin, 
a member of a New York diamond firm, 
who was convicted before Judge Cooper and 
a jury in the United States Court at Au- 
burn, last week, on a charge of being im- 
plicated in the smuggling of $75,000 worth 
of diamonds into this country, was before 
Judge Cooper for sentence in the term of 
the court held at Albany, Tuesday. 

As told in THe Jewerers’ Crrcucar last 
week, the diamonds in question were 
smuggled into this country two years ago 
by Abraham Treppel and Henry Margulies, 
the merchandise being seized from Treppel 
who came from Canada by way of Rouses 
Point. Treppel and Margulies were both 
convicted, Treppel getting a fine of $500 
or 30 days in jail and Margulies being sent 
to Atlanta for a year and three months (who 
was pardoned by the President after serving 
half his term). Treppel and representatives 
of an Antwerp firm from whom the dia- 
monds were bought, appeared as witnesses 
for the Government. 

After Levin’s conviction at Auburn, it was 
stated that 11 of the jurors had petitioned 
the court for clemency and the 12th juror, 
who died a few hours after the verdict, had 
held out for acquittal for a long time. An 
unsuccessful attempt to set aside the verdict 
was made on the charge that the jurors 
had been influenced by a statement of one 
of the witnesses outside of court. 

When Levin was arraigned for sentence 
in this city, Judge Cooper denied the plea 
to set aside the verdict or to consider the 
clemency and sentenced the jeweler to a 
term of one year and 10 months in Atlanta. 
However, the writ of error was immediately 
obtained by the counsel for the accused and 
he was released on bail pending appeal. 
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the Jeweler—‘‘not photographs but actual goods ready for my call? My best 
customers are inquiring for Emerald-Cut stones, Marquise and Baguette shapes.” 
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the Wheeler creations, Rings, Brooches, Watches, Bracelets, etc. Look where you may, 
we are confident that nowhere will you discover a greater variety of Quality Jewelry, 
every item MODERN and SALABLE and backed by the Wheeler guarantee. Call 
on us and be prepared for those coveted holiday gift sales that bring you REAL 
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The News from England 











Diamond Trade Showing World-Wide Expansion—Jewel Gang Who Robbed 
Chateau Chantilly Believed Hiding in London—United Diamond Fields of 
British Guiana, Ltd—New Geometrical Jewelry—Sheffield Trade 
Shows Improvement—Window Smasher Robs London Store 














Lonpon, Oct. 18.—That economic. condi- 
tions in countries that were chief sufferers 
as a result of the World War are greatly 
improved would appear to be indicated by 
the increasing volume of business being done 
by them in diamonds. Countries that have 
been out of the market for diamonds for sev- 
eral years are back in again with the result 
that European buyers are competing keenly 
with the American buyers in what, for some 
time, has been considered the latter’s own 
browsing patch. The great activity shown 
at Amsterdam and Antwerp is a criterion 
of the new business that is developing in the 
diamond market. Diamond dealers believe 
this is a permanent development within the 
diamond industry and a sign of better times 
to come. Backes & Strauss, the big diamond 
firm of Kimberley House, Holborn Viaduct, 
take this view. Discussing the situation, the 
firm said: “What principally characterizes 
the diamond market today is the great ex- 
pansion that business is showing. Whereas, 
up to a few months ago American buyers 
were the only factors that counted, while 
Europe was reckoned as a negligible con- 
sumer, today the whole outlook has com- 
pletely changed. Countries which have been, 
owing to their economic conditions, out of 
the market for quite a number of years, are 
again buying goods, and although the volume 
of trade is still relatively small in compari- 
son with pre-war requirements, the amount 
of business that is transacted amounts to 
quite respectable proportions, and is an 
augury of a much brighter future. This re- 
opening of old fields is reflected in the great 
activity reigning at present in Amsterdam 
and Antwerp, where almost every class of 
goods is in demand. Small brilliants and 
meéleé sizes have quite come into their own 
again; in fact, one can truthfully state that 
for snappy, well-made goods in these sizes, 
the demand has outstripped the supply. 
Stocks are smaller today than they have been 
for some considerable time, notwithstanding 
the fact that sales of the raw material have 
been very large, and there seems to be no 
limit to the amount of goods that the market 
can with ease absorb. Larger sizes from 
quarters upwards also are very active, and 
buyers once more are showing interest in 
the finer qualities in preference to the more 


showy grades.” 
* * * 


Members of the “jewel gang” who broke 
into the historic Chateau of Chantilly, about 
an hour’s run out of Paris, and stole around 
$1,200,000 worth of famous jewelry, includ- 
ing the wonderful Grand Condé (rose dia- 
mond) worth $1,000,000, are believed to be 
in hiding in London. At least seven or eight 
persons took part in the robbery, ladders 
being put across the moat and placed against 
the Treasure Tower. A small saw left be- 


hind is the only clue the police have. It 


was wrapped in brown paper. 
were stolen from a builder’s yard. 


The ladders 
The 


chateau is now a state museum, being for- 
merly the home of the great Condé family. 
Before the Germans occupied Chantilly early 
in 1914 the famous treasures had been re- 
moved to Toulouse. The famous rose dia- 
mond belonged to the Condé family for gen- 
erations. It is an inch high and 4/5th of an 
inch wide, and is surrounded by a ring of 
small pearls. The diamond trade is inter- 
ested in the matter of its disposal. Mer- 
chants say the great stone cannot be sold 
profitably unless an expert cutter is employed 
to cut it into fragments, which will greatly 
lessen its value. It is possible the stone will 
be held until a reward is offered, the latter 
being collected by an accomplice “intermedi- 
ary” when the stone is returned. The other 
stolen articles include a diamond cross, a 
dagger studded with diamonds and rubies 
and some smaller jewelry. The dagger be- 
longed to Amir Abd-el-Kader, who was in 
the fighting that ended with the French con- 
quest of Algeria. One of the most brilliant 
functions ever held at the Chateau was a 
banquet to Louis XIV in 1671, made famous 
by the suicide of Prince Condé’s chef be- 
cause the fish failed to arrive. 
* * * 


Preliminary announcement is made by 
United Diamond Fields of British Guiana, 
Ltd., capitalized at $2,500,000, of an issue at 
par of 480,000 shares at $5 each, the pros- 
pectus to be available shortly. The com- 
pany, THE JEWELERS’ CIRCULAR learns, will 
acquire and develop five diamond areas of a 
total of 20,000 acres situated in the chief 
diamond producing districts of British 
Guiana, together with valuable trading con- 
nections. During the past four years, the 
company says, average production from four 
of the five areas has been more than 96,000 
carats per annum. The estimated profits, 
based on a conservative estimate of output 
of 80,000 carats per year, plus the approxi- 
mate profit from shops and stores, amount 
to a sum equivalent to 33 per cent. on the 
capital. Barnato Bros. and A. Dunkels- 
buhler & Co. have contracted to purchase 
the entire output of the company’s fields for 
five years. The vendor and members of the 
Diamond Syndicate have respectively under- 
written 200,000 and 50,000 shares of the is- 
sue. The directors of this diamond produc- 
ing concern are: Albert E. Tilley of Lon- 
don, chartered accountant and a director of 
Stack, Glass & Co., Ltd., diamond mer- 
chants; Lord George Wellesley, of Tad- 
worth, Victor Coen, London, tobacco manu- 
facturer; Victorine Antonio Pires, George- 
town, British Guiana, diamond merchant; 
Antonio Joaquim Da Silva, Georgetown, 
diamond merchant. Otto Oppenheimer, Lon- 
don diamond merchant, is technical adviser 
to the company. 

* * * 

The new geometrical jewelry mentioned 
recently in this column is now being ex- 
tended to the latest style of hat ornament. 
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These, mostly of pin brooch design, are 
angular or rhombic in outline and set with 
diamonds and colored stones to match dress 
colorings. Neck ornaments also are in- 
fluenced by the geometrical in design. Cylin- 
drical, cubic and disc-shaped beads, mostly 
of crystal, are now strung among the pearls 
of the newest necklaces. They add a touch 
of artistry and color to the neck jewelry. 
Geometrical jewelry is said to emanate from 
Paris. Some of it is almost freakish. One 
type of gemmed brooch set in platinum is, 
in shape, more like the head, sliced legs and 
part of the back of the nursery rocking 
horse, the head being formed by a triangle. 
These brooches look like pieces of a jig-saw 
puzzle that, if joined together, would make a 
dazzling, scintillating design in diamonds and 
colored precious stones. 
x * * 


Although a much better tone characterizes 
the plate and cutlery industry many Sheffield 
firms say the demand is for the cheaper 
grade goods on which very little profit is 
made. However, conditions are much more 
active than a year ago and orders from the 
colonies are much improved. The inquiry 
for high-class plated ware is, the manufac- 
turers say, of only moderate extent. This is 
not surprising when it is remembered the 
spending capacity of the purchaser at home 
has been sadly impaired as a result of the 
coal dispute with its unfavorable reaction. 

*x* * * 


The jewelry store of I. Lurie & Co., Com- 
mercial Road, E., was robbed by a man in 
plus-four the other evening in such a leis- 
urely way that onlookers thought the affair 
was being enacted for the films. The police 
have a good description of the thief. He 
sauntered towards the shop swinging a mal- 
let openly in his hand. Suddenly he swung 
the mallet at the nearest window and grabbed 
two handfuls of gems from the trim through 
the hole made. He stepped quickly into an 
automobile which was: following slowly close 
to the pavement. The jeweler, hearing the 
crash of glass, dashed onto the sidewalk and 
succeeded in grabbing the back of the car 
as it started off at top speed. The jeweler 
was knocked off into the roadway and the 
two men got away. A cinema commission- 
aire and several pedestrians saw the robbery, 
which occupied only a few seconds. The 
commissionaire says the man passed back 
and forth before the shop on four successive 
nights and each time entered a black car 
and was driven away. Evidently the thieves 
had been rehearsing the coup. <A yellow car 
was used in the actual robbery. The stolen 
jewelry is worth around $5,000. 

x * 


Judging from the latest dress parades 
crystal beads and pearls are to be popular 
this Winter as trimming. Pearls are being 
dyed to match certain of the new gowns, and 
the effect appears to be excellent. With the 
popular pale pink satin gown the necklace 
and earrings worn with it must be of pink 
pearls. 

*x * * 

Among the newest novelties handled by 
the jewelers are silver ships of Dutch 
workmanship now popular as centerpieces, 
while small round watches set in enamel and 
dangling from a chain which is attached to 
the back of the frock, by a brooch, are in 
request by dancers. 
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Queens and Their Jewelry 











Wonderful Jewels Seen at State Affairs—Customs of Various Countries and 
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HE visit of Queen Marie of Roumania, 
now in the United States of America, 
calls attention to the fact that she is perhaps 
the most picturesque of all the Queens in 
Europe. For some reason or other she has 
always struck the popular imagination, and 
this is why all kinds of rumors of her going 
on the cinema stage were circulated. She 
understands a great deal about jewelry and 
living among an intensely artistic, color- 
loving people, has been able to live out some 
of their ideals of what a queen should be and 
what she should look like. 

During the war Queen Marie traveled 
Europe, visiting this country and that on 
political missions. In keeping with the hard- 
ness of the times, she wore a long, simple 
royal blue gown, probably what was known 
as royal purple in the Middle Ages, with a 
silver belt that was a marvel of workman- 
ship. Sometimes this belt was varied, a 
jeweled gold belt being substituted. Queen 
Marie has always gone in for magnificent 
belts, whatever the fashion might be, or 
whatever was “in,” as like some other sov- 
ereigns she dresses to please herself and not 
the fashion-plate crowd. 

The Queen, with a view to pleasing her 
subjects, often wore peasant costume, and 
this also meant the wearing of a number of 
characteristic ornaments, among which pearls 
were prominent. Roumanian women are 
known for their love of jewelry, ornaments 
that go to complete their costume and that 
are handed down from mother to daughter 
through the generations. Tall and stately 
the Queen always looked well in the crown 
jewels, which owe more, perhaps, to the 
manner of wearing than to the actual rich- 
ness of material. The Balkan queens, of 
course, have never been able to approach the 
magnificence of the crown jewels of Austria- 
Hungary which, kept in the Treasure in the 
Burg at Vienna, were unique. 

Since the outbreak of war, the majority 
of these jewels have been dispersed, the Em- 
peror Karl carrying them away with him and 
having them sold in Switzerland when he 
left. his country. As the Balkan queens 
were unable to vie with Vienna, they usually 
cultivated great taste and tried to acquire 
something beautiful if not very costly. 

The late Czarina and, indeed, many of the 
grand duchesses in Russia, possessed won- 
derful jewels, which served such as could 
escape with their property in good stead, in 
exile. But magnificence in such matters as 
jewelry declines as one travels westward. 
The late Empress of Germany dressed very 
plainly, and seemed to care nothing about 
jewelry, or other ornaments. Her pride was 
in her big sons. 

The Queen of Holland is very simple in 
her tastes, while her daughter, the Princess 
Juliana, follows in her mother’s footsteps. 
In Scandinavia, queens and princesses are 
eminently quiet and simple in their tastes, 
while the King and Queen of the Belgians 
are almost zsthetic. 

The “white queen,” as Queen Elizabeth 


is generally called, owing to her love of all 
white costumes, wears a single, simple string 
of pearls round her neck, and that is all. 
Her daughter, Princess Marie Louise, is a 
very dark beauty, tall and stately, unlike her 
mother, who is small and slight. She would 
like to wear jewelry in profusion, it is 
rumored, but princesses are not permitted 
to indulge in such tastes, and must remain 
simple, like their mothers, when such is the 
rule of the court. There is magnificent gold 
plate in the Brussels palace, but the King 
and Queen of the Belgians do not consider 
that this is a time for display, and they use 
the silver plate on almost all occasions, the 
sole decoration of the table being flowers, 
that literally cover the tablecloth, arranged 
to fill in the empty spaces in the most taste- 
ful manner. It is very possible that the 
gold plate may see the light of day once 
again, on the occasion of the coming wedding 
of the heir to the throne, Prince Leopold, 
and Princess Astrid of Sweden. The civil 
wedding, a very quiet, tame affair, takes 
place in Stockholm in November, and will be 
followed by a state wedding in Brussels. 
The Princess may count on, receiving many 
gifts of jewelry from her new subjects, as 
the Flemings have their own ideas on how a 
queen should look, and do not approve of 
the severe manner of dressing adopted by 
the present queen. They appreciate jewelry 
more from an artistic point of view than for 
its intrinsic value, and the new queen has a 
whole artistic education to make in her new 
home. 

Among her wedding gifts there will cer- 
tainly be long gold chains, in beautifully 
wrought links, each with its small pattern 
enclosed in the link. Chains in wire links, 
with pearls, will also figure among the wed- 
ding presents, and the new queen will prob- 
ably wear the ornaments to please her new 
people in the first case and subsequently be- 
cause they are beautiful for her own pleas- 
ure. There is much Spanish jewelry in Bel- 
gium, and no doubt Princess Astrid will also 
wear this type of ornament, maybe bringing 
into fashion both Spanish and Flemish 
jewelry, for the intercourse between the two 
countries throughout the ages has brought 
about a certain resemblance between the 
styles, while the constant communication be- 
tween Antwerp and Venice in the Renais- 
sance times also had a great influence on 
Flemish art. If the young Princess has any 
real understanding for art and art jewelry 
she has come to the land where she can 
gratify her tastes to any extent. 


The Queen of Spain naturally has much 
jewelry and is accustomed to wear it, for 
British princesses, although dressed very 
plainly at home, adopt the customs of their 
new countries, as has been seen in this case 
and in that of the Queen of Roumania. Both 
very stately, they can bear much dressing 
and carry off many rich ornaments. 

The Queen of Italy, a Balkan Princess, 
the daughter of the well known King Nicho- 
las of Montenegro, certainly has much taste 
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in jewels, but for some reason or the other, 
she has always refrained from dressing her- 
self regally or wearing many jewels. It is 
not to be supposed that this is the real taste 
of Queen Elena, although she is distinctly 
simple in every way. It is probably rather 
a concession to the unsettled state of things, 
to the troublous times in which we live. For 
Italy has had the Great War and before 
that time had a colonial war, was struck by 
various misfortunes, including earthquake, 
all of which does not make for a desire for 
rich ornamentation. The Queen in dressing 
herself and her beautiful daughters so sim- 
ply, was perhaps following a true and very 
useful instinct, for the Queen is one of the 
most intelligent women in Europe, and 
knows exactly what she is doing. 

In Switzerland, a republic, there is natu- 
rally no court to set the fashion in jewelry, 
and, as in France, this has a peculiar effect. 
When the court sets the fashion, the same 
ornaments are worn without alteration from 
generation to generation, and what is good 
enough for the royal ladies is also good 
enough for the courtiers. Thus, although 
the court jewelry is constantly sent to the 
jewelry for supervision, it being subjected 
to very hard wear, to see if a stone has come 
lose, if a catch is no longer doing its duty, 
it is seldom that the stones are reset. In 
republics, naturally, there is no standard in 
ornaments, and the ladies who give the tone 
naturally go in for something fashionable. 

In Great Britain, perhaps, the royal ladies. 
wear less jewelry than at any other court. 
The tendency is towards simplicity. When, 
however, they do appear in all the jewels. 
considered necessary on some special occa- 
sion, the display is very handsome, for just 
as in the aristocratic families jewelry has 
been acquired throughout the generations, 
and is not the personal property. of the 
wearer, but follows the male line, the new 
wife taking over the family jewelry instead 
of its going down the female line. 








As a Matter of Right 








THE jeweler had mailed a check to a 

Chicago customer, looked back over his 
check subs, saw that a check had already 
been sent to the same customer for the same 
bill, promptly called the cashier of the local 
hank and told him to stop payment of the 
check. 

“Gladly,” the cashier assured him. 

“T’ll sign a stop pay order the next time 
I’m down street,” the jeweler agreed. 

“Of course, you understand that the bank’s. 
doing it simply as a matter of favor,” the 
cashier suggested. 

“No—I contend that you’re bound to do 
that, if you refuse to stop payment I could 
hold the bank responsible,” the jeweler con- 
tended. 

This may look like an elementary point, 
but it was important enough to reach the 
Pennsylvania Supreme Court in a case re- 
ported in 118 Pa. St. 294, where the court 
ruled in the jeweler’s favor. 

M. L. H. 








The opening of the enlarged store of 
Aaron’s, Inc., jewelry store, took place at 
Savannah, Ga., Oct. 10, The entrances ar~ 
at 34 Broughton St., W., and 50 Whitaker 
St. The store has also been newly renovated. 
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World Wide Search for Stolen Rose Diamond 








French Government Asks Aid of Police of Various Countries in Capturing 
Thieves Who Stole “Le Grande Conde” and Other Jewels from Chateau 
de Chantilly—No Description of Stolen Diamond Available 

















World wide search is being made for the 
wonderful rose diamond known as “Le 
Grande Conde” which, as told in THE 
JEWELERS’ Circutar of Oct. 20, was stolen 
from the gem room of the famous Chateau 
de Chantilly, together with a number of 
other jewels and rare articles that had 
been exhibited with this treasure and 
which had been in the possession of the 
descendants of Louis II, de Bourbon, Prince 
de Conde and come down in the family to 
the Duc d’Aumale, Prince Henry of Or- 
leans, who died in 1897. At the time of his 
death, the Duc bequeathed the castle of 
Chantilly and its treasure to the Institut 
de France and the government turned the 
chateau into a museum where the treasures 
continued to be exhibited in a special room. 

But a strange fact brought to light in 
the dispatches from Europe last week, 
telling of the search, was that there seems 
to be no description in existence which 
gives the details in weight or otherwise of 
this gem estimated to be worth anywhere 
from $300,000 to $3,000,000. 

According to a dispatch sent by Pierre 
Van Paaffen, the European staff cor- 
respondent of the New York Evening 
World, from Paris, Oct. 28, and copy- 
righted by the Press Publishing Co., the 
French government has requested Scotland 
Yard, the famous detective department of 
England, to co-operate with the French of- 
ficials in the recovery of this gem and of 
the other treasures stolen. According to 
Mr. Van Paaffen’s account, the authorities 
were surprised to find that not a single 
adequate or technically correct description 
of the Conde rose diamond exists anywhere 
in France, and even its accurate weight 
is unknown. Speaking from memory (he 
having seen the diamond), the corre- 
spondent says it was pear-shaped and was 
set in a tie pin surrounded with pearls and 
that it was about three-eighths of an inch 
wide and an inch and a quarter long. 


According to Paris experts interviewed, 
a diamond of this size and characteristics 
cannot be sold without attracting particular 
attention. In fact, it cannot even be cut 
without the fact becoming known to the 
jewelry trade generally, and the question 
arises whether it was the intention of the 
thieves to actually convert into cash this 
and the other gems set in the many articles 
stolen at the same time, or whether it is 
to be practically held for ransom or re- 
demption. The danger of selling the 
Grande Conde or cutting it into smaller 
pieces is said to be one that the thieves 
would undoubtedly consider, particularly as 
the Paris police have notified the diamond 
cutting trade of Amsterdam, Antwerp and 
every section of the world to be on the 
watch for it. 


The idea that it may be held for re- 
demption is not a wild one, according to 
the correspondent, for he gives an interview 


with Leonard Rosenthal, a well known gem 
dealer of Paris, in which the latter de- 


clared that in his opinion there exists a 


well organized gang of diamond thieves 
who are carrying out thefts of famous 
treasures on a great scale and planning 
all details with exactness. According to 
Mr. Rosenthal, the idea of getting the 
booty is not for the purpose of selling it 
through underground channels but with the 
object of obtaining large sums for its 
restitution. He referred to some sen- 
sational gem robberies that have never be- 
come known to the public and cited one 
instance where a pearl necklace valued at 
$700,000 which was stolen before the war, 
was held for redemption or ransom and was 
finally obtained from the robbers who in- 
dicated where it could be found in a Paris 
gutter. Negotiations on this robbery, it is 
said, took nearly a year. 

The Paris papers in commenting on the 
robbery of the treasures in the Chateau de 
Chantilly also refer to the fact that it may 
be done to “hold up” the government and 
to’ be a repetition of the sensational rob- 
bery at the Louvre Museum when the fa- 
mous ‘Mona Lisa” was carried away. The 
picture was later returned. 

The robbery of the “Le Grande Conde” has 
called attention in Paris to the fact that 
there are famous diamonds of which the 
trade has heard slightly or nothing at all, 
but of which no illustration or adequate 
descriptions exist either in the text books 
on the subject or in the possession of the 
owners. It has been suggested that all such 
gems, whether they be held by governments 
or museums or individuals, be turned over 
to experts for minute examination and that 
photographs and full descriptions. be com- 
piled. This, it is said, will not only be 
valuable in cases of robbery such as oc- 
curred at the Chateau de Chantilly, but 
will also be valuable in years to come in 
case the gems should disappear, be destroyed 
or be recut in another form, for it will give 
posterity an idea of the essential features of 
these gems as they are known to exhibit at 
the present time. 








George H. Dyson, president and treasurer 
of The Porter & Dysor Co., New Britain, 
Conn., spoke on precious stones before the 
Exchange Club at its regular weekly 
luncheon meeting at the Burritt Hotel, one 
evening recently. Mr. Dyson exhibited at 
the meeting a piece of gold about one and 
one-half inches square and one-eighth of an 
inch thick, which he had broken off a bar 
to bring to the meeting and he also had a 
ring which he said was an exact duplicate 
of a ring which King Tut-ankh-amen at one 
time owned. The original ring is in the 
Metropolitan Museum of Art. Mr. Dyson 
also had two gold nuggets which he ex- 
hibited to the members of the club during 
the evening. 
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HOLD ANNUAL MEETING 





Members of Jewelry Crafts Association of 
Los Angeles Enjoy Banquet and 
Elect Officers 


Los AncELEs, Cal., Oct. 27.—The ninth 
annual meeting of the Jewelry Crafts Asso- 
ciation of Los Angeles was held on the eve- 
ning of Oct. 19 in the banquet room of the 
new Elks’ Club. One hundred and thirty 
members, their wives and invited guests, 
participated at the banquet, at which a musi- 
cal program was given, consisting of song 
numbers and the Kiddie’s Review, through 
the courtesy of the Elsie Ryan School of 
Dancing. Gilbert and Katherine Kinsey 
also contributed with an atractive dance 
number. ; 

During the short session of business, the 
following officers were chosen for the 1926- 
1927 term: President, Howard E. Anthony ; 
vice-president, James A. Apffel; treasurer, 
Robert C. Killian; secretary, M. M. Gra- 
ham. 

President Raymond D. Vercler, conval- 
escing from a recent operation, was unable 
to attend, but a beautiful silver plaque en- 
graved with a sentiment expressing the as- 
sociation’s appreciation for his untiring 
efforts was dispatched to the hospital, ac- 
companied by a letter wishing his speedy 
recovery. This bore the signatures of the 
association membership. 

During the business session, invited guests 
were conducted to the beautiful new lodge 
room and were entertained by a short organ 
recital by Prof. Sibley G. Pease. The 
evening was concluded by dancing to the 
tuneful strains of the D. A. Runnells or- 
chestra. 








Don’t Get “In Dutch” With Dutch 


Silver 





IN the last issue of Accuracy, the organ of 
the Better Business Bureau of New York 
city, is an article on the work of the asso- 
ciation in eleminating fraudulent statements 
in the advertising and selling of so-called 
“Dutch Silver.” It reads: 

“A recent advertisement read, ‘Silver 
Cigarette Boxes,’ and explained that the box 
was Dutch silver. Merchandise purchased 
under the advertisement was found to be 
silver plated and stamped ‘Made in Japan.’ 

“In another case, a gift shop offered, 
‘Dutch Silver Baskets,’ and it was found 
that the baskets were manufactured in the 
United States and were of silver plate. 

“Tn both instances, after the inaccurate use 
of Dutch Silver was pointed out, the stores 
agreed to properly describe the merchandise. 

“Federal Trade Commission rulings have 
dealt with the ‘Sheffield,’ ‘Quadruple’ and 
‘Dutch Silver. Business concerns were or- 
dered to discontinue the wrongful use of 
‘Dutch’ and ‘Dutch Silver’ in connection 
with silver plated ware and with goods which 
have not been made in Holland.” 








Thieves broke the windows in two jewelry 
stores at Trenton, N. J., on the night of 
Oct. 26 and escaped with valuable jewelry. 
A hammer was thrown through the window 
of the Kaplan jewelry store and jewelry 
valued at approximately $1,900 taken. 
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Stimulating a Stagnant Business by Reviving Ancient 
Customs 











The Manufacturers of Men’s Rings Are Seeking to Broaden Their Market by 
Bringing Back a Custom of the Middle Ages 


Reprinted from Printers’ INK 














By VERY now and then a manufacturer 
with an inquisitive turn of mind finds a 
new use for an old product, or a customer 
inadvertently stumbles upon the idea for him 
and passes it along. Something of this sort 
occurred recently among a group of manu- 
facturers in the jewelry field. 

The jewelry industry, as a whole, is gradu- 
ally awakening to a fuller realization of its 
inherent possibilities. It also is beginning to 
take cognizance of the fact that, to a great 
extent, it has been the football of other in- 
dustries and other trades in the struggle for 
a portion of the consumer’s semi-luxury 
dollar. 

The fact of the awakening itself is not 
altogether new or startling for co-operative 
advertising campaigns are no longer a nov- 
elty, nor for that matter, untried experi- 
ments. However, in addition to subscribing 
to the fund for the purpose of advertising 
jewelry in general, a group of ring manu- 
facturers centered in the Newark district, 
got together with the idea of increasing the 
sale on their product in particular. 

They recalled a custom, popular, in the 
Middle Ages, but long since dropped into 
disuse save among a few folks of modern 
times who cling to the quaint method of 
sealing a betrothal with a ring for the fiance 
as well as a diamond solitaire for the bride- 
to-be. The manufacturers decided that such 
a custom, with its historic background, 
would be quick to appeal to the present-day 
public. 

The first thought in the matter was to 
have a specific design and a certain stone 
designated as the proper thing for men—just 
as the diamond on the third finger of the left 
hand signifies the betrothed woman. This, 
however, met with some objection within 
the trade and was discarded in as much as 
it was felt that the average man would hesi- 
tate to wear any article of jewelry which 
would mark him as being engaged. 

Therefore, after several conferences 
among ring manufacturers and gem dealers 
among whom the idea originated, it was de- 
cided that the custom be given publicity 
merely as “men’s engagement rings” with a 
supplementary slogan “A Ring for Him as 
your Engagement Gift.’ The ring itself 
was standardized only to the extent that it is 
to be of gold or platinum set with the birth- 
stone of the recipient, or with the stone of 
the engagement month, It was also specified 
that the ring be engraved with the initials 
of both parties to the engagement as well 
as the date of the occasion. 

The committee for furtherance of the cus- 
tom included the following men: Frederick 
W. Bryant, chairman; M. B. Bryant & Co., 
Inc.; Hugo Mayer, Mayer & Mulligan; 
Clifford W. Allsopp, Allsopp Brothers; 


Richard Goldsmith, Goldsmith, Stern & Co.; 
and Gardiner S. Bowden, J. B. Bowden & 
Co. 


CO-OPERATIVE ADVERTISING 


The movement first took root in the New- 
ark and New York districts, and here vari- 
ous experiments were made. A fund was 
collected among the interested manufacturers 
for co-operative advertising, in addition to 
which, practically all of them featured the 
project in their individual business paper and 
national advertising—particularly the for- 
mer, as it was felt especially desirable to 
get jewelers, themselves, alert to the possi- 
bilities of the plan. The co-operative fund 
was spent chiefly in advertising in conjunc- 
tion with groups of prominent retail jewel- 
ers in the larger cities who, for the most 
part, eagerly took to the idea. 

Although the available fund was small 
when viewed in the light of modern adver- 
tising appropriations, it must be remembered 
that men’s rings have heretofore been one 
of the most negligible items of the average 
jeweler’s stock. The results which have 
been attained from the comparatively small 
expenditure have more than justified the ef- 
forts and have done much to lead an indus- 
try that, with the exception of a few 
branches, is known for its conservatism, to 
new and better things in merchandising. 

The campaign has served several pur- 
poses. In the first place, it has tended to 
distribute the sale of men’s rings over the 
entire year, rather than allow the trade to 
be bulked at Christmas time. Again, it has 
created an untold number of sales where 
heretofore the prospects did not even exist. 
In Newark, alone, where the first co-opera- 
tive campaign appeared in the rotogravure 
sections of the newspapers, several retailers 
reported that the sales of men’s rings had 
amounted to more in a single week than in 
the previous year. 


Lastly, and most important of all, it has 
given the average retail jeweler at least one 
definite beginning from which to work. He 
has long stagnated in a pool of conservatism, 
and only in comparatively recent years has 
he been aroused to the necessity for meeting 
the competition from other semi-luxury 
lines which actively sought that portion of 
the consumer’s dollar which does not go for 
the less romantic but more substantial mer- 
chandise. 

Now, with the advent of engagement rings 
for men, he has found a way to crystalize 
his wishes into action in a way that has 
proved highly satisfactory from the stand- 
point of direct and immediate results ob- 
tained. He has found at least one outstand- 
ing way to overcome the prevalent lack of 
“Jewelry consciousness” on the part of the 
public—and a group of manufacturers has 
learned a valuable business lesson, namely, 
that it is far more profitable to all concerned 
to create new business than to compete for 
the small percentage of the possible trade 
that will come to them practically of its own 
accord. 
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National Jewelers’ Publicity Association 
Finds Endorsement of President Coo- 
lidge’s Address Crediting Advertis- 
ing as Aid to Prosperity 
Newakk, N. J., Oct. 30.—The President in 
his address before the American Association 
of Advertising Agencies said: “The pre- 
eminence of America in industry, which has 
constantly brought about a reduction in costs, 
has come very largely through mass produc- 
tion. Mass production is only possible where 
there is mass demand. Mass demand has 
been created almost entirely through the de- 
velopment of advertising,” and that while 
wages were high, profits had been moderate. 
That meant that the results of prosperity were 
going more and more into “the homes of the 
land and less into the enrichment of the few, 
more and more to the men and women, and 
less and less to the capital which is engaged 
in our economic life. If this were not so,” 
President Coolidge said, “the country would 
not support 20,000,000 automobiles, purchase 
so many radios and install so many tele- 

phones.” 

The President asserted that advertising 
was the most potent influence in adapting 
and changing the habits and modes of life, 
“affecting what we eat, what we wear, and 
the work and play of the whole nation.” 

“I suppose that every head of a family 
knows that a new bonnet on the head of 
one of the women in the neighborhood is 
contagious,” Mr. Coolidge declared, in de- 
scribing the growth of a millinery establish- 
ment through modern advertising in a typical 
American community. 

“What a lesson might the jewelry indus- 
try take from the President’s remarks,” said 
P. J. Coffey, Chairman, National Jewelers’ 
Publicity Association, yesterday. “This 
strong endorsement from our President 
might well be seriously considered by us— 
when we go back and recall our struggles 
to give this industry national advertising to 
awaken the public to a greater need of 
jewelry store merchandise, and we are not 
over the struggle yet. I can not understand 
how anyone in our trade who reads the ad- 
dress of President Coolidge can remain cold 
to the power of properly directed advertis- 
ing. We need $1,000,000 a year to ‘sell’ the 
jewelry idea to the public at large, and the 
sooner we get the money the sooner will the 
trade get the results. At the present time, 
we can carry you to Chicago, but we want 
to go to San Francisco. 

“Over $800,000 for the four-year period 
has been subscribed. We need $4,000,000. 
Let’s get it. 

“I am advised by Mr. Pettinger, our cam- 
paign manager, that he expects to start his 
men out shortly after the first of November 
to secure subscriptions from the trade, who 
for one reason or another failed to support 
the movement. We have now demonstrated 
what can be done, as is reflected in the many 
favorable letters commenting on the national 
advertisements appearing this Fall, and the 
publicity work being carried on. The great- 
est encouragement is the way the trade are 
paying their 1927 subscriptions—many pay- 
ments having already reached our office, 
along with a considerable number of volun- 
tary increases in the subscription quota.” 








Edward Schoipp is opening a jewelry store 
at Alma, Wis. 
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COLLISION KILLS BROTHERS 
Double Funeral for Charles E. and Andie 


W. Levi, Cincinnati Jewelers, Victims 
of a Smashup with a Street Car 


CrncinnaT1, O., Oct. 30—A_ double 
funeral for two jewelers and brothers was 
held in this city Friday. The services were 
for Charles E. Levi, 69, diamond dealer at 
515 Central Ave., and Andie W. Levi, 61, 
jeweler at 512 Central Ave. Both men were 
in the automobile that crashed into a Clifton- 
Ludlow St. car at Hamilton and Pullan 
Aves., Northside, Saturday night, and Charles 
Levi died at the General Hospital a few 
hours after being removed to that place. He 
had suffered a fracture of the skull which 
caused death. His home was at 6013 Ham- 
ilton Ave., College Hill. 

Andie Levi, 61, 225 Wedgewood Ave., suf- 
fered a fracture of the shoulder and multiple 
bruises, and he also seemed to have been in- 
jured internally when removed to the hos- 
pital. He showed a little improvement over 
Sunday night, but suffered a relapse and died 
shortly after midnight, Wednesday. The 
Levi brothers were in the automobile with 
Charles W. Clark, 28, Los Angeles, Cal., who 
was only bruised by the impact. 

The body of Charles Levi was held over 
because of the absence of Mrs. Levi, who 
was in California. She arrived in Cincin- 
nati Thursday evening. Her brother-in-law 
had died while she was on the way home, so 
a double funeral was held. Their deaths 
marked the 111th and 112th in Hamilton 
county so far this year in automobile acci- 
dents. 

Thomas Lee, motorman, 2210 Eureka Ave., 
was in charge of the street car. He is 
charged with manslaughter. 











JEWELRY AUCTION FIGHT 





Circuit Court Judge Holds Portland, Ore., 
Ordinance Fee of $20 a Day Unreason- 
able—Action Is Started Against 
Emergency Measure 


PorTLAND, Ore., Oct. 27.—A recent de- 
cision affecting some of the jewelry estab- 
lishments of the city, with a consequent in- 
junction brought by a local jeweler, is of 
interest to all engaged in the business. On 
Oct. 15 Circuit Judge Tucker delivered 
an opinion which declared null and void the 
$20 daily fee which had been required under 
another ordinance by the city from the 
operators of jewelry auction sales. Follow- 
ing that action of the circuit court, which 
also declared the fee an unreasonable one, 
the city council on Oct. 20 passed an 
emergency ordinance placing the fee at $7.50 
per day for merchants who were selling out 
their own stocks. This ordinance pro- 
vided also that a new license must be pro- 
cured for each day of the auction's opera- 
tion; that at the time of taking out the first 
license an inventory of the goods to be sold 
must be filed with the license bureau, and 
that hereafter when other daily licenses are 
applied for, the sales of the previous day 
must be filed, and no additional stocks can 
be added to the stock shown in the original 
inventory. The ordinance was asked for by 


the established retail jewelers of Portland, 
and was endorsed by the Portland Better 
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Business Bureau, because it was considered 
that the jewelry auction afforded an oppor- 
tunity for fraud, and brought the business 
of legitimate jewelers into disrepute. The 
city attorney declared that jewelry auctions 
had been prevented for 20 years through the 
$20 a day license fee which the circuit court 
declared unreasonable. 

Following upon all this, William Gold- 
blatt, owner of the Diamond Shop, 323 
Washington St., who is retiring from busi- 
ness and disposing of his stock by means of 
auction sales, filed suit to enjoin the City of 
Portland from enforcing the emergency 
ordinance. In his complaint, Goldblatt con- 
tended that the new ordinance was unfair in 
his case, since it required 30 days’ notice 
before the sale started, etc., as he had 
already gone to the expense of preparing 
for his sale, and had it started. 

The injunction does not give other jewelry 
auctions the right to operate, and will apply 
only to the plaintiff in the case, said Robert 
A. Imlay, deputy city attorney. The purpose 
of the ordinance, he said, is to prevent fraud, 
and for that reason prohibits jewelry auc- 
tions except where a merchant is selling out 
to quit business, which, of course, is the 
case with Mr. Goldblatt. Mr. Imlay said 
that as far as any other dealer who might 
contemplate an auction is concerned, the city 
would enforce the ordinance until after the 
courts pass on it. 








Corporations Reported As Having Forfeited 
Their Charter Rights Under Rhode 
Island Laws 


Provivence, R. I., Oct. 30.—In the list of 
corporations that have forfeited their char- 
ter rights under the laws of Rhode Island, 
because of non-payment of franchise taxes, 
which was announced on Thursday by Sec- 
retary of State Sprague, are the following 
identified with the manufacturing jewelry 
industry, the majority of which, however, 
have previously discontinued business activ- 
ities : 

George W. Dover, incorporated in 1917; 
J. W. Heller Co. (1909); M. & K. Novelty 
Co. (1922); the P. H. Opie Co. (1904), 


Westerly; Parisian Novelty Co., Inc. 
(1922); Rhode Island Metal Products 
Corp. (1922); Warwick Novelties, Inc. 
(1918) ; Whitestone Jewelry Co. of Provi- 
dence (1921), and Wolk-Lederer Co. 
(1922). 


These concerns, or any officer or stock- 
holder thereof, may within 60 days under the 
law, make an appeal to the superior court, 
and if appellant shows that such forfeiture 
is erroneous, or shall pay all taxes and in- 
terests thereon, then the court shall sustain 
the appeal and vacate such forfeiture. Other- 
wise, any person, firm or corporation at- 
tempting to continue the business of any 
corporation while under the forfeiture ban 
shall be liable to a fine of not less than $50 
nor more than $1,000 for each offense. 








Carol E. Rountree, Shawnee, Okla., is 
opening a jewelry store at 105 E. Broad- 
way, Drumright, Okla., where he will carry 
a line of tooled leather goods in addition 
to his regular stock. Mr. Tannehill of 
Drumright will be the watchmaker for the 


store, 
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STANDARDS FOR ADVERTISING 





Suggestions of Better Business Bureau of 
Cincinnati as to Rules Governing 
Jewelers’ Announcements 


Cincinnatl, O., Oct. 30.—The active work 
of Sig Strauss, president of Sig Strauss & 
Co., as the local representative of the Good 
and Welfare Committee of the Board of 
Trade has caused the Cincinnati Better Busi- 
ness Bureau to send out a long letter on 
jewelry standards. The letter was sent to 
every jewelry house in the city, wholesale 
and retail and set forth a set of standards 
that should be observed in setting forth the 
intrinsic worth of whatever article was repre- 
sented. This was due to the activity of Mr. 
Strauss in curtailing some of the advertise- 
ments that have appeared in the local papers 
under the name of several installment plan 
stores. 

The letter covers six specific groups of 
articles and the general provisions include: 


CUTS 

“When enlarged cuts of jewelry containing 

precious stones are shown the stone should 

not be enlarged out of proportion with the 

remainder of the article. If stones are not 

in proportion, copy should state fact by use 
of phrases, as ‘cut shows enlarged stone.’ 


EXTRAVAGANT STATEMENTS 

“Extravagant statements as ‘Cincinnati’s 
Greatest Values,’ ‘Finest Jewelry Obtainable,’ 
‘Largest Importers,’ etc., cannot be proved 
and lend themselves to misuse. Therefore 
they should be eliminated. 

BUYING DIRECT 

“Unless merchandise is bought direct from 
the manufacturer or is imported by the re- 
tailer it should not be advertised by use of 
such phrases as ‘bought directly from manu- 
facturer’ or ‘we import our own diamonds.’ 
The Federal Trade Commission has recently 
ruled to this effect. 

COMPARATIVE PRICES 


“Advertising of articles as sold by the re- 
tail trade at certain specified prices when 
these prices in fact are not the usual retail 
prices for the merchandise. The terms 
‘value’ and ‘worth’ shall be construed to. 
mean the reasonable retail market price of 
the article at the time of the advertisement. 
When mark-downs are advertised the term 
‘former price’ or ‘formerly’ should be used. 
‘Regular price’ means price at which mer- 
chandise usually sells at the store adver- 
tising. 

CREDIT TERMS 

“Such phrases as ‘make your own terms’ 
or ‘pay as you like’ are usually inaccurate. 
Phrases such as ‘terms to approved credit’ 
are preferable. 

FREE 

“The word ‘free’ should not be used unless 
merchandise is given away without cost or 
obligation to purchase additional merchan- 
dise.” 








L. J. Tindall, Owensmouth, Cal., has. 
opened a jewelry store at Oxnard, Cal., on. 
N. 5th St. Mr. Tindall has rented a house 
at 102 G St., and is now occupying it with 
his wife and two children. He is well known. 
in Oxnard, having visited there on many 
occasions. 
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LATEST CUSTOMS RULINGS 


Various Jewelry Articles Are Classified for 
Tariff Purposes by the U. S. Cus- 
toms Court 


MANDARIN CHAINS, BEADS 


Protests filed by Wm. A. Brown & Co, 
and Kwong Yuen & Co., of New York, 
against the collector’s assessment of duty as 
jewelry, at the rate of 80 per cent ad valorem 
under Par. 1428, Act of 1922, on varieties of 
strung beads, are sustained in a decision just 
handed down by the United States Customs 
Court. The importers, among other things, 
claimed the merchandise to be dutiable at 20 
per cent ad valorem under Par. 1429, as semi- 
precious and imitation precious stones; or at 
35, 45 or 60 per cent ad valorem under the 
bead paragraph of the 1922 act, namely, 1403. 
Judge Sullivan, in fixing duty at various 
lower rates than that assessed by the col- 
lector, writes in part as follows: 

“But one witness testified. He stated that 
the merchandise in question was as follows: 
Mandarin beads imported in the finished con- 
dition as a ‘finished Mandarin chain’; so- 
called ‘ruby matrix,’ being rubies temporarily 
strung; imitation amber beads temporarily 
strung; jade beads temporarily strung; and 
genuine amber beads temporarily strung. 

“It was testified that all of these articles, 
including the Mandarin chains imported in a 
finished condition, have to be restrung before 
being sold as necklaces, as the strings are not 
sufficiently strong to sustain the beads, and 
they are not properly graduated, nor suitable 
or ready for use as imported. 

“The witness throughout his testimony 
plainly sustained the fact that this merchan- 
dise was not jewelry. This testimony was 
not denied or sought to be impeached in any 
way by the Government. As against the pre- 
sumption of correctness attaching to the col- 
lector’s action we have the testimony of this 
witness, and we think it is sufficient. * * * 

“The case at bar does not fall within the 
holding in International Forwarding Co.’s 
case, 13 Ct. Cust. Appls.. . . . T. D. 41052. 
In the case at bar there is evidence that these 
strings of beads are not jewelry in the com- 
mon acceptance of the word. Commercial 
designation may not be sustained by the evi- 
dence, but certainly the facts indicate the 
merchandise is not jewelry from a common 
standpoint. The strength of the cords is not 
sufficient; the official samples are without 
clasps, and common experience would indicate 
that the wearer is not going to use them as a 
necklace by merely tying the ends in a knot. 
The facts completely negative the presump- 
tion arising from the classification of this 
‘merchandise, and each case must stand or fall 
by its own facts. 

“We therefore hold this merchandise duti- 
able as follows: The Mandarin chains im- 
ported in a finished condition as articles in 
chief value of beads at 60 per cent ad valorem 
under Par. 1403 ; the ‘ruby matrix’ or imitation 
rubies temporarily strung, as beads in imita- 
tion of precious stones, strung, at 45 per cent 
ad valorem under the same paragraph; the 


imitation amber beads and real amber beads 
temporarily strung, as beads, other than beads 
of ivory or imitation pearl beads or beads in 
imitation of precious or semi-precious stones, 
at 35 per cent ad valorem under Par. 1403; 
and the real jade beads temporarily strung, 
as semi-precious stones cut but not set at 20 
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per cent. ad valorem duty under Par. 1429.” 


GRADUATED COLORED BEADS 


Relief is granted to Carlone & Vittielo, G. 
Benefico & Son, Frank Borrelli, and Scog- 
namiglio & Son, of New York, in a ruling 
just handed down reducing the tariff rate on 
certain merchandise consisting of graduated 
colored beads strung on substantial strings in 
necklace lengths. On entry, the collector im- 
posed duty thereon at 60 per cent ad valorem 
under Par. 1403, Act of 1922, as articles com- 
posed of beads. In holding the merchandise 
to be more properly classifiable as material 
out of which articles, such as those at issue, 
are made, at only 35 per cent and valorem 
under said Par. 1403, Judge Sullivan finds as 
follows: 

“The beads in exhibit 1 are blue and the 
strings match the beads in color. The ends 
of each string are not tied. Several strings 
are tied together, and are finished at each end 
by the addition of a fancy blue and white cord 
terminating in a rough tassel or fringe. The 
beads in exhibit 2 are of a light pinkish- 
brown mottled color, and the string is white. 
The ends of this string are tied together. 

“There are about eight claims in the pro- 
tests, among them one that the merchandise is 
dutiable as beads at 35 per cent. ad valorem 
under Par. 1403. 

“The testimony of protestants’ witness 
Vitiello is that after importation the strings 
are cut, the beads are restrung, and clasps at- 
tached ; also ‘sometimes we put coral beads in 
between and we make chokers.’ Earrings are 
also made of them, bracelets also. He em- 
phatically testified that the strings upon which 
these beads are imported are not suitable for 
use in finished articles, ‘because it is cotton 
and we usually put silk in it because it has 
more strength and resistance.’ He further 
testified that he never sold them in their im- 
ported condition. 

“To the same effect was the testimony of 
Mr. Benefico, who further testified that these 
beads are made of refuse mother-of-pearl and 
sea-shell, variously colored ‘blue and pink and 
yellow and pink’; that there were also some 
strings of beads made from real tortoise shell, 
which had to be restrung on a silver string 
‘because the necklace weighed about 225 
pennyweight.’ He further testified tortoise 
shell clasps came with these beads separately. 

“Mr. Scognamiglio testified to the same 
effect as to Exhibit 1 and 2, that they have 


to be restrung, as the strings are not strong . 


enough for use in their imported condition. 
In addition Mr. Scognamiglio claimed on 
certain strings of glass beads, termed ‘Vetro,’ 
and ‘Pachetti fili vetro,’ also glass beads in 
imitation of amber, which he testified were 
temporarily strung, and were not articles in 
their imported condition. 

“The Government did not offer any testi- 
money to sustain the collector’s action. 

“It is evident from the testimony that this 
merchandise is not articles composed of beads, 
but rather the material out of -which such 
articles are made, viz., beads. Not being 
beads of ivory, imitation pearl beads, or beads 
in imitation of precious or semi-precious 
stones, we hold them dutiable at 35 per cent 
ad valorem under Par. 1403.” 


SNAPS OR CLASPS 
Certain spring snaps or clasps, not plated 
with gold, silver or platinum, and used for 
the purpose of fastening the ends of neck- 
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laces, are not classifiable at 75 per cent ad 
valorem under Par. 1428, Act of 1922, which 
is the jewelry provision in the said Act, the 
Customs Court rules in a decision sustaining 
a protest of Alex. Murphy & Co., of Phila- 
delphia. Duty should have been taken, Judge 
Sullivan finds, at only 55 per cent ad valorem: 
under Par. 348 of the 1922 Act. 

In another decision, certain clasps, imported 
by Bailey Green & Elger and Otto Boschen, 
are held by Judge Sullivan to be dutiable at 
the 55 per cent rate under Par, 348, rather 
than at 80 per cent under Par. 1428, as as- 
sessed by the collector. 

Judge Sullivan, in fixing duty at the rate 
of 75 per cent ad valorem on clasps imported 
by J. J. Gavin & Co., of New York, writes: 

“The Appraiser’s report and record in the 
decision referred to by the Appraiser have 
been incorporated herein. The Appraiser’s 
report is as follows: ‘The merchandise in 
question marked A consists of metal clasps, 
used in the manufacture of jewelry, returned 
at 80 per cent under Par. 1428. In view of 
Abstract 48179 it would now be returned as 
materials suitable for use in the manufacture 
of jewelry. That claim not being made in 
the protest, the return is not amended. Also 
barpins, bracelets, dress ornaments, etc., 
valued over 20 cents per dozen pieces, re- 
turned at 80 per cent under Par. 1428, Act 
of 1922,’ 

“We therefore hold the clasps in question 
marked A dutiable as claimed in the amended 
protest at 75 per cent ad valorem under Par. 
1428. The protest is sustained to this extent, 
but overruled in all other respects.” 


PASTE BACK JEWELS 


Upholding customs claims of Pulver & 
Kirschner, Albert Lorsch Co., and H. Wolff 
& Co., Judge Sullivan finds, in decisions just 
handed down, that certain paste back jewels 
known as Roses Montees, should have been 
assessed with duty at 20 per cent ad valorem 
under Par. 1429, Act of 1922, rather than as 
assessed by the collector, at 55 per cent 
under the provisions of Par. 218 of the said 
act. 











A New Cup Presented by ‘Sir Thomas Lip- 
ton as a Perpetual Golf Trophy 


Boston, Mass., Nov. 1—A new Lipton cup 
has just been presented by the noted British 
yachtsman to be .a perpetual golf trophy. 
The trophy is to be inscribed each year with 
the names of the league champions in golf 
and squash racquets. Though retroactive to 
1914,. when the league was founded, and 
though the names of the two winners of 
previous years will be inscribed on the cup, 
the winners this season will have the honor 
of being the first to obtain actual possession. 

At present the cup is in the hands of 
President Leary of Boston, who will hold 
it until the first owners are decided. It 
arrived from England last week, and will 
be exhibited for the first time tomorrow 
evening at the dinner of the league at the 
Harvard Club. The Lipton League is com- 
posed of former Harvard men. 








Max Elbe, Niagara Falls jeweler, is a 
member of a committee which is arranging 
for a campaign to raise $21,000 towards the 
United Jewish Fund for the relief of refu- 
gees in foreign lands, among the jewry of 
Niagara Falls. 
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Annual Corporation Meeting of N. E. M. J. and S. A. 





Association to Take Survey of Jewelry Industry—Officers and Directors 
Elected—Address by John Morgan on “Manufacturers’ Marketing Problems” 




















ProvipeNce, R. I., Oct. 30—The New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ “Association has taken the initial 
step toward taking a survey of the jewelry 
industry with the view of ascertaining just 
exactly what is the matter with it, and 
what may be necessary to establish it upon 
a firm foundation and bring about a sound, 
stable and sane condition, Ralph K. Stone, 
president of the association, told its members 
at the annual corporation meeting of the 
stockholders at the Turks Head Club, this 
city, on Thursday evening. 

President Stone’s announcement came 
after an interesting and instructive talk by 
John J. Morgan, of Boston, on “Manufac- 
turers’ Marketing Problems.” He said that 
a questionnaire was sent out to the members 
of the association some time ago asking 
opinions concerning trade conditions, the 
causes, effects and suggesting possible rem- 
edies. “The number of responses from those 
questionnaires was very gratifying,” said 
Mr. Stone, “but the results were confusing 
as there was such a diversity of opinions that 
’ it would seem utterly impossible to adopt any 
definite policy that would be acceptable to 
even a bare majority, let alone representing 
any preponderance of members or opinions. 
Then, too, the suggestions were so at vari- 
ance with each other that the executive com- 
mittee was helpless in arriving at any con- 
clusion. At the same time there were num- 
. berless suggestions submitted that had the 
appearance of practicability and worthy of 
careful consideration. 


“One thing is certain, our industry has 
been passing through a crisis and today 
occupies an unenviable position in the in- 
. dustrial life of the country. New England 
is vitally concerned and the time has come 
. when something definite and tangible must 
be done. We cannot afford to stand still; 
we cannot afford to allow the other fellows 
—the automobile dealers, the radio dealers 
and purveyors to the luxury tendencies of 
the public—to get our just share of pleas- 
ure’s proportion of the dollar. When a per- 
son is sick the only logical way of effecting 
a cure is to first have the case diagnosed 
by a physician—a man who knows his busi- 
ness—and then follow the advice and take 
the prescription he furnishes us, faithfully. 
No effective cure is possible from going to 
the medicine chest in the dark, blindly taking 
out the first bottle that comes to hand, and 
gulping down the contents regardlessly and 
expect to accomplish a cure. 

“So it is with the jewelry industry situa- 
tion at the present time. Our industry is 
suffering from sickness—a most serious sick- 
ness—a sickness that if it is not alleviated 
within a reasonable time is going to result 
in most disastrous consequences. I do not 


mean to be a passimist or a calamity howler, 
but we must face the facts and the situation 
as they exist. 

“Recognizing the existing conditions and 
the responsibilities resting upon this associa- 
tion with regard to the future of our indus- 


try, your executive committee is considering 
the hiring of a competent expert investigator 
to make a thorough survey and careful study 
of the situation. You don’t know what you 
are going to find and that is what is going 
to make the survey the more valuable. After 
the expert finds out what the matter is, and 
what the solution to the problem is, it is the 
intention of your committee to place the 
matter in the hands of a competent group of 
men to study and investigate what is wanted 
to restore our industry. In a short time we 
expect to have everything in readiness so 
that we can submit definite propositions to 
the members when we shall ask for a full- 
hearted support and co-operation.” 

The members of the association began to 
congregate in the club lounge shortly after 
5:30 o'clock, the Attleboro contingent being 
among the first to arrive, and for half an 
hour an informal reception and get-together 
was greatly enjoyed. At 6:15 the party pro- 
ceeded to the banquet hall where an excel- 
lent chicken dinner was served, during which 
an orchestra of four young women rendered 
patriotic, popular and classical selections. 

Seated at the head table were: President 
Ralph K. Stone, Vice-president Stephen H. 
Garner, Secretary Morgan W. Rogers, 
Manager Woodward Booth, Chairman Don- 
ald LeStage, of the Nominating Committee ; 
John J. Morgan, of Boston, speaker of the 
evening, and Peter Murray, humorist, of 
Boston. 

After the cigars had been lighted and the 
members had settled themselves comfortably 
in their chairs, President Stone called the 
meeting to order and briefly stated that the 
meeting was held on Thursday instead of 
Saturday evening, as has heretofore been the 
custom for many years, in conformity with 
the amendment to the by-laws adopted at 
the last annual meeting. He expressed his 
thanks at the large number present and ex- 
tended a cordial welcome. He said that he 
did not intend to make any lengthy remarks 
and, referring to the practice of the past 
few years of eliminating lengthy reports and 
reviews of the activities of the various 
standing committees, said he had not even 
prepared a president’s report. 

Morgan W. Rogers then presented his re- 
port as secretary, and Manager Booth read 
the report of the treasurer, Eugene T. Ab- 
bott, who was unable to attend because of 
absence from the city. Both reports showed 
the association to be in a satisfactory con- 
dition, financially and numerically. _ 

The report of the nominating committee, 
consisting of Donald LeStage, Edgar M. 
Docherty, Raymond M. Horton, Joseph H. 
Lancer and Charles Thomae, was presented 
by Mr. LeStage as chairman, and on mo- 
tion the secretary cast one ballot for the 
following officers: Vice-presidents (for one 
year )—Stephen H. Garner, of Leach & Gar- 
ner, Attleboro; Clarence J. Roehr, of the 
Bassett Jewelry Co., Providence; Charles A. 
Whiting, of Whiting & Davis Co., Plain- 
ville. Secretary (one year)—Morgan W. 


69 


Rogers, of Parks Bros. & Rogers Co., Provi- 
dence. Treasurer (one year)—Eugene T. 
Abbott, of Potter & Buffinton Co., Provi- 
dence. Director for one year to fill the un- 
expired term of William T. Chase, resigned 
—Charles A. Mealey, of the Hadley Co., 
Providence. 

Directors for three years—Alfred D. 
Crosby, of Smith & Crosby, Attleboro; Ed- 
win H. Cummings, of General Chain Co., 
Providence; Walter A. Griffith, of R. L. 
Griffith & Sons Co., Providence; William G. 
Lind, of Thomas W. Lind & Co., Provi- 
dence; Edmund C. Mayo, of the Gorham 
‘Mfg. Co., Providence; Alton H. Riley, of 
Riley & French, North Attleboro; Joseph H. 
Rioux, of Bliss Bros. Co., Attleboro, and 
George L. Shepardson, of C. A. Marsh & 
Co., Attleboro. Of the eight directors elect- 
ed at this meeting four are new ones. The 
entire Board of Directors, consisting of 24 
members, will hold a meeting within 10 days 
at which the president and manager of the 
association will be elected and the Board 
will organize for the year. As soon as pos- 
sible after his election the new president will 
announce the personnel of the standing com- 
mittees for the ensuing year. 


Immediately after the completion of the 
business session Mr. Morgan was introduced. 
Mr. Morgan, who, by the aid of a black- 
board, spoke for an hour and a half on the 
problems of the manufacturer, emphasized 
the need of better methods of merchandis- 
ing, co-operation with the retailer and 
creation of customer demand. He stated 
that, according to the statistics of economists, 
business should be at least three per cent 
better during the first six months of 1927 
than it was during the corresponding period 
of 1926. 


Mr. Morgan first pointed out the great 
benefits accruing to any industry that is 
fortunate in having either well organized 
trade associations or substantial trade papers. 
“You are. particularly fortunate. You have 
both,” said the speaker. “You have a splen- 
did organization here that is functioning far 
above the average and your industry is rep- 
resented by a trade paper that is considered 
among all other trades and every advertising 
agency throughout the country as the acme 
of trade papers—THE JEWELERS’ CIRCULAR. 
Your industry also has other high standard 
trade papers. Such an association as yours 
is a great asset to the industry and to be a 
member of such an association is a valuable 
asset to the individual—it is a hall mark. 
You may think that your membership 
amounts to ‘nothing but good fellowship, the 
opportunity of getting togethet occasionally, 
touch elbows and have a good. feed. But 
don’t overleok the fact that your —_— 
has his eye on you to see with what d 
of respect, esteem and consideration, you: face 
received among your fellows. pis Atte 

“In a study that I have been making’ ‘of 
the manufacturing jewelry industry Tike? to 
think of it as an ‘MM’ industry—that is, 
Masterful Men. Your industry has .the men, 
machinery, metals and.methods. _ These are 
all essential to successful production. Of 
these you are every one a master. But there 
are two Ms which you still. lack, not because 
they are non-existent, but because you have 
not made the most of your opportunities and 
made them a part of your business life. 
They are marketing and merchandising. 
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Every man of you is an expert, an adept in 
the Ms pertaining to your factory. You 
know your factory—inside—with a familiar- 
ity that might almost become contempt. You 


are masters of taking the raw materials, the. 


metals, and producing something artistic, a 
thing of beauty and adornment—craftsmen 
in the highest sense of the name. But: when 
you turn your face away from your factory 
and look out upon the world, it is all a 
mystery to you. What you need is to be- 
come a merchant and to establish a market. 
These are the two most important Ms that 
I would add to those which you already pos- 
sess in such high degree. 

“There are four ways in which you can 
make the most of what you have and where 
you are,” he declared. “These are: to find 
a new use for your product; find a new mar- 
ket for your product; create a new product 
or improve the product or its package. The 
greatest immediate problems that confront 
you in the jewelry industry can all be 
summed up under these headings. One of 
the first things you should do is to recognize 
that you have never been anything but manu- 
facturers. If you expect to increase, to 
expand your business and your industry, you 
must become merchants. The manufacturer 
is a producer. In that class you rank with- 
out a peer. But it is the merchant who is 
the distributor, the outlet through which 
your production must flow. Cultivate the 
distributor so as to make the outlet for the 
production of your factories greater. 

“In this connection comes a most vital 
problem, probably one of the greatest of the 
first problems that you have to solve, the 
shortening of the distance from the manu- 
facturer to the consumer. In the regular 
channels of business in the marketing of 
productions we have the manufacturer to 
the jobber; the jobber to the dealer and 
deal to consumer. Now, the trouble with 
you fellows has been that not being mer- 
chants yourselves you have loaded your 
products upon the jobber and left him to 
do the selling. And there is where a grave 
mistake has been made, for the jobber is 
not a salesman, he is a distributor. It-is the 
dealer, the retailer, who is the salesman. 
Therefore it is essential that you develop 
your retailer to be a merchant in the highest 
sense of the word. er te 

“The trouble is you manufacturers still 
pride yourselves upon being artisans and 
craftsmen, and you should be thankful that 
you are, but your business policy has been 
along the line that it was something you 
give rather than something you get. De- 
velop your lines, increase your productions 
but don’t forget to read your trade paper. 
I am afraid many of you never even take it 
from its wrapper. How can you expect to 
know what is going on in the jewelry field, 
what is wanted and where the opportunities 
are? Get busy! Do it now! Study the 
situation; use your God-given brain to think, 
then conceive, develop! 

“Your industry has at its command one 


-of the greatest levers for moving business 


that it is possible to have and, I am sorry to 
say, one of which too many make too little 
use—the heart appeal. Sentimentality is one 


of the greatest agencies for swaying the 
emotions and governing the impulses of 
humanity, and no other industry’ has so 
strong a connection with sentimentality as 
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the jewelry industry. From the cradle to 
the grave every day of a human being’s 
liie has outstanding opportunities for jewel- 
ry to become an essential or a welcome part, 
and therein lies the promising field for the 
jewelers when they awaken fully to the 
possibilities.” 

Mr. Morgan then gave a very compre- 
hensive outline of the development of busi- 
ness, beginning with the general store at the 
country cross roads, and explained the in- 
ception, development and methods of the 
special stores, the department stores, the 
mail order houses and the chain stores, and 
pointed out how each could be utilized by 
the jeweler, or how their competition might 
be successfully met. 

After the excellent talk by Mr. Morgan, 
Peter Murray, a character humorist, enter- 
tained the party for about half an hour, 
forming a very agreeable foil for the more 
material discourse of the evening. 

With the exception of the head table,-the 
members were seated at small tete-a-tete 
tables for four each, among those in atten- 
dance being: ‘Past Presidents Henry G. 
Thresher (Waite-Thresher Co.), Henry 
Wolcott (‘Wolcott Mfg. Co.), Harry M. Mays 
(the Mays Mfg. Co.), Theodore B. Pierce 
(the Kinney Co.) and Edgar M. Dochery 
(William C. Greene Co.) ; Samuel B. Levy 
(V. E. Black & Co.), president of the Manu- 
facturing Jewelers’ Golf Association; Joseph 
H. Lancor (J. H. Lancor Mfg. Co.), presi- 
dent of the Exchange Club; William H. 
Mason, of THE JEWELERS’ CIRCULAR; 
Harry B. Frost, of The Manufacturing 
Jeweler; Arthur W. Davis (the Providence 
Journal and the Keystone), Frank R. Bud- 
long, Frank E. Farnham, George C. Rueck- 
ert, Leon Krichbaum, Jacob Solinger, George 
F. Sawyer, Leonard I. Lamb, Louis Schon- 
hardt, Jr., James L. Wiggmore, Charles 
Silverman, Albert A. Remington, Archibald 


Silverman, W. M. Simmonds, E. F. Con- 
naughton. 
Charles Thomae, Herbert L. Thomae, 


James E. Gordon, F. J. Collins, W. A. H. 
Wells, Vincent Sorrentino, E. S. Craddock, 
Paul C. Landau, Harry E. Hull, Andrew 
Morris, John M. Miller, Earl H. Ashley, 
Clifford G. King, Lester R. Petterson, E. D. 
Stone, Frank M. Whiting, Charles A. Mea- 
ley, Walter C. Crooks, B. A. Salter, Ludwig 
J. Roehr, G. V. Hawkinson, Sigmund W. 
Fischer, Samuel Wachenheimer, Maurice J. 
Fox, Howard C. Baker, president of the 
Manufacturing Jewelers’ Board of Trade; 
Ellis W. MacAllister, Walter M. Thayer, 
I. L. Hodges, Alfred B. Lemon, Ernest L. 
Fuller, Frank E. Smith, C. J. Rancourt, 
M. J. Bowler, Henry B. Wright, W. E. Lin- 
gard, James E. Essex, Joseph Finberg, 
Joseph F. Rioux, C. E. Townley, J. Stafford 
Allen, Kenneth M. Cummings, W. Carleton 
Hogg, Harold D. Baker, Gustave W. Strand- 
berg, Frederick A. Ballou, Jr. 

B. S. Gardiner, William G. Lind, Albert S. 
Kenyon, H. B. Whittaker, A. Kesterman, 
G. E. Lestrand, Herman R. Holzner, Wil- 
liam H. Colwell, Frederick C. Wilmarth, 
Theodore A. Droz, George C. McCormick, 
George L. Shepardson, Charles A. Russell, 
Frank C. Rounsville, Gregor Krichbaum. 








Robert Snider has moved from Waldron, 
Ark., to Ozark Ark. 


71° 
AGED JEWELER ROBBED”. 


Morris Wecksler, Philadelphia, Bound and” 
Gagged by Bandit Who Was Fright- ~~ 
ened Away 


PHILADELPHIA, Pa. Oct. 30.—Mborris- 
Wecksler, an aged jeweler at 808’ Moyamen- 
sing Ave., had a narrow escape from death 
at the hands of a robber who. was fright- 
ened away from the store after he had bound 
and gagged Wecksler and taken a watch and 
$8 from his victim’s pocket, threatening him 
with death if he did not open the safe. 

Wecksler was alone in the store when the 
thief, a young and well dressed man, entered 
and asked to be shown a watch, saying he 
wanted a good one. 

The jeweler showed him several timepieces 
and the customer finally selected one to his 
liking and then began an argument with 
Wecksler over the price. After several vain 
attempts to beat the jeweler down, he sud- 
denly ran behind the counter, knocked the 
aged man down and then bound and gagged 
him with pieces of rope. 

Previously to tieing the jeweler up he had 
gone through his pockets and taken the $8. 
He was about to open a showcase when ‘a 
noise outside frightened him and he fled with 
the watch he had selected. 

Wecksler was left on the floor of his store 
for some time before he managed to free 
himself and call the police. He gave a good 
description of the thief but the latter is still 
at large. 
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Members of Richmond Twenty-Four Karat 
Club Hold First Fall Meeting 


RicuMmonb, Va., Nov. 1.—The first Fall 
meeting of the 24-Karat Club was featured 
by an address by Thomas Kivligham, assist- 
ant advertising manager of the News 
Leader. He spoke on the value of advertis- 
ing, urging the jewelers to advertise more 
systematically and also to make their appeal 
to the buying public more attractive by 
injecting more pep into their advertisements. 
In stressing this point he gave some illus- 
trations showing how the appeal could be 
made more effective. The meeting was held 
at the Jefferson hotel and was preceded by 
a dinner attended by nearly 40 members of 
the club in addition to special guests. 

Frank A. Arnzen, with C. Lumsden & 
Son for many years, was elected an honor- 
ary member of the club for life. 

Resolutions lamenting the recent sad and 
untimely death of Edward Gray, president 
of Gray’s, Inc., were passed. 

Date for the next meeting of the club to 
be held some time this month is yet to be 
set. 

Sol M. Schwarzschild, of Schwarzschild 
Bros., is president of the-club. Morris 
Lutto, of Gray’s, Inc., is secretary and 
treasurer. 








Ex-Queen Elizabeth of Greece has none 
of the superstition of the average English- 
woman about green. Although now in 
mourning and dressed in black, she always 
wears a big emerald ring and other jewelry 
of pearls, emeralds and jade. When not in 
mourning she is very fond of wearing entire 
costumes of green and has a rare collection 
of old jade. 
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COMMITTEES NAMED 





Members of Chicago Jewelers’ Association 
Enjoy Luncheon Dedicated to Past Presi- 
dents, Hear Address on Paroles and 
Learn Names of New Com- 
mitteemen 


Cuicaco, Oct. 27—The first monthly 
luncheon of the Chicago Jewelers’ Associa- 
tion after the summer vacation of three 
months, was held yesterday in the Ivory 
Room of Mandel’s and was dedicated to past 
presidents. This fact and the announce- 
ment that Hinton G. Clabaugh, newly ap- 
pointed Superintendent of Paroles in IIli- 
nois, would speak, brought out an unusually 
large attendance. The interest in this meet- 
ing was demonstrated by the fact that not 





SYDNEY Y. BALL, PRESIDENT 


one person left the room until 3:30 when 
Mr. Clabaugh finished his address. 

When cigars and coffee were reached on 
the menu President Sydney Y. Ball, presid- 
ing for the first time since his election, called 
the meeting to order and made brief refer- 
ence to the history of the organization and 
thought it very appropriate that the first 
meeting in the second 50 years of its or- 
ganization should be dedicated to the past 
presidents. Six were present: M. A. Mead, 
Wm. F. Juergens, C. P. Dungan, Charles 
Ross, G. V. Dickinson and Frank Milhening. 
A letter from John Hardin expressed his 
regret that absence from the city prevented 
him from attending. 

President Ball then introduced M. A. 
Mead dean of past presidents. Mr. Mead 
told in a very interesting way about the 
early days of the Association and told in 
some detail about attending the first annual 
banquet of the organization 48 years ago. 

President Ball announced his committees 
and introduced Col. Chamberlain head of 
the Crime Commission of Chicago, and 
asked him to introduce the speaker of the 
day. Hinton G. Clabaugh. 

Mr. Chamberlain thanked the jewelry 
trade for its support of the Crime Commis- 
sion work and paid a high tribute to the 
late Albert Spraehnle, who was a member 
of the Commission for eight years and at the 
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time of his death was vice-president and a 
member of the executive committee. 

Mr. Clabaugh spoke for more than two 
hours. He described in detail the methods 
that have been in use by the Parole Board 
and which caused the scandal in connection 
with the wholesale freeing of criminals in 
the State. He outlined his plan of reorgan- 
ization and operation which will be sub- 
mitted to the next legislature. He will have 
the enthusiastic support of the jewelry trade. 

The Committee announced by President 
Ball follows: 

Good and Welfare—Albert Ellbogen, of 
the Stein & Ellbogen Co., chairman; Frank 
Milhening, Wm. F. Juergens, J. M. Braude, 
Fred Mayer, George Englehardt, Wm. 
Schlossman. 

Social Relations—Harry Radix, of Thos. 
J. Dee & Co., chairman; A. C. Becken, H. 
Paul Juergens, C. P. Dungan, and Lou Buss. 

Golf—Wm. Drexmit, of the Keystone 
Watch Case Co., chairman; R. S. Hulbert, 
Milton Hess, Charles Ross and Gordon 
Petersen. 

Membership—Jas. Tice, of A. G. Schwab 
& Co., chairman; John Spraenhle, John 
Irench, William Vassell. 

Finance—James O’Grady, of the Helbein- 
Stone Co., chairman; James Stewart and 
W. L. Campbell. 

Trade Extension—P. T. White, of Otto 
Young & Co., chairman; Darwin Forsinger, 
Walter Scott, Julius Armbruster and Joe 
Regan. 








CONVICTED OF FRAUD 





Witnesses Testify in Case Charging Prince- 
ton, Ind., Man with Fraudulent Use 
of the Mails 


INDIANAPOLIS, IND., Oct. 30.—How Walter 
M. Smith of Princeton, Ind., obtained valu- 
able diamonds, which he previously had 
given her and left in their stead a cake of 
soap, was related in the United States Dis- 
trict Court here recently by Miss Velma Lou 
Powers of Denver, Colo, a witness for the 
government in the trial of Smith on a charge 
of using the mails to defraud. The diamonds 
tallied with the description of pieces that 
Smith is charged with having obtained 
fraudulently from the Julius C. Walk & Son 
Co., of Indianapolis. 

Miss Powers said she and her mother met 
Smith on a train en route from California to 
Denver. He paid court to her and finally 
proposed marriage and was accepted. She 
said he gave her a diamond ring, a valuable 
bar pin, a watch and a locket. She said he 
obtained all but the ring on a pretense of 
cleaning them and in her presence placed 
them in a box. He was about to leave on a 
business trip, she testfied, and returned a 
box to her just before he left with an ad- 
monition not to: open it immediately, 

She said that her curiosity overcame her 
in a few days and she opened the box, finding 
therein a bar of soap nicely wrapped in 
white paper. Her recital of the opening of 
the box was pathetic, tears came in her eyes 
and her voice broke. She said she wrote 
Smith, offering to return the ring, but that 
he never came for it. 

Mrs. Bernice Bryan, of Peru, Ind., also 
was put on the stand to testify along similar 
lines. She. was asked whether Smith ob- 
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tained any jewelry besides’ that he had given 


her and answered in the affirmative. She 
was not permitted to continue: her testimony 
when the defense objected on the ground 
that the occurrences transpired 14 years ago. 
The court took the objection under advise- 


ment and the witness was withdrawn from > 


the stand temporarily. 

The government sought to show that 
Smith victimized several women in a:similar 
manner. 


Jacob Cohen, a jeweler, testified | 


that Smith fradulently obtained jewels worth 
$1,465 from him, part of. the negotiations 
being carried on through,the mails. Albert 
Wolk, another Denver jeweler, testified that 


Smith obtained loans from_him on jewels... 


Smith was arrested on a charge of obtaining 
merchandise from the Walk company. About 
20 .witnesses were summoned by the govern- 
ment, including several of Smith’s alleged 
women victims. The trial was heard be- 
fore Judge Thomas W. Slick of the northern 
Indiana jurisdiction because Judge Robert C. 
Baltzell declined to try the case on the 
ground that he had previous acquaintance 
with Smith. 

Walter. M. Smith took. the stand the sec- 
ond day of the trial and said he never had 
any intention of defrauding any of the sev- 
erl jewelers or women of any money or 
jewelry. He said that a big real estate deal 
in ‘Oregon. in which he was interested and 
expected large returns failed to materialize 
and that he had-been arrested before he could 
recuperate his losses in other business ven- 
tures in which he. was participating. On 
cross-examination, Smith admitted that he 
made out.a bill of:sale to his brother-in-law, 
Booker T. Whitlock, turning over much of 
the jewelry which he is charged with having 
obtained from Julius C. Walk & Son, through 
alleged misrepresentation, part of which was 
carried on through the mails. He also ad- 
mitted in the cross-examination that he had 
been charged; arrested and convicted in the 
Marion county. criminal court in Indian- 
apolis 6n a charge of embezzlement in 
1916. 

In the hypnotism phase of the trial it was 
brought out that an attorney for Smith had 
posed as a. doctor and a hypnotist as well as 
an attorney, and had persuaded the State and 
county authorities, who had Smith in cus- 
tody, to permit him to find out in their pres- 
ence through hypnotism whether his client 
actually had knowledge of the jewelry. Of- 
ficials said that they were told to stand be- 
hind Smith in the darkened room and hold 
a flashlight over the prisoner’s shoulders into 
a mirror, which reffected the light into 
Smith’s face, while the attorney walked be- 
hind him and is alleged to have put his client 
into a trance. 

At the close of the case Smith was found 
guilty and sentenced to three years in Leav- 
enworth prison and fined $50. The jury was 
out only a few minutes. 








An exceptionally beautiful painting show- 
ing that silver was known in the days of the 
Queen of Sheba has been placed on display 
in the store of Robert L. Tschumy, a 
jeweler at Galveston, Tex. The picture 
shows the Queen of Sheba presenting King 
Solomon with gifts made of solid silver and 
depicts the manner in which these gifts were 
received. 
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AS. BOSS, three-piece strap 
J cases are especially designed 
to insure greater protection for 
strap watch movements. 





Three-piece construction has 
several distinct advantages. It 
provides a sturdier case, better 
able to protect the movement 
against blows. It permits per- 
fect fitting. It excludes dust 
and moisture. It extends the 
service a strap watch will give 
the owner. 

The famous Jas. Boss trade- 
mark, which has appeared on 
the finest gold filled watch cases 
for 75 years, is your protection. 
You are safe in recommending 
these cases. 
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BANDITS SENT TO PRISON 


David Meyers and Abraham Cohen Must 
Serve Penitentiary Terms for Participat- 
ing in Jewelry Store Hold-ups 


PHILADELPHIA, Pa., Oct. 30.—Two bandits 
who specialized in jewelry store hold-ups 
will not indulge in that favorite form of 
amusement for a few years at least, having 
been sentenced here to the Eastern Peniten- 
tiary for fairly long terms. 

One of the thugs is David Meyers, who 
hails from the Chicago underworld and was 
captured with Eugene Ryan at Jersey City, 
where they had fled after an unsuccessful 
attempt to hold up the jewelry store of Isi- 
dore Chaiken at 1550 E. Passyunk Ave. 
They obtained no booty but beat Mr. 
Chaiken severely when he put up a fight and 
fled, pursued by Samuel Price, his clerk, 
with whom they exchanged several bullets 
as their auto speeded away. Ryan defaulted 
his bail of $10,000 in Jersey City and has 
not been captured, although the police here 
have spread a dragnet all over the country 
for him. 

Meyer’s counsel exhausted every legal 
means of saving him, a writ of habeas corpus 
and appeal for lighter bail being refused as 
was a motion for a new trial following his 
quick conviction by a jury. Although 
Meyers was convicted on a charge of assault 
and battery only, it not being proved that 
he was the man who beat the jeweler with 
a revolver butt, assistant district attorney 
Alessandroni demanded the maximum sen- 
tence. “This man came here with his ac- 
complices,” he told Judge Shull, “for the 
purposes of robbery and their actions in the 
Chaiken store proved that they would not 
have hesitated at murder if necessary to ac- 
complish their purpose. This is the kind of 
a case that has terrorized whole communities 
and only the maximum sentence can satisfy 
the State’s duty toward its law-abiding 
citizens. ‘These men and their kind are a 
menace to every jeweler in the country and 
an example should be made of this man as 
a means of warning others of his ilk to keep 
away from Philadelphia.” 

Judge Shull imposed a sentence of from 
five to 10 yeats in the penitentiary. He 
paid no attention*to the plea for clemency 
made by Meyer’s wife who came from Chi- 
cago for the purpose. Meyers started to 
smile as the sentence was pronounced but 
the smile faded. 

Officials of the Pennsylvania Retail 
Jewelers’ Association have announced their 
purpose of watching any move to have 
Meyers and other jewelry thieves now serv- 
ing sentences paroled by the tender-hearted 
State Pardon Board, and to protest clemency 
to the limit. 

The second bandit to be sentenced for 
participation in jewelry store hold-ups is 
Abraham Cohen, 20 years old, the last of a 
notorious gang of hold-up thugs to pay the 
penalty for a series of crimes in this city 
which terrorized retailers in many sections. 
Five others of the gang have been convicted 
and are now in the penitentiary serving sen- 
tences of varying length. Cohen was the 
driver for the gang and received a sentence 
of not more than 10 nor less than five years. 

He might have received a longer term but 
for his having aided the police appreciably 
in rounding up the others of the gang. As 
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Cohen was convicted last year and was re- 
manded for sentence in April, 1925, he gains 
a year as his sentence dates from that time. 

Members of the gang were held to blame 
for the death of William Hylton, a 
crippled jeweler of the northern section of 
the city, who was so brutaliy beaten when 
he gut up a fight during the hold-up of his 
store that he died several months later. The 
gang fled the city but Cohen was traced to 
New York and arrested there. Brought 
here, he confessed to the police and on his 
information the other five members of the 
gang were run down one by one. It turned 
out then that two of them had been arrested 
here on suspicion soon after the Hylton 
hold-up but released for want of positive 
identification. 

In imposing sentence, Judge Monaghan 
dwelt upon the brutality of the gang in the 
Hylton and other jewelry store robberies in 
which they took part and said a lesson must 
be given to thugs of that kind. 








DEATH OF HERMAN C. VOLK 





Buffalo Jewelry Manufacturer Passes Away 
at His Home in That City 


Burrato, N. Y., Oct. 26.—Funeral serv- 
ices for Herman C. Volk, for 33 years a 
manufacturing jeweler in Buffalo, were held 
today from his late residence, 529 Norwood 
Ave., where he died on Oct. 23 from a com- 
plication of diseases. 

Herman C. Volk was born in this city on 
March 3, 1863, and with the exception of a 
few years in which he was in business in 
Toronto, he was a lifelong resident of Buf- 
falo. On completion of his schooling he en- 
tered the employ of the late William C. Lutz, 
whose retail jewelry store was then located 
on Seneca St., near Ellicott St. After serv- 
ing his apprenticeship with Mr. Lutz, he 
worked in various shops in the city. He be- 
came one of the most skillful mechanics in 
Buffalo as well as an expert diamond setter 
and all-round jewelry craftsman. 

As a young man he moved to Toronto, 
where he established a manufacturing busi- 
ness. He returned to Buffalo in 1891 to 
form a gartnership with Edward Weil, with 
whom he remained associated until 1918, 
when Mr. Weil died. Mr.: Volk acquired 
his partner’s interest in the business, which 
was at that time in the Lincoln building, 327 
Washington St. Until that time Mr. Volk 
had been chiefly in charge of the mechanical 
phase of the establishment. The added bur- 
den of executive duties undermined Mr. 
Volk’s health to such an extent that he 
found it necessary to retire. In 1924 he sold 
his business to Edward Pfister, who contin- 
ues its operation in the same location. 

The pall-bearers included Frank Ehren- 
fried, Broadway jeweler, four former em- 
ployes; Joseph Klein and Ignatz Krucziki, 
now with Sigrist & Finch, Frank Letts and 
Sigmund Castren, with Edward Pfister, and 
Frank Fibelkorn, a close friend. 

Mr. 
Freda Brenner Volk, and by a daughter, 
Mrs. Willis E. Elliott. Interment was in 
Forest Lawn. 








Clifford D. Cassell, a jeweler at Norris- 
town, Pa., is opening a new jewelry store 
at 42 E. Main St. 


Volk is survived by his widow, 
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First Campaign in Providence, R. L, “Goes 
Over the Top” by Over $30,000 


ProviDENcE, R. I., Oct. 30.—Providence’s 
first Community Chest closed its lid last 
Monday night, brim full and overflowing. 
All that had been asked of this city’s char- 
itably inclined had been freely, unstintedly 
given. Every dollar wanted for more than 
a score of worthy welfare agencies had been 
lavishly, generously subscribed—that, and a 
great deal more. For the huge sum of more 
than $475,000 reposed within that chest, 
pledged by more than 30,000 givers, among 
whom the jewelery industry and its kindred 
branches was prominently identified. 

The amount originally set as a goal was 
$442,000, all of $30,000 less than the grand 
total actually obtained, while the estimated 
number of donors had been gauged only as 
high as a paltry 10,000. Thus did this city 
achieve an outstanding victory in its initial 
experiment with community funding of its 
social service organizations, a victory cele- 
brated with due acclaim by a dinner at the 
Biltmore Hotel in the evening, provided 
through private means»by the sponsors. 

Among the contributors not previously 
acknowledged are; Cannon & Brown, Inc., 
$20; Ernest H. Lohman Co., $40; Willis A. 
Drew, $25; Mays Mfg. Co., Inc., $25; John 
F. Allen, $10; Emery J. San Souci, $10; 
Excell Mfg. Co., $10; Hirsch Jewelry Co., 
$15; W. H. Coe Mfg. Co., $25; Nathan 
Kaufman, $20; Horace M. Peck, $40; Mr. 
and Mrs. Harry T. Daniels, Jr., $10; Maur- 
ice L. Fox, $10; employes of Nicholson File 
Co., $532.16; Mr. and Mrs. Joseph M. Tally, 
$20; Eric E. Berkander, $25; Harold M. 
Dean, $10; employes of Kinney Co., $84.75; 
employes of G. Klein & Son, $28.50; em- 
ployes of A. T. Wall Co., $40.50; General 
Chain Co., $25; employes of General Chain 
Co., $17.0; Edwin H. Cummings, $10; 
D. M. Watkins Co., $200; Irons & Russell 
Co., $25; employes of Irons & Russell Co., 
$72.50; H. G. Martin, Jr., $20; Herbert A. 
Capron, $10; William C. Greene Co., $50; 
Edgar M. Docherty, $50; Mr. and Mrs. 
Frank R. Budlong, $50; Charles F. Irons, 
$200. 

Reuckert Mfg. Co. employes, $65.50; Clark 
& Coombs Co., $50; American Emery Wheel 
Co., $100; employes of Fulford Mfg. Co., 
$29; Frederick C. Leonard, $30; Providence 
Collar Button Co., $25; Lederer Realty 
Corp., $400; Ralph Hamilton, Jr., $100; 
Robert W. Hamilton, $20; Ideal Casting 
Co., $10; M. S. Rodenberg, $25; George 
Kollstede, $50; Hamilton & Hamilton, Jr., 
Inc., $75; Frank L. Jerauld, $10; Cathedral 
Art Metal Corp., $25; E. M. Dart Mfg. Co., 
$125; employes of M. S. Rodenberg, $11.75; 
Manchester Silver Co., $25; employes of 
Silverman Bros., $109.97; Mr. and Mrs. 
John Silverman, $25; Improved Seamless 
Wire Co., $25; George F. Sawyer, $25; 
Frederick A. Stevens, $25; Mrs. Edgar M. 
Docherty, $50; employes of Rau Fastener 
Co., $21.77; F. W. Woolworth Co., $50; 
Mr. and Mrs. D. K. Barrett, $100; employes 
of Brown & Sharpe Mfg. Co., $110; Mr. 
and Mrs. Asher A. Stark, $35; Mr. and Mrs. 
E. Irving Rogers, Jr., $25; Mr. and Mrs. 
Gustave W. Strandberg, $50; Mrs. Albert 
W. Claflin, $40; Dr. Joseph F. Hawkins, 
$10; Mr. and Mrs. Edmund Parsons, $20. 
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Bandits Confess and Implicate lewdlexs 





Men Arrested in New Jersey by Pinkerton Detectives Indicted for Chicago Jewelry 
Robberies After They Admit Participation Before Grand Jury and Also Admit a 
Murder in Indianapolis—Chicago Detectives Arrest at West Baden, Ind., 
Jeweler Said by Bandits to Be One of Those Who Hired Them 














Cuicaco, Oct. 30.—It was reported in 
Chicago today that Sergt. Leo Carr, of the 
local detective bureau, head of the jewelry 
squad and Francis V. Healy, of Goldman, 
Allshouse & Healy, representing the Good 





cused of receiving the loot and disposing of 
it after paying the bandits in cash what ap- 
proximated 10 per cent of the value of the 
loot. Ghere, McClelland and Louis Victor 
are now being held in jail here, Levinson is 





LAWRENCE GHERE, WHO ADMITTED JEWELRY ROBBERIES BEFORE CHICAGO GRAND JURY 


and Welfare Committee, of the Chicago 
Jewelers’ Association, are leaving West 
Baden tonight and bringing with them to 
Chicago Maurice S. Levinson, said to be 
the master mind of the jewel theft ring of 
which Lawrence Ghere and Arthur McClel- 
land, arrested in Englewood, N. J., last week 
are charged with being members. 

Levinson was arrested at West Baden, yes- 
terday, after the grand jury had heard the 
story of Lawrence Ghere and Arthur Mc- 
Clelland and rendered true bills against 
them, Louis Victor, Maurice Levinson and 
Herman Nowicki, alias “Herman Prince.” 
It is: understood that Levinson waived ex- 
tradition. He denies the charges made 
against him although admitting being a 
friend of Louis Victor who was named as 
the man who pointed out to the robbers the 
salesmen to be robbed. Police charge that 
Levinson is one of the men who assisted in 
the disposing of the loot. 

Immediately upon return to Chicago, the 
two jewel thieves captured in New Jersey 
last week and who confessed to diamond 
robberies exceeding the $500,000 mark, and 
to a murder in Indianapolis, were taken be- 
fore the grand jury where they retold their 
story, and upon their confession the grand 
jury returned true bills against them and 
three others for the diamond robbery. The 
two prisoners confessing are accused of the 
actual holdups, while the other three are ac- 


expected to be placed here in jail tomorrow, 
and Herman Nowicki is still at large. 
Since the return of the bandits to Chicago 
several other hold-ups have been explained 
and it is believed that either one or both of 


last year and the bandits succeeded in getting 
away with about $125,000 worth of dia- 
monds. The bandits report that all they 
got for the work was about $4,000. Another 
hold-up explained was that of Arthur Sil- 
berfeld, of New York, who was robbed of 
about $300,000 worth of loose and mounted 
diamonds about the middle of last December 
as he was going from the store of one of 
his customers to his hotel in a taxi. Ghere 
and McClelland had been sent to Detroit to 
intercept Silberfeld but missed him and 
the job was turned over to Jules Portugese, 
a police character here who was convicted 
and sentenced to 10 years and was murdered 
by members of the alcohol ring while he 
was free pending an appeal to the Supreme 
Court. 


Detectives say that their investigation un- 
covers the fact that the new ring of thieves 
is the successor of the Irving Schilg, Jules 
Portugese, George Rabbits Connell gang. 
Schilg, Portugese and another member of 
the first organized gang of jewelry thieves 
have been murdered in recent months. 

Chairman Albert Ellbogen is very much 
pleased with the situation up to this time 
and says that the results so far have been 
attained by the utmost co-operation of every- 
one including the Bureau Squad, of Lieut. 
Carr, Sergt. Knowles and Quilter, the 
Pinkerton detectives, especially Ed Schu- 
macher, and representatives of the State 
Attorney’s office. He also says that Attor- 





ARTHUR MCCLELLAND, ANOTHER BANDIT WHO CONFESSED AND IMPLICATED CHICAGO JEWELERS 


the prisoners were present and took part. 
One of the hold-ups in which one of the 
men was implicated was that of Frederick 
Gottlieb & Co., which took place late in June 


ney Francis V. Healy, of Goldman, Alls- 
house & Healy, who represents the Good 
and Welfare Committee of the Chicago 
Jewelers’ Association, has done very excel- 
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lent work in questioning and getting in- 
formation from those arrested. The Good 
and Welfare Committee is prepared to 
prosecute this case through to its termina- 
tion. 





INDIANAPOLIS, Ind., Oct. 29.—Implicated 
by statements of Lawrence Ghere and 
Arthur McClelland held in connection with 
the murder of Wilkinson Haag, Indianapolis 
druggist, Maurice S. Levinson, Chicago, 
jeweler, was trailed, Oct. 29, from Indian- 
apolis to West Baden and arrested there to 
face charges of being involved in jewel 
thefts in Chicago totaling $500,000. 

M. C. Huntington, detective from the 
Indianapolis agency of the Pinkertons, 
picked up Levinson’s trail after the Chicago 
detectives had notified the agency in Indian- 
apolis that Levinson had left Chicago and it 
was believed he was headed toward the 
Hoosier capital. The detective, aided by the 
West Baden police, located the man in a 
West Baden hotel. 

Levinson was indicted in Chicago as a re- 
sult of statements of the two prisoners held 
in connection with the Haag murder. Levin- 
son denied any connection with the thefts, 
but admitted friendship with Louis Victor 
of Chicago, who is indicted on a charge of 
receiving stolen goods. He is being held in 
West Baden pending his extradition. 

Levinson, according to Indianapolis in- 
formation, was in company with a woman 
when he left Chicago, and it was said the 
woman was with him when he was arrested 
in West Baden. Her identity was not re- 
vealed. 





INDIANAPOLIS, Ind., Oct. 29.—Indianapolis 
police officials say that Lawrence H. Ghere 
and Arthur C. McClelland, both confessed 
robbers of a jewelry salesman in Chicago, 
will be returned to Indianapolis to stand 
trial for murder of a prominent druggist 
some months ago. The pair, arrested in 
Englewood, N. J., are to be taken to Chicago 
first for questioning as to their part in that 
robbery and then will be tried in Indianapolis 
on the murder charge. 





Chicago Prisoners May Not Be Connected 
With Cincinnati Robbery 


CINCINNATI, O., Oct. 31.—Sig Strauss, 
president of Sig Strauss & Co., diamond 
dealers, expressed surprise Friday at the 
publication of a story appearing in the local 
papers about the indictment of three men by 
the Cook County Grand Jury at Chicago. 
The men, Lawrence Ghere and Arthur Mc- 
Clelland, were indicted on a charge of steal- 
ing gems valued at $1,000,000. They are 
supposed to have been implicated in the at- 
tempted robbery of the Strauss offices in the 
Carew building several months ago, but Mr. 
Strauss has not heard a thing about their 
arrest. 

Neither he nor his brother Charles Strauss 
were called to Chicago to identify Ghere, 
who was arrested at Englewood, N. J., and 
it is thought that Ghere included the Cin- 
cinnati episode in his confession to the 
police. 








The Jewelers’ Club of Seattle composed of 
manufacturers, wholesalers and _ retailers 


gave its first annual party at Willard’s on 
the Bothel Highway, Oct. 28. 
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Alleged Trunk Check “Switcher” Arrested 











Man Apprehended at Deal, N. J., Charged with Being Implicated in Theft of 
$100,000 from New York Jewelry Firm 














Armed with a warrant from Toledo, 
O., police and Pinkerton detectives invaded 
Deal, N. J., a fashionable seashore resort 
last Saturday and arrested Hughey Owens 
on a charge of being implicated in the theft 
of a trunk containing jewelry worth $100,- 
000 belonging to Kloville Bros., 170 Broad- 
way, New York. <A photograph of Owens 
was positively identified by three witnesses, 
according to the police. The witnesses 
claim they saw Owens, together with Wil- 
liam Malcolm Ritchie, riding in a taxicab 


that his trunk was missing. In the search 
which followed, Mr. Kloville’s trunk was 
located in the Secor Hotel, but it was 
empty. 

Shortly after Owens was arrested, he was 
held in $10,000 bail in the county jail at 
Freehold to await the arrival of the Toledo 
police. Owens refuses to talk and it is 


probable he will fight extradition. 

While Owens is known to people in Deal 
as William Owens, he is better known to 
the police as “Hughey” Owens. 


Several 





HUGHEY OWENS, ARRESTED AT DEAL, N. J., ON A CHARGE OF TRUNK ROBBERY 


with the stolen trunk which was taken from 
the New York Central Depot to the Secor 
Hotel in Toledo. The trunk was later found 
empty in one of the hotel rooms. 

Ritchie has been identified on several 
occasions as the man who stole a number 
of traveling salesmen’s trunks by “switch- 
ing” checks. He has been sought for over 
a year by the police and private detectives. 

After several witnesses had picked out a 
photograph of Owens and identified him as 
the man who was riding with the stolen 
trunk, the Toledo police issued warrants. 
Pinkerton detectives have been following 
Owens for some time and immediately after 
the warrants were issued Owens was located 
in his palatial home in Deal, N. J. Asbury 
Park and Deal policemen and a Pinkerton 
operative went to Owens’ home Saturday 
morning where they placed him under ar- 
rest. 

The police say that Owens has a long 
police record which dates back to 1915. They 
report that he has been arrested 12 different 
times and has a record as a confidence man, 
blackmailer, burglar and robber. The 
police say that he has also been arrested 
for unlawful entry and for being a suspi- 
cious person, for loafing and for larceny. 

The theft of Kloville Bros.’ trunk was 
reported to the Toledo police last week by 
Jack Kloville shortly after he arrived in 
Toledo. Upon presentation of his trunk 
check at the railroad depot he discovered 


newspaper accounts stated that Owens was 
driving a new automobile in company with 
his wife when he was arrested. This is 
erroneous as Owens, it has been learned, 
was grabbed by the police in his home at 
Deal. 

Deat, N. J., Nov. 2—William Owens, 
28 years old of this town, is a prisoner in 
the police station here, being held for the 
Toledo, O., police on the charge he is one 
of three men who perpetrated a. $100,000 
jewelry trunk robbery in that city a week 
or so ago. Owens was arrested by Chief 
of Police Rogers and Detective Sergeant 
Williams of Asbury Park. Arraigned be- 
fore Recorder John Cox, his bail was set at 
$10,000 which he was unable to furnish. 
The high bail was due to the amount in- 
volved in the alleged theft. Owens, accord- 
ing to private detectives who engineered his 
arrest, has been hunted for more than two 
months in connection with a series of rob- 
beries of trunks of jewelry salesmen by the 
check “switching game.” The other two 
men and Owens, it is alleged by the detec- 
tives, have been working their game for 
months on jewelry salesmen whom they 
trailed until a favorable opportunity was 
found for substituting trunk checks. Then 
the salesman’s trunk would be secured and 
he would get one substituted by the gang, 
containing a few worthless articles. 

Private detective agencies and detectives 
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for insurance companies holding policies on 
the jewelry carried by the salesmen have 
been on the trail for some time. In most 
cases the “switchers” took only trunks con- 
taining diamonds, not bothering with sales- 
men who carried bulkier articles of jewelry. 

Chief Rogers said the Toledo police had 
told him the man they sought in connection 
with the case was known as “Hughey” 
Owens. The prisoner denied any connection 
with the Toledo affair or any other jewelry 
robbery. 








DENIES THEFT OF TRUNK 


Discharged Hoted Porter Arrested at Al- 
bany, N. Y., After Jewelry Valued at 
$35,000 Disappeared 


Syracuse, N. Y., Oct. 28—A porter, dis- 
charged from the Hotel Syracuse, in this 
city, was arrested in Albany yesterday morn- 
ing suspected of being implicated in the 
mysterious disappearance Tuesday night of 
a trunk containing $35,000 worth of jewelry 
belonging to V. S. Chapman, of Chapman 
& Hagerstrom, Newark, N. J. The dis- 
charged porter was seen around the hotel 
Tuesday night, before the trunk disappeared, 
but remarks made by him to friends indicated 
that he intended leaving the city on an early 
train. A local detective left for Albany 
shortly after the arrest and later brought 
the prisoner back to this city. He was 
questioned by the Syracuse police but denies 
any connection with the robbery. 

The theft of the trunk must have been 
accomplished in the few moments between 
the time the truck driver left the trunk 
on the sidewalk outside the Harrison St. 
door of the Hotel Syracuse, and the time a 
porter, sent out by Mr. Chapman, as he 





entered through the Warren St. door, 
reached the spot. This took only a few 
moments. 


Mr. Chapman, it is understood, alighted 
from a westbound train at the New York 
Central station at 9:15 o’clock Tuesday night. 
At the depot Mr. Chapman engaged a truck- 
man to cart his trunk from the station to 
the Hotel Syracuse. The trunk, it is said, 
arrived at the hotel about the same time 
Mr. Chapman stepped from a taxi cab. 

Mr. Chapman lost no time in reporting 
the loss to the police and in a few moments 
detectives were sent out to investigate. They 
got on the trail of the discharged porter and 
after learning he had left the city by train, 
notified the police along the railroad line to 
search the train. At Albany the ex-porter 
was found and taken from the train and held 
for the local police. With no witnesses or 
evidence to connect the discharged porter 
with the crime the local police are baffled. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week. 


Selling Price 
London U.S. Gov't New York 

Date Official Assay Bars Official 
a ee 2438 55% 53% 

a: Bee wis ae 248 56% 53% 

> 2475 55% 52% 

<2, 2432 55% 53 

@ .30....... 2448 55% 53% 
ae Ease ecs 2438 55% 53% 
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Golden Roosters See “Little Eva” Die 





Late 1926 Model of “Uncle Tom’s Cabin” Combines All the Best Features with 
None of the Defects—Deathbed Scene Brings “Salty Tears” to Eyes of All 




















Cuicaco, Ill., Oct. 29.—Little Eva died 
last night according to schedule and as ad- 
vertised, “as she never died before,” and 
nearly 100 members of the Golden Roosters 
applauded the ‘“‘mellow-dramatic” efforts of 
their fellow members in a rendition of a late 
1926 model of Uncle Tom’s Cabin. 

The final frolic of the Golden Roosters, 
“the fine feathers of the jewelry trade,” 
which was held in the Red Lacquer Room 
of the New Palmer House last night was 
attended by the largest number of any meet- 
ing in the six years of its history and none 
has been more successful in its every feature. 
Elaborate preparations had been made by the 
entertainment committee and with the excep- 
tion of a male quartette and four amateur 
boxing bouts the entertainment was by mem- 
bership talent. 

In the south end of the room the stage 
was erected, in the north portion the regu- 
lation 24-foot boxing platform was set up 
and between these the tables were arranged. 
When the members entered the room just 
before 7 o’clock they were greeted by music 
of the Rooster Orchestra. The menu was a 
real southern dinner of soup, chicken and 
country gravy, candied sweet potatoes, corn 
fritters, corn bread, slaw salad, waffles, honey 
and coffee. During the serving of this music 
was furnished by the quartette and 
orchestra. 

Near the end of the menu the three candi- 
dates were called from the rank of the 
waiters to the Chanticleer’s table and many 
of the guests were surprised to learn that the 
servile, courteous, colored waiters who 
served them were in reality friends and soon 
to be associated with them as members of 
the organization. 

When the menu was finished the Chan- 
ticleer called the meeting to order and an- 
nounced the program. He also announced 
that credit was due Wm. A. Lamb for the 
Rooster button found at each plate and upon 
motion, supported and carried, an enthusiastic 
vote of thanks was tendered “Billy.” 

Telegrams of regret from Jack Kelsey, 
New York, and past Chanticleer Fred 
Whitney, who were not able to be present, 
were read. 

The customary instructions were then 
given the candidates by the Chanticleer, 
Scratcher and  Keeper-of-the-Nest-Eggs. 
The Chanticleer then turned R. S. Hulbert, 
of Oneida Community; Taylor A. Kall- 
meyer, of J. Milhening, Inc., and Lorin C. 
Lossan, of the Hart Jewelry Co., over to 
the mercies of the “wrecking crew.” 

The first event on the program was mo- 
tion pictures. These pictures were presented 
by George Englehardt and depicted the 
members in action at the Summer outing at 
Glenwood Park and was complete in every 
detail from detraining upon arrival to en- 
training late in the afternoon. Close-ups 
of the officers and many members were 
heartily applauded. 

Then George 


Gubbins, representing a 


typical side show barker, appeared before 


the curtain, announced the big event of the 
evening, Uncle Tom’s Cabin, and the big 
show was on. 

Space prevents an adequate dramatic 
criticism of this performance. It will be 
sufficient to say that the performers were 
at least characterized by names used by 
characters in Uncle Tom’s Cabin and some 
of the lines about wrist watches, jobbers, 
auctioneers and the new Jewelers’ building, 
might have been included in the original 
book ii the writer’s knowledge of them had 
equaled that of the “actors” last night. 

Special mention is due the following from 
among those who took part: Charles 
Brown for his interpretation of Uncle Tom, 
John Peterson as little Eva, Howard See- 
beck as owner of the plantation, Gus Wein- 
feld equal to the original Topsy, Robert 
Wilson, auctioneer; Tom McMahon, a 
characteristic Simon Legree, and Tom 
Noonan, lawyer Marks, and Allen Pinero, 
Eliza, both of whom doubled as horses. 

Walter Scott’s gold and silver band fur- 
nished music during the entire evening and 
between acts amateur bouts of three and 
four rounds were held and the final bout 
of four rounds was exceptionally good, the 
fighters representing the white and black 
hopes of the Chicago amateurs. 

Credit for the unusual entertainment is 
due many and none will deny a full share 
to Harry Bromley, chairman of the enter- 
tainment, and William J. Vassell, who acted 
as make-up man and served behind the 
scenes from 4 o’clock in the afternoon until 
after 9 in the evening. 

This frolic concludes the 1926 activities 
of the Golden Roosters. The next meeting 
will be the annual election of officers and 
will be held in February. 

Scratcher Claud Wheeler announces the 
organization has 100 active members, the 
limit, 12 associate members and 21 non-resi- 
dent. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Oct. 30, 1926 
The U. S. Assay Office reports : 
Gold bars exchanged for gold coin... $1,505,627.76 
120,540.88 
VTedekie Rew OaS y eab sh eee Sie $1,626,168.64 


Gold bars paid depositors........... 
Total 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
EPEEs EB n cae sed. Seiehos decent esiane $481,361.80 
O VR aid bein 45 Os Kea wee ween 86,364.12 
Pie ME eee wists OS SEE COT Ra ph wee 229,690.01 
eee ORR ORE Ee ey: eee re 154,331.24 
ee, SRE RT SE ere ee ee 553,880.59 
TE | cdecckpietecdasew ss aeee $1,505,627.76 








A. R. Quinn has opened a jewelry store 
and photograph studio at’ Glenwood, Ark: _ 
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To Determine Purchasing Power of the Consumer 








Broad Program of Market Research to Be Instituted to Find Out What Pro- 
portion of Incomes of Various Ranges Is Spent for Luxuries, 
Semi-Luxuries, and Necessities 

















‘WASHINGTON, Oct. 29.—Directed to ob- 
taining basic data on the purchasing power 
of the consuming public, as affected by in- 
come and residence, a broad program of 
market research today was set up at a con- 
ference of market research agencies at the 
Department of Commerce. Faced with the 
fact that all business now is conducted with- 
out knowledge of what proportion of in- 
comes in various ranges is spent for luxuries, 
semi-luxuries, and necessities, and appor- 
tioned to savings, the conference resolved that 
these fundamental facts must be obtained to 
prevent continued waste of time and money 
in misdirected sales campaigns. The con- 
ference also went on record to the effect that 
the prime need in the undertaking for elimi- 
nating waste in distribution is a biennial 
census of marketing to be conducted by the 
U. S. Census Bureau in the same manner as 
the present census of manufacturers. 

J. Walter Drake, Assistant Secretary of 
Commerce, who presided at the conference, 
emphasized that the broad objective of the 
Commerce Department’s cooperative re- 
lationship with business is the elimination of 
waste, and A. Heath Onthank, chief of the 
Department’s Division of Domestic Com- 
merce, pointed out that business cannot be 
extended effectively without definite knowl- 
edge of the market which advertising and 
sales campaigns are intended to reach. Busi- 
ness men will continue to shoot in the dark 
until they know where the money is and how 
it is spent, declared Mr. Onthank. 


A permanent committee on market re- 
search will be organized to plan in detail the 
program visualized by the conference, to act 
as the clearing house of existing market re- 
search agencies and for schools also working 
in this field, to cooperate with the Govern- 
ment’s research agencies and to establish 
uniform practices in the conduct of market 
research. Another of the permanent com- 
mittee’s functions designated by the confer- 
ence is to encourage organization of local 
groups interests in market research. 


Numerous research projects were sug- 
gested at today’s conference and referred to 
the permanent committee, which will select 
a priority list of such projects and devise 
. means for their accomplishment. The studies 
contemplated will not include data on the 
purchases of any specific commodity. The 
facts sought will be fundamental in their 
application to the sale of all commodities. 
From the basic data the manufacturer or 
distributor of a particular commodity will be 
able to prepare an index of the purchasing 
power for that commodity in a given terri- 
tory. ‘s ¥ 

Eighty representatives. of market research 
agencies, business schools, ‘trade associations, 
publishers and all branches of business were 
present at the conference, which was re- 
garded as the most comprehensive develop- 
ment in marketing research since the national 
distribution conferencé last year. 





Wasuincron, D. C., Nov. 1—The com- 
mittee organized by the Department of 
Commerce to draft the market research pro- 
gram visualized at the conference of research 
agencies here on Oct. 29, is composed of C. 
C. Parlin, Curtis Publishing Co., Philadel- 
phia, and George E, Piper, Capper Publica- 
tions, Chicago, as representatives of the 
magazines; E. E. West, the Blackman Co., 
New York, Paul T. Cherington, J. Walter 
Thompson Co., New York, and Daniel 
Starch, American Association of Advertising 
Agencies, New York, as representatives of 
the advertising agencies; Willford I. King, 
National Bureau of Economics Research, 
New York, as representative of the independ- 
ent research agencies; L. M. Barton, of New 
York, as representative of the newspapers; 
William A. Berridge, Metropolitan Life In- 
surance Co., of New York, and H. G. 
Weaver, General Motors Corporation, New 
York, as representatives of individual busi- 
ness; M. B. Lane, U. S. Census Bureau, 
Washington, as representative of the Govern- 
ment; Harry R. Tosdal, Harvard Business 
School, Cambridge,.as representative of the 
universities ; and A. H. Onthank, chief of the 
Division of Domestic Commerce, Department 
of Commerce, the chairman of the committee. 

Another committee will be organized by 
the Department of Commerce composed of 
Government officials and representatives of 
trade associations to suggest modifications 
and extensions of statistical and market re- 
search of Government agencies for better 
commercial use of this material. It is ex- 
pected that the coordination between the con- 
ferences’ permanent committee and the Wash- 
ington committee will result in eliminating 
duplication of effort in market research 
work. The conference requests the support 
for the market research program of the 
National Conference of Business Paper 
Editors, on which THE JEWELERS’ CIRCULAR 
is represented, 








A member of the Jewelers Security Alli- 
ance of Worcester, Mass., has reported that 
a young man called on him to look at a 
diamond engagement ring and selected one 
for which he paid with a check drawn on 
the Norris Motor Co., Newark, N. J., for 
$479.50. He claimed to be working for the 
concern. He gave his personal check for 
the balance of $20.50. It being Saturday 
afternoon, there was no opportunity to look 
up the checks but they were deposited on 
Monday and the personal check came back 
marked “no account” and a telegram to, the 
Norris Motor Co. brought the reply that 
they had never issued such a check. The 
man is described as about 35 years old, five 
feet, six inches tall, of stout build, light 
hair, slightly bald in the back, light com- 
plexion, small moustache, wears glasses and 
is neatly dressed. He represents himself as 
a buyer of old automobiles and has a Chev- 
rolet car with stolen license tags on it. 
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HELD FOR TRIAL 


Men Charged with Breaking Into Erie, N. Y., 
Jewelry Store and Taking Articles 
Worth $4,813 


BurraLo, N. Y., Oct. 26—John P. Hig- 
gins, 20, and Carl Benton, 36, were bound 
over to the November term of criminal court 
to answer charges of larceny and robbery, 
when arraigned before Alderman Alberstadt 
in Erie yesterday. 

The pair are charged with breaking into 
the store of the Hirsch Jewelry Co., 1104 
State St., Erie, on the night of Aug. 30, and 
getting away with $4,813 worth of rings and 
other jewelry. The robbery was committed 
between 6 and 7 o’clock in the evening, the 
jewels being taken from the show window 
while crowds were passing the store. 

Higgins and Benton were held on evidence 
which tended to show they had purchased 
various tools which were found abandoned 
at the scene of the theft. Tracing the tools 
through various Erie stores, James Conroy, 
Pinkerton’s Buffalo representative, located 
the alleged purchasers in Detroit, where they 
were arrested two weeks ago and since ex- 
tradited. 

Although -the prosecution called nine wit- 
nesses it was unable to directly connect 
either of the defendants with the robbery. 
P. L. Chase, an employe of a hardware 
store, partially identified Benton as a man 
who: had had a duplicate key made for the 
store’ to the south of the Hirsch establish- 
ment, but under cross examination by Attor- 
ney John P. Haugney ‘and William Carney 
for the defendants, he admitted that he was 
not certain. i 

Assistant District Attorney Orson Gra- 
ham prosecuted the case and examined all 
witnesses. Through E. A. Reutter, manager 
of the Hirsch Jewelry Co., he produced evi- 
dence of the robbery, and through two local 
patrolmen he put into the record details of 
the mode of entrance and the tools which 
were found near the hole in the rear of the 
store. 

Miss S. F. Wright, secretary to Samuel 
D. Ostrow, real estate man, declared she 
was unable to identify the man who came to 
her office on Aug. 27, inquiring about the 
vacant store next to the jewelry store, al- 
though she said Higgins looked like the 
man. 

The commonwealth, through its witnesses, 
endeavored to show that the robbery was 
planned by Benton and Higgins, who, it was 
alleged, carried out preliminaries by procur- 
ing the key, its duplicate and the tools. 

Miss Margaret Brabender, of another 
hardware company, identified a linoleum 
knife as one which she sold but was not cer- 
tain as to the purchaser. Sales slips in the 
store, according to Operative Conroy, indi- 
cated that the knife was purchased four days 
before the robbery. 

Francis Wilkins, a chain store employe, 
identified a hatchet and black bag found with 
47 empty cases the morning following the 
robbery, as articles which had been pur- 
chased where she worked but failed to 
identify either defendant. 











An involuntary petition in bankruptcy has 
been filed against the Trenton Jobbing Co., 
Trenton, N. J. 
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COURTESY METROPOLITAN MUSEUM OF ART 
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Ceasure Solid. Silver 


ECAUSE of the absorbing interest in early 

American things and the demand for homes 
and housefurnishings in the Early American 
style, we have created this new pattern— THE 
EARLY AMERICAN STYLE in Treasure 
Solid Silver. 


Going back to the very silver itself for its inspira- 
tion, this new modern pattern—which embraces 
the delightful and distinctive features of the 
spoons made by our early silversmiths—provides 
the ideal design to meet this important demand 
for housefurnishings of early American traditions. 


Here, then, is a pattern based upon a great wave 
of public interest, correct in the source of its 
inspiration and so superbly designed as to win 
enthusiastic admiration alone on its downright 
beauty. 


a 





ROGERS, LUNT & BOWLEN CO. 


~$2.. Silversmiths ~, Creators of Distinctive Tableware Pn ) 
GREENFI ELD XY MASSACH USETTS ‘“‘The Barly American Style’’ comes either plain or engraved te 


i L 
Member of the Sterling Silversmiths Guild of A ‘ suit individual tastes. jee = are based on historic 
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HROUGH OU T 

the jewelry trade 
last week, there was 
general evidence of 
satisfaction at the excellent work done by 
the Pinkerton detectives who, as told in 
the last issue of THE JEWELERS CIRCULAR, 
arrested at Englewood, N. J., Arthur C. 
McClelland and Lawrence Ghere, both of 
whom are also known under a large num- 
ber of aliases, on the charge of being im- 
plicated in two diamond robberies in Chi- 
cago and the murder of an Indianapolis 
druggist. The men, as noted in the dis- 
patch from Chicago in another column, were 
later brought to Chicago where, it is said 
they admitted their guilt to the grand jury 
investigating the cases. 

The hold ups for which these men were 
accused, that of David Saffr, who was 
severely beaten in the Cable building, June 
8, and Norman Kadison, who was held up 
in his room in the Palmer House on Sept. 
2, were of a, most daring kind, and the 
clews which the thieves left and which 
the Pinkertons had to work on, were of 
the most meagre character. The trail of 
these men across the country and_ their 
capture, as already noted, reads more like 
a movie story than a tale from life. But 
it shows that the detective agency employed 
by the jewelry associations is capable of 
the best kind of police work and are capable 
of beating the members of the underworld 
at their own game. 

The Pinkertons have done wonderful de- 
tective work for the jewelers in the past 
and have ridden the trade of many of its 
most dangerous enemies among crooks, but 
the work of capturing these two men may 
be classed among the best detective work 
done by this or any other detective agericy 
in many years and should have an important 
moral effect upon those who prey on the 
jewelry trade. If, as it seems likely from 
the reports received from Chicago, these 
arrests may lead to the identification of 
men in the jewelry industry who planned 
the crime for which the prisoners were ac- 
cused and others, the importance of the 
work of Mr. Mosher, head of the criminal 
department of the agency and his assistants, 
will be greatly augmented and its value to 
the industry cannot be overestimated. 


Fine Work in 
Running Down 
Jewelry Bandits 





President Coolidge PRUSINESS men 

. generally and jew- 

sae Hones wd in elers in particular will 

Advertising be interested in some 

of the statements made last week by Presi- 

dent Coolidge and his strong plea for truth 

in advertising, in the course of an address 

before the American Association of Advertis- 

ing Agencies in convention at Washing- 
ton, D.C. 

“A great power has been placed in the 
hands of those who direct the advertising 
policies of our country, and power is always 
coupled with responsibilities,” the President 
stated. “No occupation is charged with 
greater obligations that that which par- 
takes of the nature of education. Those en- 
gaged in that effort are changing the trend 
of human thought. They are molding the 
human mind. Those who write upon that 
tablet write for all eternity. There can 
be no permanent basis for advertising ex- 
cept a representation of the exact truth. 
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Whenever deception, falsehood and fraud 
creep in they undermine the whole structure. 
They damage the whole structure. They 
damage the whole art. 

“The efforts of the Government to secure 
correct labels, fair trade practices, and equal 
opportunity for all our inhabitants is fun- 
damentally an effort to get the truth into 
business. The Government can do much in 
this direction by setting up correct standards, 
but all its efforts will fail unless it has 
the loyal support of the business men of 
the nation. If our commercial life is to 
be clean and wholesome and permanent in 
the last resort, it will be because those who 
are engaged in it are determined to make 
it so. The ultimate reformers of business 
must be the business men themselves. My 
conception of what advertising agencies 
want is a business world in which the stand- 
ards are so high that it will only be neces- 
sary for them to teli the truth about wares. 
It will never be possible to create permanent 
desire for things which do not have per- 
manent worth. It is my. belief that more 
and more the trade of our country is con- 
forming to these principles.” 

It is apparent that the President approves 
of the great movement for the elevation of 
business standards, particularly advertising 
in such industries as the jewelry trade and 
his words to the advertising men will hearten 
those who are working to this great end 
and encourage them to continue their efforts 
for absolute honesty in the description of 
merchandise. i 





HOSE who have 
criticized the re- 
cent policy of the Fed- 
eral Trade Commis- 
sion in regard to withholding publicity as to 
complaints until after a hearing had been 
held, will be pleased to learn that the 
Commission has again revised its policy to 
make it more in accordance with the original 
plan followed at the beginning of its work. 
By another amendment in the rules an- 
nounced last week, formal complaints by the 
Commission will be made public in the future 
when and as issued, without waiting for 
the 30 days or statutory period in which 
the respondent has to file an answer, to 
expire. In other words, the complaint will 
again be made public when served and the 
respondent’s answer to the complaint will 
be made public when received. 

This action of the Commission is, to a 
certain extent, a “right-about-face”’ as it 
is in accordance with its former practice 
followed before a majority headed by Com- 
missioner Humphrey, decided that the is- 
suance of a complaint without making pub- 
lic the respondent’s defense at one and the 
same time, might be injurious to the res- 
pondent’s business. A majority of the Com- 
mission now holds that a hearing given a 
respondent before the Commission’s Board 
of Review to show cause why a complaint 
should not issue, is sufficient consideration 
given anyone about whose trade practices 
there may be objection, and if the Commis- 
sion, aften such a hearing holds that the 
issuance of a complaint is justified, it is 
but proper that the complaint should be 
made public when served on the respondent. 

The amended rule, however, will not in- 
terfere with the new policy of the Com- 
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mission of settling cases by stipulation with- 
out the issuance of a formal complaint. In 
such cases, the respondent agrees to cease 
and desist from the alleged unfair trade 
practice, the Commission taking the stand 
that if he does not do so, it will act on 
the evidence in its possession and issue a 
formal complaint. In such cases, the identity 
of the firms whose practices are the sub- 
ject of inquiry, are not disclosed and they 
have distinct immunity from publicity. 

As has already been pointed out in this 
journal there have been many criticisms of 
the Commission’s policy in this regard, as 
it seems to give opportunity for concerns 
to indulge in trade abuses without fear of 
punishment. In case the Federal Trade 
Commission does act, the offending firms 
need only stipulate that they will discon- 
tinue the acts complained of, and nothing 
will be done to them, unless they offend the 
second time. As THE JEWELERS’ CIRCULAR 
recently put it, it looks as if an “immunity 
bath” so far as publicity is concerned is 
to be given to all first offenders, second of- 
fenders only to be punished. It is sincerely 
to be hoped that the Federal Trade Com- 
mission will give careful consideration to 
what may be the result of this policy as 
to stipulation and we think if they do so, 
that they will eventually see the necessity 
of amending the new rules in this regard 
as they have now done in regard to the 
publicity on the issuance of complaints. 








Allentown. Pa. 





George S. Shindel, Lansford, spent a day 
in Allentown recently on a buying trip. 

E. H. Wetherhold and wife, 723 Hamilton 
St., motored to Mercersburg over the week- 
end. While there they attended the annual 
Fall meeting of the Alumni Association of 
Mercersburg Academy. 

The following traveling men have been 
calling on the trade in this locality: Arthur 
Veit, B. & L. Veit, Inc.; H. Corcoran, Wil- 
cox & Evertsen; Mr. Addis, the Bassett 
Jewelry Co.; Philip Pardee, the Gorham 
Co. 

Matthew Sorrentino, who formerly had a 
store and repair shop at 331 Ridge Ave., 
has moved into a new store at 335 N. 6th 
St., and had his opening Saturday, Oct. 
23. Mr. Sorrentino intends to carry a com- 
plete line of jewelry, and is planning to 
make his repair shop one of the best in 
the community. 

With the discontinuance by the Western 
Union Telegraph Co. in Allentown of the 
custom of giving out the correct time, Wal- 
ter J. Hurley, manager of the State Theatre, 
announced that Wilmer & Vincent had es- 
tablished a community service bureau which 
will give this service. The bureau will be 
maintained in the offices of the State Theatre. 
Since this ruling of the Western Union 
went into effect, local jewelers are receiv- 
ing many more calls over the telephone 
for “correct” time. 








C. B. Ewing, Chesaning, Mich., who pur- 
chased the jewelry business of H. B. Thomp- 
son in August, has taken possession of the 
store at Ithaca, Mich. James Loveland, who 
has been associated with Mr. Thompson for 
some time, will remain with Mr. Ewing. 
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Mr. and Mrs. E. J. Hines of Watertown, 
N. Y., are in this city purchasing their 
Christmas stock. 

C. Andersen, 2611 Atlantic Ave., Brook- 
lyn, N. Y., has announced that on Nov. 1 
he retired from the jewelry business. 

Henry Goldblum, dealer in diamonds, 10 
W. 47th St., is sailing today (Wednesday) 
on the Berengaria on a purchasing trip to 
Europe. 

Hammer & Schneider, designers and manu- 
facturers of show window displays, are now 
located in new and larger quarters at 125 
Fulton St. 

B. N. Nelson of the D. & N. Mfg. Co., 
Providence, .R. I., visited the concern’s New 
York office last week and while here called 
on the trade. 

C. G. Ellis of Ellis Bros., Toronto, Can- 
ada, and Mr. Ship in charge of the silver 
department of the Ellis concern were in 
New York last week for a few days. 

The Sterling Watch Co., Inc., manufac- 
turer and importer of stop-watches, 15 E 
26th St., recently announced a change in the 
corporate name to the Sterling Stop-Watch 
(Co; ine. 

It was announced last week that Albert 
Offenhutter has severed his connections 
with the firm of Henry Meyer, importer of 
diamonds, pearls and other precious stones, 
527 Fifth Ave. 

The Jewelers’ Capital Corp. is the name 
of a concern incorporated at Albany, N. Y., 
last week by R. Stricks, V. A. Bowdery 
and E. W. Dankel. This business was in- 
corporated with 100 shares of common stock, 
no par value. The incorporation papers 
were filed by McManus, Ernst & Ernst, 170 
Broadway. 

Dudley T. Fagin, representative for the 
Barbour Silver Co., of the International 
Silver Co., has returned from a one month’s 
trip in the south and reports conditions ex- 
tremely favorable. Craig Munson, advertis- 
ing manager for Factory L. of the Interna- 
tional Silver Co., was in town for a few 
days last week. 

Assistant United States District Attorney 
Webster and Louis P. Galenson, account- 
ant, returned from St. Louis recently where 
they went to take part in the removal pro- 
ceedings of several defendants indicted in 
the failure of the Milton Watch Co. The 
hearings were postponed but before Mr. 
Webster and Mr. Galenson returned they 
were able to examine a number of wit- 
nesses and to secure some important evi- 
dence. 

M. Linick, representing the Chicago 
Jewelers’ Tool Works, manufacturers and 
importers of tools and machinery for jewel- 
ers and engravers at 10 S. Wabash Ave., 
Chicago, has returned home from a trip 
spent in the east. Mr. Linick, who is one 
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of the engineers of the concern, visited many 
of the jewelry manufacturers in New York, 
Newark and vicinity in the interest of his 
concern and left Friday from Philadelphia 
from which city he returned directly to 
Chicago. 

Joseph D. Little, in charge of the sterling 
silver galleries of the International Silver 
Co., this city, will speak on Wednesday eve- 
ning in the auditorium of the American 
Museum of Natural History, 77th St. and 
Central Park West on “The History and 
Romance of Silver.” Mr. Little’s talk will 
be illustrated with lantern slides. The ad- 
dress of Mr. Little is one of a series of 
free public lectures to be given under the 
auspices of the Board of Education to which 
the public is invited. 

Traffic in Maiden Lane was tied up for 
some time last Wednesday afternoon when 
William Harrison Dempsey, better known as 
Jack Dempsey, ex-heavyweight champion, 
and his wife, Estelle Taylor, called at the 
store of the International Silver Co. 
Dempsey and his wife came to make several 
purchases and a few moments after their car 
pulled up to the curb in front of the store, 
the street was impassable. Before long, the 
store also became jammed and it was neces- 
sary for the employes of the International 
concern to take drastic action to clear the 
place. In order to avoid the crowds, Demp- 
sey, his wife and secretary, were taken to 
the third floor where they were ushered into 
the sterling silver galleries. After spending 
about 30 minutes in the place they arrived 
in the arcade of the building but had con- 
siderable difficulty reaching their automobile 
which had been taken around to John St. 


Philip Reiter, manufacturing jeweler at 
36 W. 47th St., was signally honored re- 
cently by Queen Marie of Roumania who 
during her stay in New York, approved Mr. 
Reiter’s design for an entirely new type of 
ear ornament made of platinum and set with 
precious stones. Mr. Reiter was born in 
the city of Bucharest, and served his ap- 
prenticeship in platinum and jewelry de- 
signing with Cronberg, jewelers to the Rou- 
manian royal family. After several com- 
munications Mr. Reiter was able to get an 
audience recently with the lady-in-waiting 
who ushered him into the presence of the 
queen, where he was graciously received. 
The queen seemed highly pleased with the 
novelty and beauty of the ornaments de- 
signed expressly for her by Mr. Reiter. 
The jeweler states that the design has been 
copyrighted and that he has applied for a 
patent on the new and original device which 
he invented to keep the ornament in place. 
The interest shown by the queen in Ameri- 
can jewelry, it is expected, may develop a 
demand for similar articles of personal 
adornment. Arrangements have been made 





by Mr. Reiter to deliver the queen’s orna- 
ments on her next visit to New York in 
December. 

The Jewelry Crafts Association is notify- 
ing its members that the same arrangements 
which prevailed last year still hold good this 
year for handling of details in reference to 
applications for pistol permits for 1927. The 
association is in a position to render this 
service to its members and those in the trade 
known and recommended to the Police De- 
partment by the organization. Notwithstand- 
ing the fact that the information requested 
on the application blanks is clearly indicated 
and simply arranged, either through care- 
lessness or some other cause many fail to 
fill them out properly. For this reason, the 
association is again sending rules and instruc- 
tions to its members. In these instructions 
it is pointed out that all permits for the 
coming year expire automatically Dec. 31, 
1926, regardless of the time they were ob- 
tained, and holders must renew these permits 
in order to comply with the law. The asso- 
ciation has specially endorsed blanks for ap- 
plications for permits, and all requests for 
them should be made as soon as possible, 
stating the number required for each firm. 
Any applicant, who has had his finger-prints 
taken, in connection with his application for 
a permit in any previous year, will not have 
to be finger-printed again this year. The 
blanks should be filled out, giving completely 
the information asked for, signed, and re- 
turned to the association’s office, 45 W. 45th 
St., together with a picture of each appli- 
cant, with his name placed on the back there- 
of, and a check for $1.50, made out to the 
order of the Police Department, City of 
New York, for each permit desired. It is 
absolutely essential, and as a matter of pro- 
tection to the owner, that the number and 
make of the applicant’s pistol be stated on the 
application blank in the space provided for 
it; also the number of last year’s permit 
in the space specially typed on the back, 
headed “Renewal.” All those who have 
never been fingerprinted or who are making 
an application for a permit for the first time 
must fill out the application blank, as stated 
above, but must not sign it, until it is per- 
sonally taken by the applicant to the station 
house in his precinct, where his fingerprints 
will then be taken; the application signed 
by him and filed there. However, the pic- 
ture and fee, mentioned above, should be sent 
to the organization’s office, so as to save 
the applicant another trip to the police sta- 
tion. 

Jacques Verstraten of the firm of Eduard 
Van Dam, 437 Fifth Ave., won the men’s 
championship of the Jackson Heights Ten- 
nis Club recently by defeating the defend- 
ing champion, J. H. Smith. Mr. Verstraten, 
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who is also a member of the West Side 
Club of Forest Hills, never played tennis 
until about 10 years ago and then became 
interested in the game. He made a careful 
study of the sport, spending many hours per- 
fecting his playing. The first championship 
which he won was that of the Elmhurst 
Tennis Club in 1920. In 1922 he was de- 
feated in the final round for the Jackson 
Heights championship and for the next three 
years was able to get in the finals but never 
able to win. He has also been a runner-up 
for the Queens County title for the past two 
years. 

The directors of the National Jewelers 
Board of Trade will hold their regular 
monthly meeting on Thursday, Nov. 11 at 
the organization’s headquarters, 22 W. 48th 
St. 

J. Blauweiss, importer of diamonds, 49 
Maiden Lane, has bought an interest in the 
Joe Gilbert-Rupa Co., corporation, 1729 
Broadway. The officers of corporation are: 
Henry Rubin, president; Samuel J. Paskow, 
vice-president, and J. Blauweiss, secretary 
and treasurer. 

Leonard Katz, of L. & J. Katz, diamond 
importers, 20 W. 47th St., will sail for 
Europe today (Wednesday) on the Beren- 
garia. Mr. Katz is going abroad to visit the 
foreign diamond markets where he will re- 
main on an extended purchasing trip in the 
interest of his firm. 

Louis Freund of Henry Freund & Bro., 20 
W. 47th St. is now calling on the trade 
on the Pacific Coast. David Heitel is 
covering his territory in the middle west 
while Sanford Monheimer is making his 
second trip through New York State and 
Pennsylvania. Sidney Kirschner, another 
representative of the firm, is calling on the 
trade in the south. All these representatives 
are sending in encouraging reports from 
their various territories. 

Joseph Flashner, of Hirsch & Flashner, 
48 W. 48th St., is receiving the sympathy 
of his many friends in the trade over the 
death of his mother, Mrs. E. Flashner, who 
passed away on Sunday night, Oct. 24, at 
her home, 800 Riverside Drive. The serv- 
ices were held in the Temple at 55th St. 
and Lexington Ave., on Wednesday, fol- 
lowed by burial in the Linden Hill Ceme- 
tery. Mrs. Flashner was sick only a short 
time when she passed away. The deceased 
is survived by two sons and three daughters. 

The Brooklyn Eagle published an anni- 
versary number last week and in_ its 
columns called attention to the fact that 
Wm. Wise & Son are Brooklyn’s oldest 
jewelers and silversmiths. This concern is 
now celebrating its. 92nd anniversary and 
recently moved to its new home at 440 
Fulton St., where they occupy the entire 
building of five floors. This is the fourth 
home of this concern, the first being at 79 
Fulton St., where William Wise opened a 
small jewelry shop in 1834. As the business 
grew the firm moved to 239 Fulton St., a 
building erected by himself. In 1892, Wise 
& Son removed their business to Flatbush 
Ave. at Fulton and Nevin Sts. It was here 
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that the firm remained until the Spring of 
this year. 

The Algemeen Handelsblad, Amsterdam, 
Holland, recently published a tercentenary 
supplement in English commemorating the 
300th anniversary of the City of New York 
which began its life as the City of New 
Amsterdam. The publication contains a 
great deal of interesting data on the history 
of the business life of Amsterdam and the 
progress of other places in Holland. 
Several pages are devoted to photographs 
and a description of the diamond works of 
Eduard Van Dam of Amsterdam. The first 
work shop of the Van Dam concern is illus- 
trated together with the photograph of the 
founder. Pictures of other members of the 
concern also appear in connection with the 
story. Another part of the book illustrates 
the Asscher diamond factory in Amsterdam 
and another one at Versailles. 

The National Jewelers Board of Trade is 
notifiying its members that traveling repre- 
sentatives, bookkeepers, order clerks and 
other employes can be of service to the organ- 
ization by sending in any changes affecting 
houses in the jewelry and kindred lines. All 
of these changes the Board points out are 
noted in the Board’s rating book and in the 
weekly sheet and reports sent out by the 
association. These changes include cor- 
rections in the spelling of names and initials, 
addresses, deaths, removals, houses starting 
in business, information regarding judgments, 
chattel mortgages, fires, burglaries, assign- 
ments, financial embarrassements, etc. The 
Board points out that members will be per- 
forming an important and beneficial service 
to the entire membership by calling the 
Boards’ attention to any of these changes and 
corrections. The Board also states that it 
will pay 10 cents each for 10 or more ac- 
cepted observation reports at the end of the 
year. 














A new store known as the Community 
Jewel Shop was opened on Nov. 1 at 68 
Lexington Ave., Passaic, N. J., by Henry 
Lieberfreund. 

Charles Clay of 245 E. 13th St, New 
York, was taken to Trenton last week to 
begin a prison term for complicity in the 
robbery of the jewelry factory of William 
H. Taylor Co., 68 Orchard St., a year 
ago. He is the only one of the eight bandits, 
involved in that hold-up to be tried. Clay 
was convicted on June 8 and sentenced by 
Judge Walter D. Van Riper to a minimum 
sentence of 14 years, 8 months, with a maxi- 
mum of 22 years in State prison. He ap- 
pealed to the Supreme Court but the appeal 
was not prosecuted. Since his arrest he has 
been confined at the Essex county jail. The 
hold-up of the Taylor factory occurred Nov. 
9, 1925. 








John P. Hess, a well-known jeweler at 
Fond du Lac, Wis., was elected president 
of the Association of Commerce at a meet- 
ing recently of the newly elected board of 
directors. Mr. Hess, who has been active 
in Association of Commerce circles for many 
years, succeeds L. G. Korrer, who retired 
after two years of leadership. 
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Burglars Blow Open Safe in Springfield, 
Ill., Store and Escape With Diamonds 
Worth $37,000 


SPRINGFIELD, Ill, Oct. 30.—Diamonds 
valued at $37,000 were included in the 
$42,000 burglary of the W. N. Sutton 
jewelry store, 302 Reisch building, here 
Saturday night and the burglars, believed to 
be two from a Chicago or St. Louis gang, 
working on information supplied them by 
local confederates, have apparently made 
their escape. 

A transom over the door leading into the 
shop was broken into and a 3,500-pound safe 
blown open, show cases ransacked and the 
entire stock of the store pawed over. 

This is the third robbery of the Sutton 
store but the first in which any valuables 
were taken. 














Members of Jewelers’ Protective Association, 
Inc., Hold Annual Meeting and Elec- 
tion of Officers 


ProvipENCE, R. I., Oct. 30.—The Jewelers’ 
Protective Association, Inc., held its annual 
meeting and election of officers at its rooms 
in the Wilcox building, 42 Weybosset St., 
this city, Thursday afternoon at 4:30 o'clock, 
President Woodward Booth presiding. The 
reports of the various officers and commit- 
tees gave evidence of a satisfactory numeri- 
cal and financial condition, and that the 
purposes for which the association was or- 
ganized have been carried out to the benefit 
of the industry. 

The election of officers resulted in the 
selection of the following: President and 
secretary, Woodward Booth; vice-president, 
Frederick Schwinn (the Robbins Co.), At- 
tleboro; treasurer, Alfred B. Lemon (E. L. 
Logee Co.), Providence; executive commit- 
tee—Alfred B. Lemon, chairman; Woodward 
Booth, Wallace D. Kenyon (The Webster 
Co.), North Attleboro, and Frederick C-. 
Wilmarth (The D. F. Briggs Co.), Attle- 
boro. 

It was voted to continue the same policies 
and agencies that have been followed for 
several years, and after a meeting lasting 
less than an hour the association adjourned 
until the next annual session unless sooner 
called together. 








Notes from Illinois 





The Hanson Jewelry Co., 40 Seventh 
Ave., Rockford, IIl., concluded its annual 
Fall harvest contest and awarded prizes for 
the best products submitted to the store. 
The display attracted wide attention and the 
winning entries were fittingly displayed in 
the show windows of the company. The 
tallest corn stalk was 15 feet, seven inches. 

Sheets-Rockford Silver Co., Rockford, 
Ill., has announced plans for a $100,000 
addition to the plant on Mulberry St. It 
will be a three-story unit and equipment 
valued at $20,000 will be added to the 
present equipment. Construction will not 
start until after Jan. 1, it has been an- 
nounced by R. W. Sheets, president of the 
company, which plans to enlarge its scope 
of production, manufacturing silverware of 
all kinds. The new site has a 132-foot 
frontage on Mulberry St. 
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rank Liebermann, retailer at 526 Rising 
Sun Ave., this city, is recuperating from a 
severe attack of heart trouble which has 
confined him to bed for several weeks. He is 
row well on the road to recovery, his 
physicians say. 

It was recently reported that Philip Fox 
& Co., wholesale dealers in watches, 706 
Sansom St., were exclusive agents for War- 
wick watches. This was an error as the 
firm is not exclusive agents but sell the War- 
wick line, exciusively. 

L. S. Caldwell, jewelry retailer at Wild- 
wood, N. J., is back from a six weeks hunt- 
ing trip in the wilds of New Foundland as a 
member of a party of New Jersey sports- 
men. Mr. Caldwell succeeded in bagging his 
share of moose and deer. 

A meeting of the creditors of Samuel 
Segel, adjudicated bankrupt in the federal 
court here, has been called for Nov. 8 at 
the office of Walter C. Douglas, referee, in 
the Jefferson building, 1015 Chestnut St. 
This will be the first meeting of the credi- 
tors, since the petition was filed. 

Many leading jewelers of Philadelphia 
were represented at the funeral of Mrs. 
Sarah H. Freeman, widow of Samuel T. 
Freeman, head of the auction house of 
Samuel T. Freeman & Co., here. Her hus- 
band was of the third generation of Free- 
mans to be connected with the auction house 
which was founded in 1805 and which ‘has 
handled the majority of the notable jewelry 
auctions in this city and vicinity since that 
time. 

It is announced by Edward F. Hoffmann, 
referee in bankruptcy, that the first meeting 
of the creditors of Massimo Melchiorri, late 
of the bankrupt firm of Melchiorri Bros., 
will be held at his office, 1318 Locust St., on 
Nov. 15. Massimo Melchiorri, himself was 
adjudged bankrupt last July. He formerly 
was in the jewelry business on S. 8th St. 
and, with his brother, also conducted a pri- 
vate bank in West Philadelphia. The brother 
fled with $100,000 or more of the depositors’ 
money and has never been heard from since 
so far as the police know. 

Considerable comment was caused in the 
jewelry trade by a provision in the will of 
Horace M. Vineyard, of 751 S. 60th St., up 
to his last illness assistant jewelry buyer for 
the John Wanamaker store here. Mr. Vine- 
yard, who was 57 years old, left a bequest 
of $11,000 to his aged housekeeper, Mrs. 
Lovisa Deacyne to provide for her care and 
that of his two fox terriers. Mr. Vineyard 
was very fond of dogs and wanted to be cer- 
tain the terriers would be as well cared for 
after his death as before. The $11,000, prac- 
tically all his estate, was placed in trust, the 
mcome to go to the housekeeper and the 
dogs. 

M. F. Nalbach, salesman for Louis Meyer 
& Co., Inc., Philadelphia, has returned from 
a trip of several weeks through the soft coal 
regions of western Pennsylvania and West 
Virginia and reports a wonderful prosperity 
in those regions due, partly to the immense 
production caused by the British coal strike 
which is sending millions of tons of Ameri- 
can bituminous coal abroad. Wages of the 
miners, thousands of whom have either been 
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idle or working on part time, for several 
months up to October, have been advanced 
to the highest point known in those regions 
and as a result there is a demand for 
jewelry that is having a fine effect on re- 
tailers in those sections. 

The petition in bankruptcy filed against 
Nathan Simon, jewelry retailer at 1531 
Chestnut St., discloses that on Sept. 8 last, 
Mr. Simon made an assignment for the 
benefit of his creditors to Raymond L. Mc- 
Colley. The petitioners are: Samuel 
Kosher of New York, with a claim of $664; 
Union Car Advertising Company of this 
city, $1,745, and Stanley & Stanley, Inc., 
New York, $39. Mr. Kosher’s claim is for 
three notes given for merchandise while 
Stanley & Stanley’s claim also is for mer- 
chandise. Simon was in bankruptcy some 
five years ago but went through it in legal 
form and of late was supposed to be doing 
an extensive business. He advertised 
heavily and had a good location. 

All the diamonds, other stones, general 
jewelry and fixtures of the store of the 
S. A. MacQueen Co., at 1723 Walnut St., 
one of the older jewelry houses in the city, 
are announced to be sold at auction at the 
Freeman galleries on Wednesday, Nov. 10. 
The MacQueen firm was the victim several 
years ago of one of the boldest jewelry 
holdups in the criminal history of the city, 
it happening at a time when this class of 
robbery was rare. Three bandits at the point 
of revolvers entered the store and fled with 
loot valued at more than $20,000. Two 
were captured and sentenced to long terms 
in the Eastern Penitentiary here but were 
paroled after a few years. The leader of 
the gang escaped with the loot and was shot 
and killed while staging another hold-up in 
Ohio. None of the loot was recovered. 


Local retailers, notably those in the 
northern section of the city are again agitat- 
ing against the practice of certain whole- 
salers in selling goods at retail. The re- 
tailers say they would not mind the practice 
so mvc" if the wholesalers would charge re- 
tail prices on these sales but add that in 
many cases they give favored customers the 
benefit of wholesale prices. The retailers 
contend this is unfair to them and are trying 
to evolve some means of either stopping the 
practice or at least minimizing it. One lead- 
ing Germantown Ave. merchant contrasts 
hitterly the praciices of wholesalers and 
manufacturers when he started in business 
ior himself more than 30 years ago. He 
relates sending an order for several watches 
to a Boston house, accompanying it with a 
money order for the full amount. He did 
not receive the watches for several days after 
they should have arrived and discovered 
later it was because the firm had written to 
every jewelry retailer in that city asking 
them if he was entitled to the goods as a 
retailer. He thinks this practice should be 
followed now by wholesalers when strangers 
come in and seek to buy a piece of jewelry 
at trade prices. Some of the merchants are 
in favor of taking the matter up with the 
Pennsylvania Retail Jewelers Association but 
admit they are handicapped by the fact that 
Philadelphia has no branch of that organi- 
zation. 








John Wachholz has opened a jewelry 
business at Paynesville, Minn. 
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Ike DeRoy, of Louis DeRoy & Bro., who 
has been quite ill for some time, continues to 
gain in strength and believes that within a 
week or two he will be his oldtime self. 

As a result of the recent visit here of 
Erik Magnussen, of the Gorham Co., to the 
Grogan Co., it is expected that there will be 
increased interest in silverware. Mr. Mag- 
nussen, who is a Danish artist in the creation 
of things beautiful in silver, made many 
friends during his stay in this city, it was 
stated at the Grogan Co.’s place of business. 
The very substantial advertising which the 
firm received as a result of the exhibition 
here, it is believed will result in business 
developing later on. 

Wholesale jewelers dealing with merchants 
in the coal mining sections report a very 
good volume of business coming from these 
sections at the present time, due to the sud- 
den prosperity in the coal business. The 
coal strike in Great Britain has created a 
marked demand for coal in this country and 
in this district, and the coal operators here 
are reaping a harvest just now, after hav- 
ing lost money for a long period.’ The result 
of active operations is being reflected in in- 
creased pay and the recipients of the pay 
envelopes are spending their money with the 
merchants. 











Charles T. Evans, of Brayton’s, Inc., was 
in New York last week on matters pertain- 
ing to the A. N. R. J. A. 

Among the out-of-town jewelers visiting 
the wholesale trade last week were: Harold 
F. Lynn, manager of the Jamestown Jewelry 
Co., Jamestown; T. W. Swan, Franklinville ; 
Gregory Del Duce and Max Elbe, Niagara 
Falls. 

H. Ferdinand Vander Voort, Jr., of the 
wholesale jewelry firm of Vander Voort 
Bros., Ellicott Square, spent the past week 
with Mrs. Vander Voort, visiting relatives 
in..Kentucky, whence they motored from 
their home in Dunkirk. 

Three members of the jewelry trade were 
among directors elected by the Jewish Hos- 
pital Association on Oct. 28. They are: 
George Bladen, of Robins, Bladen & Rob- 
ins; Benjamin J. Freedman, of Freedman 
Bros., both wholesalers, and Sol L. Levy, 
downtown retailer. 

On the occasion of the visit to Buffalo on 
Oct. 25 of Queen Marie of Roumania, the 
city presented Her Majesty with a beautiful 
bracelet, specially designed by T. & F. Dick- 
inson Co., as a permanent memento. The 
center of the bracelet is an oval-shaped 
carved piece of Chinese jade. Gold links 
connect this centerpiece with two circular 
pieces of jade surmounted by a small circle 
of onyx, intended both: for: serviceable and 
decorative purposes. Two pendants hang 
from the center of the gold links near the 
point where the chain is fastened. - One of 
these is a gold buffalo in which are set dia- 
mond eyes. The other is a carved onyx 
pendant. 
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E, F. Shepler, Tarpon Springs, Fla., has 
recently opened a very pretty store at that 
place. 

C. D. Colley has just opened a store at 


Lakeland, Fila., 
line of jewelry. 
Sidney George, Thibodeaux, La., was in 
New Orleans last week on a buying trip and 
reported business fair in his section. 

O. P. Phillips, Watertown, N. Y., has 
moved to Florida and opened a high-class 
store on Central Ave., in Orlando, Fla. 

S. W. Prague, W. E. Taylor & Co., of this 
city, just returned from a very successful 
trip through Alabama, Mississippi and 
Florida. 

L. D. Stallcup, trade watchmaker of St. 
Petersburg, Fla., has opened a large repair 
shop in the Kaniss building, in the Florida 
Arcade. This building is also new quarters 
for the E. H. Kaniss Jewelry Co. 

The wedding of Mrs. C, L. Carrau and 
Louis Hausmann took place on Oct. 16. No 
invitations were sent out, and only the im- 
mediate family was present at the ceremony. 
Mr. and Mrs. Hausmann left that night for 
New York and the east, and will be gone 
for about four weeks. 

A. L. Judis, Leonard Krower & Son, has 
just left on a seven weeks’ trip through North 
and South Carolina, Kentucky and Tennes- 
see, calling on the trade in these respective 
territories which was formerly traveled by 
Luke Rawls. Henry Weil with the same 
concern, has just returned after a 10 days’ 
tour through Louisiana and Mississippi. 

Traveling salesmen in New Orleans last 
week included: S. S. Bass, W. Reichert & 
Co., New York; T. J. Tracy, Juergens & 
Andersen Co., Chicago; E. J. Cutrer, P. 
Levine & Co., New York; Frank J. Krohme, 
Whitehouse Bros., Cincinnati, | ie 
Fagan, Day Clark & Co., Newark, N. J.; 
Milton F. Ferris, Matthews Co., Irvington, 
N. J.; E. J. Cutrer, Leys, Christie & Co., 
New York. 


with a new and up-to-date 
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Atlanta, Ga. 


J. L. Lester, International Silver Co., 
Meriden, Conn., was in Atlanta during the 
week calling on the local trade. 

William Heider, formerly with V. J. 
Pekor, well known retail jeweler of Colum- 
bus, Ga., has resigned his position with that 
firm to accept a place with Maier & Berkele. 

With the formation of a $1,000,000 holding 
corporation here to handle a large part of 
the Georgia cotton crop this year, the busi- 
ness situation is improving, and more 
optimism is apparent in business circles. 

J. J. Scheff, Ewing Bros., has just returned 
from a very enjoyable week-end spent in the 
Blue Ridge mountains. Oliver N. Ewing, 
vice-president of the firm, has been serving 
on jury duty in the Atlanta criminal court 
all the week. 

Atlanta retail jewelers are co-operating in 
the present Community Chest campaign for 
$500,000 almost to a man. One of the ef- 
fective bits of advertising being conducted 
by campaign officials consists of a circular 
placard with the words “It’s Time to Give,” 
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which has been placed in practically every 
jewelry store in the city. 

Several Atlanta retail jewelers are posting 
the Jewelers’ Publicity Association advertise- 
ments in the Saturday Evening Post in their 
windows, tying their stores up with the 
campaign, and report that they attract con- 
siderable interest. 

Alexander Fish, manager of the Birming- 
ham office of Ewing Bros., wholesale jewel- 
ers, was a visitor in the city for a day last 
week. Mr. Fish reports business as fairly 
good in his section despite low prices being 
received for cotton, and expects the situation 
to clear up shortly. 

A set of ivory chess-men from the Bastile 
formed an interesting window display recent- 
ly for Latham & Atkinson, well-known At- 
lanta retail jewelers. The set, which was 
made in 1601, is fashioned from solid ivory, 
and appears to have been turned on a small 
lathe and laboriously carved by hand. One 
can readily visualize some political prisoner 
in the famous old prison whiling away the 
weary hours in the making of this and per 
haps other sets. The set is the property of 
Stephen A, Gayarre, an Atlanta lawyer. 











Howard Ballou has returned from a wes- 
tern trip made for R. Blackinton & Co. 

Harold Bishop returned the past week 
from an extended business trip for the 
Bishop Chain Co. 

Last Monday’s meeting of the North At- 
tleboro Rotary Club was in charge of the 
business methods committee and under the 
direction of Harry Tamblyn and Marcus 
Ralston. Russell Rhodes, of the Mason 
Box Co., was one of the speakers, and he 
explained the Trade Association and how 
it benefited his concern. He also read to 
the members the code of business ethics 
adopted by the Paper Box Manufacturers’ 
Association. J. Noble Shaw, of the Paye & 
Baker Co., explained the relationship be- 
tween the employer and employe at his fac- 
tory and gave some very interesting facts 
as to how the general relationship between 
employer and employes could be bettered. 








According to the Daily Mail an amusing 
attempt was made to clean out the estab- 
lishment of a well-known jewelry firm in 
West Berlin’s principal street during the 
opening of the Berlin International Police 
Exhibition the other day. It was amusing 
inasmuch as the police were very intent on 
their convention at the moment. The two 
young men who engineered the coup entered 
the shop by the street door, drove the 
startled jeweler and his assistants into’ a 
back room at the point of a revolver. A 
collection of diamond bracelets, rings and 
necklaces were swept into a bag. They were 
unable to stay long enough to get the most 
valuable cf the stock, and covered their re- 
treat by dropping lighted fireworks on the 
floor. In the confusion that ensued when the 
fireworks exploded they made good their 
escape. The value of the jewelry they 
managed to take with them is estimated at 


around $30,000. 
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Miss Helen Reinhardt, watchmaker with 
B. Greenberg, jeweler on Pennsylvania Ave., 
has just returned from spending a few days 
in New York. B. Greenberg has lately 
added some new cases of jewelry to his al- 
ready full stock. 

Workmen are busy on the front window 
of Charles & Co. enlarging it in order to 
provide more space for the holiday display. 
The business is growing, it is stated, necessi- 
tating more commodious quarters. Charles 
J. Buxbaum is manager. 

J. A. Levenson has completed the spacious 
window which has been under construction 
for some months. It has been decorated in 
a pleasing manner with appropriate displays 
of jewelry and other articles carried by him, 
including electrical supplies and fancy clocks. 

J. D. Kinney, representing the Keystone 
Watch Case Co., was in Washington last 
week. Mr. Kinney says that the demand for 
pocket watches is growing every day and he 
is getting large orders, due to the fact the 
men are again wearing watch chains instead 
of wrist watches. 

The American Association of Advertising 
Agencies met in Washington last week. 
President Coolidge gave a strong and inter- 
esting talk to the body one evening, stating 
that the success of the American industrial 
system had been due in a large measure to 
the advertisers themselves, which has de- 
veloped mass demand, making possible mass 
production at reduced costs. The President’s 
address was heard by a vast unseen audience, 
having been broadcast through a chain of 15 
stations. 

The marriage of C. J .Buxbaum, manager 
of the jewelry establishment of Charles & 
Co., Pennsylvania Ave., to Miss Ruth Auld, 
of the credit department of the Seabridge 
Jewelry Co., was solemnized in the presence 
of a few friends recently at the home of the 
bride’s sister, Mrs. Loretto Heaffner, in Bal- 
timore. After a short stay in Baltimore, Mr. 
and Mrs. Buxbaum returned to Washington, 
and will make their home at 1300 Massachu- 
setts Ave. for the present. 

Mrs. William A. Dowding had a narrow 
escape from death last week as the result of 
being knocked unconscious and dragged a 
block by a large automobile driven by a man 
named Chewing. Mrs. Dowding started to 
cross the street, looked both ways and saw 
no approaching car. The first thing she re- 
calls was.a terirific crash and then she be- 
came unconscious. .The car had swerved 
around behind her and caught her unawares. 
While on the way to the hospital she re- 
gained consciousness and told her name. It 
was found at the hospital that no bones were 
broken, and she is in a fair way to recovery. 
Mrs. Dowding is the wife of the sales man- 
ager for Dodge & Asher of Chicago, manu- 
facturers of fraternity and school rings and 
pins. The company maintains an office in 
Washington. 








The Exclusive Watch Shoppe is the name 
of a business which is just being started at 
18 W. Flagler St., Miami, Fla. The 
partners are Howard I. Loewenberg and 
Lawrence M. Samuel. 
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Chicago Notes 





Joe Goldstone, of the Blauer-Goldstone 
Co., returned this week from a 10 days’ 
business trip to Detroit and points in New 
England. 

Al Dueber, Canton, O., was a visitor in 
Chicago last week for a few days, and while 
here attended the frolic of the Golden 
Roosters. 

A. E. Gregory, auctioneer with offices at 
10 S. Wabash Ave., left last Tuesday for 
El Reno, Okla., where he will conduct a 
sale for Henry Behne. 

Julius Armbruster, of the Illinois Watch 
Co., spent a few days in Chicago last week 
visiting with his trade and attending the 
frolic of the Golden Roosters. 

Herbert S. Siebel of Saginaw, Mich., 
stopped off in Chicago last week on his way 
home from Hot Springs, Ark., where he 
spent about a week enjoying a rest. 

Milton Felsenthal, representing Louis 
Manheimer & Son Co., is making his final 
trip of the year through the northwest. He 
will be gone for about three weeks. 

Alfred A. Fox, diamond setter, who for- 
merly was located on the fifth floor of the 
North American building, recently moved 
to 32 N. State St., where he occupies space 
in suite 310. 

E. D. Lambert is now located with E. E. 
Welty, retail jeweler at 1954 Irving Park 
Blvd., as a watchmaker. Mr. Lambert for- 
merly was in business for himself in the 
Kesner building. 


R. E. Redeker, of R. E. Redeker & Co., 
manufacturing jewelers located on the 10th 
floor of the Reliance building, is again able 
to look after his duties, after being confined 
at his home for a few days on account of 
illness. 

Jake Levin, manager of the Chicago office 
of L. Heller & Son, returned to Chicago last 
week from a business trip to the home office 
in New York city and cities in Ohio and the 
middle west. He was gone for about three 
weeks and reports business as fair. 

Paul Korshak, of the Paul Jewelry Stores, 
152 No. Clark St. and 179 N. State St., left 
this week on a business trip to New York 
and the east. Mr. Korshak will visit the 
markets and purchase his holiday goods, and 
will spend some time in visiting his friends. 

N. T. Sherwood, southern representative 
for the Schumer Bros. Co., Cincinnati, O., 
returned recently from a_ successful trip 
through his territory. He expects to remain 
in Chicago for about ten days and will then 
make a final fall trip through the territory. 
Tom Noonan and Fred Haller, managers 





of the Chicago office of the Ostby & Barton 
Co., have completed a business trip through 
the northwest. Mr. Noonan returned by 
way of St. Louis and Mr. Haller started his 
trip through St. Louis and then the north- 
west. 


S. M. Grossman, manufacturers’ represen- 
tative, with offices on the 12th floor of the 
Heyworth building, left last week for De- 
troit and other large eastern cities en route 
to New York, where he will spend about 
10 days visiting at the factories he repre- 
sents. 

Frank Ronneburg has entered into the 
wholesale novelty business and has offices on 
the 14th floor of the Kesner building. It is 
a new business and is known as the Interna- 
tional Novelty Co. This firm carries a line 
of jewelry novelties as well as some dry 
goods. 

Henry Birkenbusch, retail jeweler of 
Pekin, IIl., accompanied by his wife, arrived 
in Chicago last week to look over the mar- 
kets and make his holiday purchases. While 
here they combined business with pleasure, 
visiting many of the large theatres and other 
places of interest. 

Percy Lucas, representing the Schumer 
Bros. Co., of Cincinnati, O., returned to 
Chicago last week after spending almost 
four months in calling on the trade through 
the middle west. Mr. Lucas will only re- 
main in Chicago for a few days before start- 
ing on another trip through this same terri- 
tory. 

H. A. Saigh, representing the Rohde- 
Spencer Co., returned to Chicago last week 
after spending four weeks calling on his 
trade through the northwest. He reports 
business as good. Mr. Saigh will remain at 
the home office for the balance of the year, 
calling on the local trade and assisting in 
the house. 

Alfred Elsner, diamond broker, with 
offices in the Capitol Vaults, is rapidly re- 
cuperating at the Rogert Park Hotel from 
a severe attack of pneumonia. Mr. Elsner 
has been ill for about four weeks, but is 
now able to spend some time in walking and 
driving. Mrs. Elsner is looking after the 
interests of the business during his illness. 

H. J. Hansman, representing Wilcox & 
Evertsen, returned from a successful busi- 
ness trip through the West. Mr. Hansman 
was gone for many weeks, and after spend- 
ing a week at the Chicago office left on 
another trip to Denver and other points in 
the west. He expects to return to Chicago 
in time to attend the Army and Navy foot- 
ball game. 

M. H. Lebolt, of Lebolt & Co., returned 


to America on the Majestic last week. Mr. 
Lebolt has been at their Paris office for the 
past five months visiting the pearl and dia- 
mond markets. He was accompanied on this 
trip by his wife and son. J. Y. Lebolt, of 
this same firm, left last week for New York 
to be in time to greet his brother and family 
upon their return. Both will remain at their 
New York store for about a week before 
returning to Chicago. 

In commemoration of their 25th wedding 
anniversary, Mr. and Mrs. E. H. Hamburger 
entertained fifty of their friends at a dinner 
dance at the Rainbow Gardens last Wednes- 
day night. _Mr. Hamburger is buyer of 
jewelry and silverware for N. Shure & Co., 
and received the congratulations of his host 
of friends in the trade. Louis R. Nager, 
retail jeweler at 2609 W. North Ave., was 
toastmaster for the evening. 

Eldridge Bros. have opened an office in 
room 1732 Stevens building, 17 N. State St., 
where they will do a mail order business as 
well as represent several eastern jewelry 
concerns. Those interested in the business 
are Frank and Neal Eldridge. Neal Eldridge 


for the past year was connected with Roos- ° 


Spears Co., and he will take charge of this 
new enterprise. Frank Eldridge has never 
been associated in the jewelry industry. He 
is interested in a battery business in Chi- 
cago and will continue to look after that 
business. 

On Tuesday of last week four bandits held 
up the office of Martin Fox, 1317 Capitol 
building, 159 N. State St., and all they got 
was about $300 in cash and diamonds. One 
of the bandits entered the office and asked 
Harry Keminsky, a clerk, if Mr. Fox was 
in. While Mr. Keminsky was explaining 
that Mr. Fox was out and would not return 
for awhile, two more men entered. Later a 
fourth man entered and all four flourished 
revolvers, and threatened Keminsky’s life 
if he did not open the safe. Keminsky did 
not know the combination of the safe and 
could not comply. While Keminsky was 
being tied Miss Betty Alexandria, stenog- 
rapher, appeared. The bandits were very 
courteous to her, offering her a chair and 
some water. After ransacking Keminsky’s 
pockets and taking a diamond that was on 
the desk they made their escape. It is evi- 
dent these men were watching for Fox, but 
fortunately Mr. Fox was out on business 
and did not return until two hours after the 
hold-up. 

Harry Rosenshield, who has charge of 
Hamilton & Hamilton, Jr.’s, Chicago office, 
located on the 11th floor of the Heyworth 





(Continued on page 98) 
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building, just completed a business trip 


through the middle west. 

Dodge & Ascher, Inc., located in the 
Jewelry Mart, 35 E. Wacker Drive, have 
been authorized to increase their capital 
$1,000. This now gives them $6,000 capital. 

Coy U. Spawn, of Spawn & Co., Houston, 
Tex., stopped off in Chicago last week for 
a few. days on his way home. He was ac- 
companied by Mrs. Spawn and Coy, Jr. 
They had just completed an extended pleas- 
ure trip through the east, taking in many 
boat trips. 

Arthur L. Fuller, manager of the Chicago 
office of the Towle Mfg. Co., accompanied 
by Mrs. Fuller, returned this week from 
Champaign, Ill., where they motored to at- 
tend the Illinois-Penn football game, and to 
visit with their daughter, who is attending 
that university. 

Paul Feldenheimer, of A. & C. Felden- 
heimer, Inc., Portland, Ore., accompanied by 
Mrs. Feldenheimer, stopped off in Chicago 
last week for a few days en route to the 
east. Mr. Feldenheimer expects to remain 
in the east for about 10 days, visiting the 
new Fall markets and calling on friends. 

A. F. Ejisenbeiss, diamond buyer for the 
Eisenstadt Mfg. Co., St. Louis, Mo., is 
spending a couple of weeks at the Chicago 
office of this firm, which is located on the 
ninth floor of the Heyworth building. Mr. 
Eisenbeiss, is spending some time in visiting 
the retail jewelers of this city and is also 
calling on some of his friends. 

J. S. Wexler, of Wexler Bros., wholesale 
jewelers in the Garland building, is making 
a business trip through the south, and will 
. be gone for about two weeks. M. H. Wex- 
ler, of the same firm, just completed a trip 
through the east, and after spending about a 
week at the home office left on another three 
weeks’ trip through the northwest. 

Frank Hyatt, of the Keystone Watch 
Case Co., Riverside, N. J., spent a few days 
in Chicago last week visiting at the local 
office and visiting with his brothers. Mr. 
Hyatt was on his way to the home office, 
after attending the funeral of his mother, 
who lived at Bangor Mich. Mrs. Hyatt had 
been ill for some time. Funeral services 
were held from her home on Thursday and 
interment was at a local cemetery at Bangor. 

Several retail jewelers visited the markets 
at Chicago last week, among them being: 
Robert Orr, of the Robert A. Orr Jewelry 
Co., Rochester, Minn.; Mrs. Edward Beng- 
ston, of Edward Bengston, Freeport, III.; 
J. F. Neverman, of Jones-Neverman, Inc., 
Milwaukee, Wis.; Mrs. Ray E. Chappell, of 
Ray E. Chappell, Niles, Mich.; Harry E. 
Stout, Springfield, III. 

The Zerwick Jewelry Co., Inc., at 348-350 
Collinsville Ave., East St. Louis, Ill. cele- 
brated the opening of their new remodeled 
store on Saturday of last week. The store 
was banked with flowers sent by members 
in the trade and from friends who wish them 
great success. About six weeks ago this 
firm suffered a great loss by fire, and the 
entire store and store front had to be re- 
modeled. All new fixtures have been in- 
stalled, and the store is one of the finest 
in that section of the country. Hundreds of 
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friends called on the store all day, and many 
from Chicago went down to attend the open- 
ing. 

Last Friday evening (Oct. 29) teams com- 
pleted the eighth series of games for the 
Chicago Jewelers’ Bowling League. The 
team representing Wexler Bros. has the 
honor of heading the list with 17 games won 
and only 7 lost. Otto Young & Co.’s team 
are second with 14 games won and 10 lost. 
Bulova Watch Co. team follow a close third 
with 13 games won and 11 lost. Norris, 
Alister-Ball Co. team made a showing with 
12 games won and 12 games lost; W. R. 
Anderson Co. team have a score of 11 games 
won with 13 games lost; teams representing 
the American Optical Co. and Goldsmith 
Bros., Smelting & Refining Co., are tie with 
10 games won and 14 lost. A. C. Becken 
Co. team are on the bottom of the list with 
9 games won and 15 lost. Rudy Kriscke, 
playing on the Wexler Bros.’ team, is the 
highest individual for 24 games, having an 
average of 186. W. R. Anderson Co. team 
made the highest single game score, which 
is 1,013. A. C. Becken Co. team hold the 
highest three game score, with a total of 
2,713 pins. The teams will play three more 
Fridays, including Friday, Nov. 19, and will 
then dispense with playing until Jan. 7, 1927. 
This is done on account of the holiday rush 
in the jewelry industry. 











Ben Paulsky, Lincoln, Neb., will conduct 
an auction next week to reduce stock. 

Fred Moore is arranging to open a new 
jewelry store in Omaha at 16th and Locust 
Sts. 


John Morris, Omaha auctioneer, is con- 


ducting an auction this week for Fred 
Mrkvicka, Crete, Neb., to reduce stock. 
Among the out-of-town jewelers who 


were in Omaha the past week were: George 
Kohles, Earling, Ia.; Ben Paulsky, Lincoln, 
Neb., and Phil Folsom, Ashland, Neb. 

Stanley Socher has purchased the jewelry 
store of Emil Klement at Wilbur, Neb. Mr. 
Klement, who lost his wife a year ago, will 
retire from the jewelry business and go on 
a farm. 

R. E. Smith, Kimball, Neb., has sold his 
jewelry business there to O. C. Larson. Mr. 
Smith came through Omaha right after dis- 
posing of his store. He was on his way to 
Minnesota, where he expected to buy two 
carloads of potatoes and ship them to Kim- 
ball, where he said he could make a hand- 
some profit on them by taking advantage of 
the higher price for potatoes there. After 
he gets through dealing in potatoes this 
Fall, he expects to go east and take a course 
in optometry. 

The Jewelers’ Guild of Omaha and Coun- 
cil Bluffs has started its big advertising 
campaign which is to run for two months, 
or until Christmas. Contract has just been 
written for the showing of this advertising 
on 55 billboards in Omaha and Council 
Bluffs. Some of the boards are dark and 
others have arrangements for night illumina- 
tion, all of which is specified in the contract. 
The campaign of newspaper advertising will 
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open in the Omaha papers Sunday, Nov. 7. 
The Guild will hold its next regular meeting 
the evening of Nov. 11. 








Pacific Coast Notes 


QO. A. Dockham, Burbank, Cal., has moved 
his stock and fixtures to Fallbrook. 

O. A. Skogan has moved from Bundy, 
Mont. to Ronan, Mont., and started a jew- 
elry store there. 

Alded Davis has opened a new jewelry 
store at Sunnyside, Wash. He is from 
Wappenish, Wash. 

S. R. Knox, Geneva, Ill., has purchased 
the jewelry business of G. W. Macomber 
at 2145 Colorado boulevard, Eagle Rock, 
Cal. 

P. G. King, Monterey Park, Cal., has 
opened a jewelry and optical establishment 
at 24714 §S. San Gabriel boulevard, San 
Gabriel, Cal. 

G. A. Kettendorf, for a number of years 
with the Kohn Jewelry Co., Missoula, Mont. 
has started for himself in the same city at 
121 Higgins Ave. 

A. V. Graves, skilled jewelryman and 
watch and repair specialist, has opened a 
shop at 115 W. Main St., Medford, Ore. 
Mr. Graves is from Des Moines, Ia. 

John Weaver Abbott, Oakland, opened a 
new jewelry store in Monrovia, Cal. Nov. 
1. For the purpose, he has fitted up and 
redecorated a room in the Colonial Theatre 
building. 

The Grayson Manufacturing Jewelry Co. 
is the name of a new establishment at 
404 E. St., San Bernardino, Cal. Mr. Gray- 
son was recently with John E. Vondey of 
the same city. 

T. M. Perrin, watchmaker and jeweler, 
has started business for himself at Bozeman, 
Mont. at 28 E. Main St. He has for the 
past seven years been with H. A. Pease & 
Co. of the same place. 

The Nietfeld store, Oceanside, Cal., has 
added a third more store space, and a new 
wall case for cut glass. They have also 
taken on a considerable stock of leather 
goods and greeting cards. 

George H. Rover, representing the Metric 
Watch Co., New York, is making a trip 
through California, calling on the trade in 
the principal cities with a complete line of 
Audemars Piguet and Henry Sandoz 
watches for which the Metric Watch Co., 
1 W. 47th St., New York, is the sole agent. 

Walter V. Ross, Petaluma, has purchased 
the jewelry business of George E. Du Com- 
men at 317 Main St., Watsonville, Cal. Mr. 
Du Commen retires after many years devoted 
to the business, and will continue to make 
his home in Watsonville. The purchaser has 
been for seventeen years connected with the 
jewelry business of his brother, A. H. Ross 
in Petaluma. 

Alfred Keller’s recent violin recital at 
Pythian Hall, Portland, Ore., attracted a 
good sized audience that was most enthu- 
siastic in its reception of his program. Mr. 
Keller recently returned from New York 
where he played in the first violin section of 
the New York Philharmonic orchestra at the 
Stadium concerts conducted by Willem von 
Hoogstraten, conductor of the Portland 
Symphony orchestra. Mr. Keller is the son 
of Jacob B. Keller, jeweler at 289 Washing- 
ton St., Portland, _ 
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Arthur Behling of Behling & Kosoducki, 
retail jewelry firm located in Milwaukee, 
is spending his vacation at Montello, Wis. 

M. J. Barkan, of M. J. Barkan Co.,, 
wholesale jewelry house, with his family 
spent the past week-end visiting friends in 
Chicago. 

O. J. Lorenz, employed at the Zelmer 
jewelry store, Monroe, Wis., for a number 
of years has opened his own establishment 
in Monroe. 

H. Hammersmith, of H. Hammersmith 
retail jewelry store is combining a vacation 
and hunting trip in northern Minnesota in 
the company of friends. 

Oscar Beck, secretary and treasurer of 
Wm. Gollberg Co., jewelers’ supplies, re- 
cently motored to Sheboygan and Chilton 
where he visited friends. 

E. Weigand, of Weigand Bros., retail 
jewelry firm at Racine, attended the Ameri- 
can Legion convention in Philadelphia re- 
cently, and is now back at work. 

John Kersting, employed with the E. H. 
Warnke Co., manufacturing jeweler, has 
returned to his work at the E. H. Warnke 
house after being confined to his home for 
some time because of illness. 

Visitors to the Milwaukee wholesale 
houses during the week included Morris 
Schneider of Schneider Bros., Burlington; 
Peter Jagla, Kiehl; W. R. Amidon, Hart- 
ford; and Howard Bruhy, of West Bend. 

Henry Bayer, retail jeweler at White- 
water, was an_ especially well-received 
visitor when he called among the trade in 
Milwaukee recently. Mr. Bayer is around 
for the first time after a long and severe 
illness. 

Enlarged duties of Mark J. Lacey as gen- 
eral sales manager, Pyrex Division, Corn- 
ing Glass Works, Corning, N. Y., necessit- 
ated a transfer of residence from Jefferson, 
Wis., to 60 E. 5th St. Corning, N. Y., on 
Nov. 1. 

The handsome loving cup donated by 
Rank & Motteram, retail jewelers, to the 
store having the most effective, and best 
display in connection with the Community 
Fund campaign was won by Espenhain’s de- 
partment store. 

Edward Kosoducki of Behling & Koso- 
ducki, Milwaukee retail jewelry firm, is 
chairman of the arrangement committee of 
the Brady Street Advancement Association 
which is staging a Booster Month from 
Nov. 1 to Dec. 1. 

A. F. Weckerle, representative of O. H. 

Bingenheimer Co., jewelers’ supply house, 
in Wisconsin and northern Michigan, is ill 
at his home in Milwaukee with mastoid 
trouble. Mr. Weckerle was visiting the 
trade around Green Bay when he was taken 
ill. He will continue the trip in about 10 
days. 
Anthony Linskens, formerly with Joe 
Goldman, retail jeweler located at Mitchell 
St., is employed with Joe Grandlich, retail 
jeweler at 1728 National Ave. in the 
watch and repair department. Mr. Linskens 
has recently returned. from a vacation on 
the Tomahawk River where he spent the 
entire Summer. 

Members of the jewelry trade in Milwau- 
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kee have been pleased to hear that Arthur 
E. Hall, Minnesota representative of the 
Holmes & Edwards Co., for the last 35 
years, and who has been ill for the past 
four months, is recovering, although slowly, 
from his illness. Mr. Hall is well known 
throughout the entire trade. 

Clarence Casper, 23, of 723 Sycamore St., 
and Ardin Richter, 24, of 181 10th St., were 
each sentenced to serve one year in the 
house of correction when found guilty of 
burglarizing the jewelry store of E. P. Rohn 
& Son, 253 3rd St. Casper pleaded for 
leniency, saying he was forced to thievery 
through his inability to support his bride of 
four months. 

John Montgomery, president of the Re- 
liance Silver Co., has returned from his 
trip through Iowa and Illinois, and is now 
traveling in southern Wisconsin. . Mr. 
Montgomery states that the recent floods 
experienced in parts of Iowa and Illinois in 
which he was traveling has affected busi- 
ness generally. He says that on this trip 
he saw field after field of grain which was 
under water, unfit for harvest. 


A consistent increase in business activity 


is noted by Milwaukee wholesale jewelers 
and jobbers. A number of retail jewelers 
are engaging in advertising campaigns, both 
in local newspapers and by direct mail, and 
dealers state that preparations for the Christ- 
mas season are engaging them now. Some 
retail dealers report that their stocks are 


completed, while a number state that all. 


orders for the Christmas trade are in, al- 
though shipments have not yet arrived. 
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Jack Wachler, Wachler & Horwitz, 
wholesale jewelers in the Metropolitan 
building, has recently returned from a trip 
to New York city. 

Jerry May, city salesman for the Scribner 
& Loehr Co.’s Detroit branch, is now cover- 
ing the smaller towns and communities in 
this section of the State. 

The stock of the William R. Grainger 
retail jewelry store on 1458 Washington 
Blvd., has been acquired by Winternetz & 
Co., of Chicago and is now being closed 
out. 

Otto Muench, Toledo, was calling on his 
jeweler friends in Detroit last week. Alva 
G. Ruff, Lansing, also paid his respects to 
jeweler friends in Detroit last week, as 
did Sam Grossman, Chicago. 

Travor D. Rickett, Brighton, Mich., was 
in Detroit last week buying new mer- 
chandise for his Fall and holiday trade. He 
anticipates an unusually heavy business dur- 
ing the next three or four months. 

Milton A. Winston, Mt. Elliott and 
Gratiot Aves., it is announced, are soon to 
adopt the credit system in the sale of jewelry 
in that party of the city. They have operated 
at the foregoing address for a long time and 
are well known in the retail trade. 

Paul Graham, son of Jack Graham, a re- 
tail jeweler at Bad Axe, has recently pur- 
chased the Dekker jewelry store at Harbor 
Beach. Paul Graham and his father were 
both in Detroit last week buying new mer- 
chandise for their respective stores. 
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H. V. Gray & Co. have practically 
doubled their quarters in the Metropolitan 
building. They have acquired the adjoin- 
ing suite at 1014, installed new fixtures and 
otherwise expanded, giving the organization 
an exceedingly commodious establishment. 

Edward Berg, of E. H. Pudrith & Co., 
is now covering what is known in Michigan 
as the Thumb district. This is an exceed- 
ingly prosperous agricultural territory and 
he reports retailer jewelers there are making 
extensive preparations for a heavy holiday 
trade. 

It is understood that Weil & Co., credit 
furniture dealers on Michigan Ave., are 
about to establish a jewelry department. 
During the present week Summerfield & 
Heck, another credit furniture company, on 
the same street, have been devoting one of 
their main show windows to a diamond 
setting exhibit and a general jewelry dis- 
play. 

H. T. Monroe of the Wallace-Monroe 
Mfg. Co., has resorted to the automobile 
instead of the train, in covering his ter- 
ritory in the southwest. He is now motor- 
ing through Oklahoma and reports retail 
jewelers in that section are preparing for 
an extensive holiday trade. H. A. Cowan, 
of the same organization is now making a 
trip through Ohio and Indiana. 


Stone’s, a retail jewelry establishment at 
184 W. Michigan Ave., Jackson, Mich., has 
recently sold out to the Brown Credit 
Jewelers, a Michigan corporation with 
headquarters in Detroit. M. A. Stone, the 
manager and one of the principals in es- 
tablishing the Jackson store retires from the 
business. It is understood he expects to 
return to Detroit where he was active in 
business before opening the Jackson store. 

Police Commissioner Rutledge has recent- 
ly notified retail jewelers and other concerns 
in the downtown shopping district that -he 
has a special police detail covering the 
streets from the present time until the close 
of the holiday shopping campaign. - Profes- 
sional thieves are being gathered up and the 
downtown section otherwisé cleared of- ob- 
jectional characters who make shopping 
downtown especially disagreeable during’ this 
period of the year. 

A. L. Williams & Co., 27 E. Monroe St., 
Chicago, had a most elaborite exhibit of em- 
blems, buttons, fobs, charms, medallions, sil- 
ver cups and various other specimens of 
jewelry used as trophies, at the 15th annual 
safety congress in the Book-Cadillac hotel 
in Detroit, last week. The company also 
featured a display of the Chicago City Rail- 
ways contest trophy barometer plaques. 
Representatives present from Williams & Co. 
were Charles J. Williams and C. Larsen. 


Harry Hogan of the Retail Merchants ‘As- 
sociation, of which many retail jewelers are 
members, in a bulletin issued to members, 
reports that most stores showed a gain in 
September as compared with September of 
the previous year. There is only one cloud 
in the horizon, he says, namely the falling 
off in credit collections. “It is rather inter- 
esting to note,” he adds, “that while more 
than two-thirds of the stores reporting to 
this office show a gain in business in Sep- 
tember over the same month last year, only 
about one-fourth of the number so reporting 
showed an increase in percentage of collec- 
tions. 
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George V. Eckstein of the. Belle Jewelry 
Co., New York city, is now in Los Angeles 
calling on the trade. 

Louis Ostby, manufacturers’ agent with 
headquarters in San Francisco, is visiting 
the trade in Los Angeles. 

W. C. Guerth, Redlands, is in this city 
calling on the trade, spending several days 
making purchases for Fall business. 

William Oppenheim, 1004 W. 9th St., was 
married Oct. 17 to Miss Leah Piltch of 
this city. The couple spent their honey- 
moon at Catalina Island. 

W. H. Bishop, Ely, Nev., is spending 
several days in Los Angeles on business, 
securing goods for his Fall trade. He is 
accompanied by his wife. 

L. E. Hansen, 2521 S. Normandie Ave., 
has opened a new store at 2315 S. Hoover 
-St., the location formerly occupied by John 
C. Gerde, who died a few months ago. 

Harry E. Jones, western representative 
of the Wadsworth Watch Case Co., with 
headquarters in San Francisco, is spending 
several days in Los Angeles calling on the 
trade. 

W. D. Jacoby, 2415 S. Hoover St., moved 
to his new location at 2421 S. Hoover St. 
Oct. 30. He has installed all new mahogany 
fixtures, and is prepared to do a good Fall 
business. 

Paul H. Samuels, Chicago and Pacific 
Coast representative of Katz & Ogush of 
New York city, is in Los Angeles on busi- 
ness. He reports a decided improvement 
in conditions in his territory, and especially 
in California. 

Alfred H. Bullion, of the Alfred H. Bul- 
lion Co., 220 Post St., San Francisco, is 
in Los Angeles calling on the trade for 
a few days. He finds business conditions 
in this city very prosperous, with good 
prospects for the Fall trade. 

Miss E. Murray of the office force of the 
G. G. Voege Co. is still confined to the 
hospital in Oxnard as the result of an 
automobile accident seven weeks ago. She 
is making a good recovery, but will be con- 
fined to the hospital for some time to come. 

Frank J. Heil, optometrist for many years 
associated with the Donavan & Seamans Co., 
has the profound sympathy of many friends 
because of the passing away recently of his 
wife. Mrs. Heil had been ill for some time 
past. Her final passing followed a surgical 
operation. Dr. Heil is left with two young 
children. 

John K. Maxwell, 606 W. Pico St., is 
holding a closing-out auction sale conducted 
by Reed & Gates. Because of the early ter- 
mination of his lease, and the projected 
widening of the street at his location, Mr. 
Maxwell decided to take this course of ac- 
tion. He has been in this location for 
eight years. 

Ray D. Vercler, past president of the 
Jewelry Crafts Association and president 
of the Vercler Smelting and Refining Works, 
610 Jewelers building, is confined to a hos- 
pital following an operation. It is reported 
that he is on the road to recovery and ex- 
pects to be able to resume his office duties 
in a few days. 

Jack Roth, of Roth & Co. has returned 
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from a very successful business trip through 
the north, going also as far east as Denver. 
He was absent about five weeks. He is 
very optimistic regarding Fall trade. Mr. 
Roth and H. L. O’Neill are endeavoring to 
find a suitable location, so that they may be 
able soon to open their new offices. 

Herbert W. Slaudt, senior member of 
Koke, Slaudt & Co., suffered a severe and 
painful accident recently, when he was struck 
in the eye by a golf ball while playing in 
Pasadena. At first it was thought he might 
lose the sight of the eye, but it is expected 
now that this misfortune will be avoided. 
He is confined to his bed at home, and will 
probably not be able to resume his place in 
his office for some time. He was playing 
with James A. Apffel, J. D. Bridges and J. 
Herbert Hall. Mr. Apffel, Slaudt’s partner, 
drove off a tee and sliced his ball, which 
struck Slaudt’s eye with terrific force, caus- 
ing a severe hemorrhage. Mr. Apffel was 
so overcome on account of the accident that 
he fainted. 

George G. Voege, president of the G. G. 
Voege Co., 507 Title Guarantee building, an- 
nounces that he has completed arrangements 
by which his business will be moved after 
Feb. 1, 1927, to the seventh floor of the 
Metropolitan building, 5th and Broadway, 
diagonally across from the Title Guarantee 
building, in which the company has been 
located since its organization a few years 
ago. Under the management of Mr. Voege 
the business has had a remarkable growth, 
and now ranks well among the wholesale 
houses of the Pacific Coast. This growth 
has necessitated the coming removal into 
larger quarters, where the floor space will be 
about 50 per cent. more in extent than that 
occupied in the present location. For many 
years before the organization of this com- 
pany, Mr. Voege was closely associated in 
business with George D. Davidson of the 
G. D. Davidson Co. of California. 











Dr. Raymond M, Reams, optometrist, will 
take charge of the Mayer optical department 
to be opened soon by H. H. Mayer, Inc., at 
their jewelry store at 42 West Washington 
St. Dr. Reams is a graduate of the Benja- 
min Harrison grade school here, a student at 
Technical high school and a graduate of the 
Northern Illinois College of Ophthalmology 
and Othology. 

Clear and readable advertising copy, so the 
average reader may grasp the true meaning, 
was stressed by Ernest Cohn, advertising 
man of Indianapolis, in an address before the 
Advertising Club of Mouncie, Ind. “Half- 
Wit Advertising’ was the subject. Mr. 
Cohn made a direct appeal to advertisers 
that they attempt to sell their products by 
first advertising correctly. 

Indianapolis jewelers are delighted with 
the recent ruling of the Federal Trade Com- 
mission, which has ordered H. Reisman & 
Co., Chicago, to discontinue advertising as 
gold watches, merchandise which contains no 
gold. Indianapolis trade declares there is 
too much of this shady advertising in the 
jewelry business and: that eventually public 
confidence in all jewelers will be shaken. 
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Harry Kleinman of the material depart- 
ment of E. W. Reynolds Co., Los Angeles, 
is spending his vacation in San Francisco. 

Charles Jacot, representing the Forstner 
Chain Corporation, Irvington, N. J., spent 
a few days with the trade during October. 

A. M. Gilbert, of A. M. Gilbert & Co., 
wholesale jewelers, 704 Market St., has been 
having a good run of business in his trip 
over the Coast. 

Charles E. Davis, traveling salesman for 
the Alphonse Jeddis Co., is reporting good 
business from the northern and Rocky 
Mountain States. 

Robert J. Larson, diamond setter, has 
opened an office of his own at 817 Phelan 
building. He was formerly with William 
Davidson at 704 Market St. 

W. S. Le Grand, expert diamond setter, 
and expert in carving and steel dye cutting, 
has opened a new office at 745 Phelan build- 
ing. He is from Seattle, Wash. 

William Davidson, San Francisco whole- 
saler has been visiting the Los Angeles trade. 
Mr. Davidson took his wife and children 
along to give them a vacation outing. 

Fritz Barkan, diamond importer at 704 
Market St., San Francisco, reports that he 
finds business conditions good among the 
trade of the north-west Pacific States. 

F. F. Frost has again located in San 
Francisco, opening his diamond cutting es- 
tablishment at 745 Phelan building. He was 
formerly in San Francisco, but located for 
a while in Seattle. 


Frank Heitkamper, son of F. Heitkamper, 
Portland, Ore. has been taking a three 
weeks’ vacation in California. The father 
was to have been along, but the rush of 
opening Fall business interfered. 

San Francisco has lost its pioneer jeweler 
of the Mission District. Sig Hurtig, the 
Mission District globe-trotter who has three 
times circled the earth, has located at 1690 
N. Western Avenue, Los Angeles. 

C. Henningsen, president of the North- 
western Trunk and Case Co., Inc., making 
jewelry and display cases has just returned 
from a trip through Arizona, New Mexico, 
and Nevada, and with substantially increased 
orders over previous trips. He left Nov. 
1 to cover the Los Angeles territory. 

Horace Allen western representative of 
the Oneida Community, Ltd., making his 
headquarters in San Francisco, recently 
made a visit to Los Angeles. He was ac- 
companied by G. Wayland Smith, vice-presi- 
dent of the company and also Ivan L. Smith, 
formerly representing the company in Port- 
land, Ore., but now associated with the 
San Francisco office. 

The Miller-Steinau organization at 646 
Jessie St., are much pleased with the suc- 
cess they have been having in polishing 
some of the petrified wood which Mr. 
Steinau recently brought from the petrified 
forests in Arizona. They are mounting it 
in rings, scarf pins, brooches, etc. to offer 
along with their moss agate jewelry. Captain 
Crowe of the Miller-Steinman sales. staff 
organization has just returned from a very 
successful trip through the Sacramento 
Valley. 
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George J. Kreke, Lexington, Ky., and 
Ralph Patterson of the Hoffman Greene 
Jewelry Co., Springfield, O., were recent 
visitors in Cincinnati. 

A. S. Workum of the A. S. Workum 
diamond cutting firm returned with quite a 
few orders from a trip through the “Buck- 
eye” State. All of the wheels in the cutting 
establishment are working steadily under 
good business prospects. 

Louis Snyder is again at his bench in 
Walter H. Wilkening’s diamond mounting 
establishment after a short honeymoon at the 
usual place for such trips, namely Niagara 
Falls. Mr. Snyder and Miss Florence 
Schuppig were married two weeks ago and 
made a short trip for their honeymoon. 

Louis Lange, credit manager of A. G. 
Schwab & Son, reported the best business 
trip of his career on his return through 
Ohio and West Virginia last week. Julian 
G. and Herbert C. Schwab, of the same firm, 
left last week for their territories while the 
remainder of the traveling staff has been out 
for several weeks. 


E. M. Valentine of Fox & Son is in 
Florida while E. J. Fox, president of the 
firm is scheduled to go to Detroit next week. 
The firm of Fox & Son celebrated its 
first anniversary on Nov. 1, as it was or- 
ganized on that date in 1925. E. J. Fox, 
formerly was identified with the firm of 
Lindenburg & Fox, but organized the new 
company. His son, George S. Fox, is as- 
sociated with him in the business. 

William Pflueger, a widely known diamond 
salesman, is again calling Cincinnati his 
home. He has established an office at the 
headquarters of Walter H. Wilkening on 
the seventh floor of the Andrews building, 
5th and Race Sts., and is renewing local ac- 
quaintances. Mr. Pflueger was located in 
Cincinnati a number of years ago and was 
identified with one of the local firms. He 
left for Newark, N. J., in which city he was 
located for 11 years and is now back at the 
stand where he started in the “Queen City.” 

The Spencer Diamond team of the sand- 
lots of Cincinnati will send one of its rep- 
resentatives to the big leagues next year. 
Stanley (Whitey) Rakel, 20, a right handed 
pitcher has signed a contract with Ty Cobb’s 
Detroit Americans and will go south with 
them on the Spring training trip. The 
Spencer team made a name for itself during 
the past season when it played in the Class 
A group for the first time. The nine just 
missed winning the local championship as it 
was beaten by the Comello team which won 
the World’s Amateur championship. 

C. E. Richter, of the Richter & Phillips 
Co., is receiving quite a few congratulations 
over a befriending act he did to four little 
Negro girls, who sang and played before the 
Kiwanis Club in this city several months 
ago. The girls proved to be talented musi- 
cally and when members of the club learned 
that they did not have any funds to buy 
dress clothing and take music lessons they 
offered to take care of the girls. Mr. 
Richter bought them clothes and Otto Grau 
gave one of them a piano. Since then the 
quartette has made quite a few trips and 
will give a local concert on Nov. 5. 
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Edgar Noterman, president of Joseph 
Noterman & Co., acted as host Friday night 
when the Drill Team of Covington Com- 
mandery, Knights Templar, enjoyed a night 
of festivity at Cody’s rendevouz on the Dixie 
Highway, near Erlanger, Ky. Mr. Noter- 
man, who is Generalissimo of the order also 
is acting as Captain General, which officer is 
in charge of the team. Because of the 
team’s excellent work in the last State con- 
clave the commandery voted them a special 
night’s entertainment and the order was 
carried out Friday night, Oct. 29. 

Edward Pieper, who is interested in the 
Pieper jewelry store on Madison Ave., near 
Pike St., Covington, and who also happens 
to be United States Marshal in Covington, 
is making a thorough investigation of the 
escape of two prisoners from a train. <A 
group of 22 prisoners was being taken to 
the Atlanta penitentiary from Covington by 
deputy sheriffs. Jacob Brancatto of Cincin- 
nati and Edward Waxman of Dayton were 
in the group on each side of the train. They 
leaped out simultaneously at a point between 
LaFollette and Jacksonboro, Tenn., and 
made their escape good. Brancatto is under 
a five year sentence on the narcotic law and 
Waxman was to serve two years for viola- 
tion of the motor vehicle law. 

Encouraging reports were received in Cin- 
cinnati from Houston, Texas, Thursday 
about the condition of John A. Gerwe, pres- 
ident of. Frohman & Co., wholesale jewelers 
in the Harrison building on E. 4th St. Mr. 
Gerwe was stricken with double pneumonia 
while on the road two weeks ago and for 
a little while his life was despaired of but 
he has since made marked improvement. He 
had been on the road for about four weeks 
as he was making his long Fall jaunt when 
he became seriously ill at Houston. He was 
removed to St. Joseph’s Infirmary in that 
city and placed under expert medical care. 
‘Mrs. Gerwe reached the bedside Tuesday as 
she left here Sunday. Members of the office 
force were anxiously awaiting news about 
Gerwe’s condition for about two weeks when 
word was received that the patient would re- 
cover. He will remain at the Infirmary 
until he makes a complete recovery and then 
return to his home at 2608 Observatory Ave., 
Hyde Park, in this city. 








William Haseltine, Kokomo’s oldest busi- 
ness man in point of continuous service in 
one line, is now celebrating the 57th 
anniversary of his beginning business in Ko- 
komo, Ind. He embarked in the jewelry busi- 
ness in Kokomo on October 29, 1869, and 
has been proprietor of a jewelry establish- 
ment in that city ever since. During all that 
time he has been a subscriber to THE 
Jewe.ers’ Circutar. There is not left in 
business in Kokomo a merchant, a manu- 
facturer or a professional man who was 
operating at the time when Mr. Haseltine 
began business. Indeed only a handful of 
people are still alive who were there then. 
The distinction of being in the jewelry busi- 
ness for so long a time in one community is 
an uncommon one. Mr. Haseltine has now 
associated with him his son, Mark Hasel- 
tine. at his old stand on N. Main St. His 
brother, Charles O. Haseltine, retired from 
the business a year and a half ago. The 
57th anniversary of the business is being 
celebrated by special advertising by the firm. 











TRADE CONDITIONS } 


Retail jewelers of this city report that their trade 
has been very good during the past month; in fact 
October showed a gain in business over the cor- 
responding month of last year. General trade: con- 
ditions continue to improve and collections are good. 
Dealers are of the opinion that things will. move 
off lively for the next two or three months. About 
the first of December something like one million 
dollars will be turned loose in. Evansville from the 
Christmas savings funds in the local banks and 
practically all cf this money will be spent in holiday 
shopping. The biggest holiday trade locally im 
years is anticipated ty the local dealers. Reports 
from many of the tcwns in southern Indiaria, 
southern Illinois and western and northern Kentucky 
are to the effect that trade is generally getting 
hetter in almost every retail line. 





E. J. Welp, retail jeweler at Hunting- 
burg, Ind., was at Jasper, Ind., recently 
on business. 

Mose Gans, well known to the local trade 
and formerly engaged in the jewelry business 
here, is back from a business trip to Cin- 
cinnati. 

John R. Roberts, a mussel digger in White 
River near Jasper, Ind., found a pearl re- 
cently while at work, that is valued at more 
than $100. 

Local dealers in queensware and glassware 
report that October was a fine trade month 
and that they are anticipating a good trade 
the remainder of the present year. 

Hovey H. Tislow, well known retail 
jeweler at Petersburg, Ind., is being boosted 
by many of his friends as an applicant for 
the postmastership at that place. 

J. M. Boner, cf J. M. Boner & Co., Main 
St. retail jewelers, was one of the vice- 
presidents at a big meeting held at the 
Coliseum on Monday night, Oct. 25, by 
United States Senator Harrison of Missis- 
Sippi. 

Chis Hewig, formerly engaged in the retail 
jewelry business in Evansville, now traveling 
for a large wholesale diamond house in 
New York, will spend several weeks with 
relatives and friends here during the 
Christmas holidays. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers, 204 Main St., has. been ap- 
pointed to some of the important standing 
committees of the Evansville Kiwanis Club 
for the ensuing year. He is a charter mem- 
ber of the local club. 

Clark Whitman, manager of a large de- 
partment store at Petersburg, Ind., and a 
large handler of clocks and jewelery, was 
a business visitor in Evansville a few days 
ago and reported that since many of the 
large coal mines in and around Petersburg 
have opened that business in many lines 
has taken on new life. 

On Thursday, Oct. 28, the local retail 
merchants ran special bargains and in honor 
of the event the various traction lines en- 
tering the city offered reduced rates to bring 
the rural and suburban people to Evansville 
to do their Fall shopping. The retail jewelers 
joined hands with the other retail 
merchants in the move and report that their 
sales for this day were very satisfactory. 
These special bargain days will be given 
once a month by the local merchants. Many 
of the other towns in southern Indiana are 
giving special, Bargain Days once a, month. 


ee 
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Einer Bagge, manager of the Chicago office 
of the Waltham Watch Co., was in Minne- 
apolis on Oct. 18 and 19 calling on the whole- 
sale trade. He went from Minneapolis back 
to Chicago. 

Jack Ruvelson of the wholesale jewelry 
firm of Phil G. Ruvelson, 606 Ryan building, 
St. Paul, left Oct. 27 on a trip through parts 
of the northwest. He expected to be away 
until Thanksgiving. 

The Gittelson Jewelry Co. which has 
been located at 25 S. 6th St., Minneapolis, 
for the past 18 years, is moving to its new 
location, 612 Nicollet Ave., the opening day 
being Saturday, Nov. 6. 

Joseph H. Boznu, retail jeweler, Duluth, 
Minn., has been in Minneapolis putting in 
stock for the Christmas rush. He recently 
opened a new store at 101 W. Superior St., 
regarded as an ideal retail location. 

M. O. Stevens of the wholesale watch firm 
of Albert L. Haman, 283 Endicott building, 
St. Paul, returned Oct. 26 from a trip 
through northwestern . Wisconsin. Mr. 
Stevens drove, and was away from St. Paul 
since Oct. 19. 

E. Schmalz & Son, manufacturing jewelry 
firm founded about 40 years ago by Ernest 
Schmalz, 708-715 Metropolitan Opera House 
building, St. Paul, on Oct, 27 closed its doors. 
Fred Schmalz, son of Ernest is now travel- 
ing for the Dirigold Corporation. 

William Hueffmeier, who was employed 
for 17 years by E. Schmalz & Son, manu- 
facturing jewelers, is now with George H. 
Hug, Metropolitan Opera House building, 
St. Paul. The change took effect Oct. 27. 
Mr. Hug recently moved into larger quarters. 

Engst & Co., wholesale jewelers, 405 Ryan 
building, St. Paul, report business very good 
in the Denver, Colo., territory. Mr. Engst 
can see a general improvement in conditions 
over those of last year, and he foresees a 
splendid business the remainder of this year. 

L. A. Wagner, who has been with Bullard 
Bros., retail jewelers, 95 E. 6th St., St. Paul, 
nearly four years, has been appointed man- 
ager of the new jewelry department of the 
Dayton Co., Minneapolis department store, 
effective Nov. 1. He was formerly in Cedar 
Rapids, Ia. 

Jack Wilson, who has been working on the 
jewelers’ publicity campaign, has returned 
from New Orleans and other southern cities 
for a stay of a few weeks in Minneapolis. 
He was formerly associated with his brother 
Thomas B. Wilson of Thomas B. Wilson & 
Co., wholesale jewelers. 

C. A. Sherdahl, retail jeweler, expected to 
move last week from Montevideo, Minn., to 
Fargo, N. Dak., where he is to be associated 
in business with his son, C. G. Sherdahl, in the 
Sundberg Co. Mr. Sherdahl has been 
prominently identified with the Minnesota 
Retail Jewelers’ Association. 

J. W. Mills, retail jeweler, who has taken 
over the business of C. A. Sherdahl in 
Montevideo, Minn., is operating also his store 
in Wessington Springs, S. Dak., where he 
has run a retail jewelry business for a num- 
ber of years. He will continue to operate 
both stores for the time being. 

J. G. Shapley, New Haven Clock Co., 
recently returned to Minneapolis, where he 
makes his headquarters, from a trip through 
southern Minnesota. He reported having 
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found business very good. Mr. Shapley ex- 
pected to leave within a few days for a trip 
which will take him through the northern 
part of the State. 

C. M. Thomsen of C. M. Thomsen Co., 
wholesale jewelers, 100 N. 7th St., Minne- 
apolis, left the night of Oct. 24 for a hunting 
trip of from a week to 10 days. He planned 
to stay at his cabin in northern Minnesota. 
Mr. Thomsen was accompanied by Mr. Olin 
of the Olson Jewelry Co., Minneapolis. 

Louis C. Gaus and Elmer L, Johnson, of 
Louis C. Gaus & Co., wholesale jewelers, 
100 N. 7th St., Minneapolis, on account of 
the good business they are encountering are 
remaining longer in South Dakota on their 
business trip than they originally anticipated. 
They find conditions better than they were 
last year. 











Wholesale houses and members of the pro- 
fession generally report that conditions are 
good. 

Clark Sloan attended the meeting of the 
State Board of Examiners last week at 
Columbus. 

Mr. and Mrs. Southam of the Superior 
Arcade have just returned from a business 
trip to Chicago. 

George Boergerhoff, representing George 


Kollstede, was among the manufacturers 
representatives visiting in Cleveland last 
week, 


The wholesale department of the Scribner 
& Loehr Co. has been rearranged which 
gives additional space and makes it look 
very attractive. 

Among out of town visitors in Cleveland 
last week on business trips were W. C. 
Fisher, Lorain; A. R. Kimpton, Oberlin, 
and Mrs. Charles McCarvel, Elyria. 

One of the prettiest decorated windows in 
the jewelry trade for Hallowe’en was that of 
Renie Dalcher in the Windermere Theatre 
building. It looked very attractive with its 
trimming of orange and black. 

W. A. Kennon, vice-president of the 
Sigler Bros. Co., accompanied by Mrs. 
Kennon, has just returned from a trip to 
the east for the purpose of buying Christmas 
stock. On their way home they attended the 
Sesqui-Centennial Exposition being held at 
Philadelphia. 

Eight credit jewelry stores have signed 
an agreement to abide by the recommenda- 
tions of the Cleveland Better Business 
Bureau, in regards to advertising, etc. It 
is expected that the other stores will also 
come to an agreement with the Bureau in 
the near future. 

The jewelry trade as a rule gets very little 
free publicity from the Cleveland news- 
papers, but last Sunday proved an exception 
to the rule when the Cleveland Plain Dealer 
published a very nice write-up and photos 
of the officers of the Jewelry Crafts Asso- 
ciation in connection with their 10th anni- 
versary dinner and ball. 

The Mayers Jewelry Co. will open a new 
store at 14227 Kinsman Road in about a 
week. It is a very good business location 
and the store is attractively fitted up. The 
two Mayer boys who are the proprietors 
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were formerly in business with their father 
under the name of the Central Jewelry Co., 
on Central Ave., a few years ago. 

It looked for a time as though Euclid Ave. 
was to be the scene of another jewelry 
auction sale last week. A license was issued 
to an E. 9th St. concern to hold a sale 
on Euclid Ave., across from the Hippodrome 
building, as they felt there was insufficient 
room in their store. However, protests to 
the city manager’s office caused the sale to 
be abandoned. 

The Cowell & Hubbard Co. appraised the 
jewelry donated to St. Paul’s Church last 
week, This jewelry among which was many 
heirlooms from some of Cleveland’s most 
prominent families, included a peck of wed- 
ding rings, many napkin rings and a half 
bushel basket of spectacle frames. The 
rings were discarded in many instances for 
the new style white gold and platinum. The 
napkin rings of course are out of date. The 
spectacle frames had been discarded for the 
present styles. The metal was sent to the 
United States mint and the check for its 
value will be applied to the rebuilding of 
a school in Japan. There were many dia- 
monds and other precious stones that were 
also disposed of. 

The Cleveland trade is much interested in 
the drive that has been started against 
frauds in bankruptcy. Three men have been 
arrested already, all of whom are proprietors 
of bankrupt concerns, not however in the 
jewelry business. It is intimated that a 
dozen more will also face prosecution. M. 
H. Wasson and Fred L. Parker are the two 
special investigators working in the northern 
Ohio jurisdiction of the United States Dis- 
trict Court. Upwards of a score of con- 
cerns who have gone into the bankruptcy 
court in the past two years are under scru- 
tiny and the investigatiors say they have 
been beseiged with complaints of creditors. 
United States District Attorney A. E. 
Bernsteen has offered the co-operation of 
his office in prosecuting the cases and Don- 
ald C. Van Buren, assistant, has been placed 
in charge of the work. Prosecutions are 
being made under the bankruptcy act of 
1898 which makes it a felony for a bank- 
rupt not to report all his property to be 
divided among his creditors. According to 
M. H. Wasson, one of the special investiga- 
tors, the law was practically inoperative in 
most federal districts because evidence of 
criminal nature was not admitted in hear- 
ings before the referee in bankruptcy. <A 
recent ruling of the courts makes such 
evidence admissable and fraud detection 
easier. Whether any concerns in the jew- 
elry line will be involved is not as yet 
known. 








Meyer Fish, for 35 years one of the lead- 
ing jewelry store proprietors in the Mon- 
tana State capital, has opened the Globe 
Jewelry Co., store at 225 Central Ave., 
Great Falls, Mont. The concern is incor- 
porated with George Grossberg, E. Gross- 
berg and Dr. B. C. Brooke, all of Helena, 
interested with Mr. Fish as incorporators. 
Mr. Fish will be the local manager of the 
new yndertaking and, with his wife, has 
made his home at Great Falls, after 35 
years in business in Helena. Long before 
he engaged in business in Helena, Mr. Fish 
sold diamonds to the trade. 
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Danforth K. Barrett has started in busi- 
ness as a stonesetter at 76 Dorrance St. 

John Kelso, of Dorrance St., spent a part 
of the past week in Boston and vicinity on 
business. 

John J. Collins has returned from a busi- 
ness trip through the middle States in the 
interests of the Ostby & Barton Co. 

Shartenberg & Robinson, of Pawtucket, 
has been celebrating their 65th anniversary 
by special bargain sales the past week. 

Robert E. Thornton, of Robert E. Thorn- 
ton & Co., was elected treasurer of the Rhode 
Island Yacht Club at the annual meeting last 
week. 

Frank Kelley, of the Manufacturing 
Jewelers’ Board of Trade, was a business 
visitor in New York and vicinity the past 
week, 

George F. Berkander returned Friday 
from a three weeks’ hunting trip in the 
Maine woods, where he had some excellent 


sport. 

Earl H. Ashley, of Hoffer, Ashley, Inc., 
was installed as Worshipful Master of 
Corinthian lodge of Masons on Wednesday 
evening. 

The next meeting of the directors of the 
Manufacturing Jewelers’ Board of Trade will 
be held at the Turks Head Club on Friday, 
Nov. 19. 

A marriage license was issued from the 
City Registrar’s office last Wednesday to 
George S. Champlin and Miss Mabel G. 
Maiteson. 

Gregor Krichbaum, of L. Krichbaum & 
Co., has been appointed Adjutant of the First 
Light Infantry Veteran Association, by the 
Colonel former Governor Charles Dean Kim- 
ball. 

Martin P. Feeney was chairman of the 
committee in charge of the old-time ball of 
the Providence Veteran Firemen’s Associa- 
tion at the Elks Auditorium last Friday 
evening. 

Walter E. Lassell, for many years asso- 
ciated with the old-time tortoise shell firm 
of W. K. Potter & Co., of this city, died at 
his home in East Providence on Wednesday 
in his 68th year. 

Among the grand jurors drawn Wednes- 
day for service in the United States District 
Court for Rhode Island were Albert E. 
Stevens, Horace E. Remington and Charles 
G. Bloomer and Arthur Henius as a petit 
juror. 

On the petition of Willard A. Esten in 
Superior Court on Wednesday, Presiding 
Justice W. B. Tanner entered a decree 
authorizing the payment of certain preferred 
claims in the liquidation of the affairs of 
Flint, Blood & Co., manufacturing jewelers. 

W. Clarke S. Mays, secretary-treasurer of 
the Mays Mfg. Co., Inc., and Robert W. 
Otis, president and treasurer of the Otis Re- 
fining Co., were elected members of the 
social committee of the Rhode Island Yacht 
Club at the annual meeting last Monday 
evening. 

Thomas A. Droz, of Ernst H. Lohrmann 
Co., with his son were among the local 
rooters who attended the Brown-Dart- 
mouth football game.at. Hanover, N. H., on 
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Saturday. They have attended every game 
on the Brown schedule this year, going to 
the outside games by automobile. 

J. Robert Sweet, with the Providence 
office of the National Jewelers’ Board of 
Trade has been re-appointed Adjutant with 
the rank of Captain, in the First Light In- 
fantry Regiment, one of the oldest inde- 
pendent military organizations in the 
country, having been formed in 1818. 

Walter R. Callender, of Callender, Mc- 
Auslan & Troup Co., was elected vice-chair- 
man of the Providence Chapter of the 
American Red Cross at the annual meeting 
held on Wednesday. William A. Viall, 
Arthur Henius and Mrs. Charles E. Blake 
were among the Board of Managers elected. 

Harald W. Ostby, of the Ostby & Barton 
Co., was elected a director of the Family 
Welfare Society of Providence at the annual 
meeting on Tuesday last. Henry D. Sharpe 
of the Brown & Sharpe Mfg. Co., who has 
been president since 1921, declined a re-elec- 
tion to that office, but was retained as a 
director. 

The Martyn Jewelry Co. Inc, to be 
located in Providence, for the manufacture 
of jewelry, Monday obtained a charter from 
the Secretary of State under the laws of 
Rhode Island. The capital stock is 100 
shares of common stock, without par value. 
The incorporators are Joseph K. Martin, 
Isadore S. Hornestein and Frank W. Gole- 
moa, all of Providence. 

The report of Horace M. Peck, as re- 
ceiver of the Charles Sydney Smith Co., 
manufacturing jewelers of this city, for the 
purpose of liquidating and dissolving the 
concern was accepted by Presiding Justice 
Willard B. Tanner in Superior Court on 
Monday and distribution of a dividend 
ordered. This makes approximately 80 per 
cent that has been paid. 

At the annual encampment of the Grand 
Commandery of Knights Templar of Massa- 
chusetts and Rhode Island, held at Boston 
‘on Tuesday last, Clarence E. Dunbar, of the 
Cook-Dunbar-Smith Co. of this city, was re- 
tired as Grand Commander and was presented 
a handsome solid gold jewel of that office. 
At the election Norris G. Abbott of the 
Rhode Island Tool Co., of this city, was 
elected Deputy Grand Commander and 
Adelbert E. Place, of O. E. Place & Sons, 
was elected Deputy Inspector Instructor. 

A final decree has been entered by Presi- 
dent Justice Willard B. Tanner in Superior 
Court on the petition of Charles E. Westcott, 
against the manufacturing jewelry concern 
of Snow & Westcott Co., providing for the 
dissolution of the respondent corporation. 
The firm of Snow & Westcott Co., one of 
the oldest manufacturing jewelry concerns 
in the city, dating back to 1834, when it was 
established by G. & S. Owen Co. It discon- 
tinued business several months ago, and the 
present action is the final step in the closing 
of its business career. 

At the fifth annual communication and 
banquet of Roosevelt Lodge, No. 42, of 
Masons held at Freemasons Hall on Wednes- 
day evening, Ralph Vicario, formerly of the 
Rex Mfg. Co., was elected Worshipful 
Master. Edward M. Wheeler, manager of 
the Providence office of the National 
Jewelers’ Board of Trade was re-elected 
secretary. The retiring Worshipful Master 
Ralph Gregory, of Goodwin & Gregory, was 
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presented a handsome solid gold Past 
Master’s jewel designed and executed by 
Irons & Russell Co. Among the guests were 
Past Grand Master Norris G. Abbott (Rhode 
Island Tool Co.), Past Masters William S. 
Greene (R. A. & W. S. Greene) and Edgar 
M. Docherty (William C. Greene & Co.), 
Archibald Silverman (Silverman  Bros.), 
William H. Mason and Frank R. Budlong 
(William C. Greene & Co.), Woodward 
Booth. 





Mr. and Mrs. Arthur A. McRae have re- 
turned from Canada where they visited their 
son, Donald McRae, in Sherbrooke. 

After many years of service at the Winter 
Bros. Tap & Die Co., Wrentham,. Charles 
N. Rowell has resigned his position. 

Frederick C. Wilmarth, of the D. F. 
Briggs Co., is chairman of the committee 
of arrangements for the annual dinner of 
the Angle Tree Stone Rod and Gun Club 
to be held on Nov. 4. 

Edward P. Claflin, formerly associated 
with the jewelry business of this city, has 
returned from the Massachusetts Eye and 
Ear Infirmary at Boston, where he under- 
went an operation on one of his eyes. 

George Sykes, of Sykes & Strandberg, of 
this city, was appointed Grand Captain of 
the Guard at the annual encampment of the 
Grand Commandery of Knights Templar of 
Massachusetts and Rhode Island at Boston 
last Tuesday. 

Miss Marion L. Thomae, daughter of Mr. 
and Mrs. Charles Thomae, and Everett A. 
Horton were married last Saturday in the 
presence of a large gathering of relatives 
and friends. Mr. Horton is office manager 
of the Bay State Tap & Die Co., of Mans- 
field. 

Aldro A. French, of D. E. Makepeace Co., 
and former city councilman, former presi- 
dent of the Chamber of Commerce and 
president of several charitable and welfare 
organizations, last week put a crimp in all 
the many rumors that have been in circula- 
tion by declaring that he would not be a 
candidate for the mayoralty in December. 

Attleboro’s manufacturing output was 
$200,000 larger in 1925 than in 1924, and 
was the largest since 1920, according to 
tabulation of the city’s business census an- 
nounced the past week by Roswell F. Phelps, 
Director of Statistics. The number of 
manufacturing establishments in operation 
in the city was 142, of which 68 were en- 
gaged in the manufacture of jewelry. The 
total value of all products manufactured in 
the city was $27,984,019, of which jewelry, 
valued at $16,549,637 constituted 59.1 per 
cent. Other leading products manufactured 
in Attleboro in 1925 were cotton goods, sil- 
versmithing and silverware, textile machin- 
ery and tools. The average number of 
wage-earners employed in all manufacturing 
industries was 5,295, of whom 2,628, or 49.6 
per cent., were employed in the manufactur- 
ing of jewelry. The total amount paid in 
wages during the year was $6,534,140, of 
which the wage-earners employed in the 
manufacture of jewelry received $3,423,810, 
or 52.4 per cent. 








* Beers Se 
H. Herbert Colburn, Rockland, has been 
succeeded by R. W. Barrows. 

C. F. Pettingill, Quincy, has moved into 
his new store, which is one of the best in 
the city. 

Two jewelers have gone out of business 
in this city. They are Aaron Minsky and 
Simon. Newton. 

Ellsworth W. Read, son of Elmer C. Read 
of Kettell Blake, Read Co., has returned 
from his wedding trip. 

The Clock Shop has been opened at 333 
Washington St., Province building. The 
line is watches, repairing, etc. 

Dan Curran, of Curran, Myers, Carleton 
Co., went to New Haven Oct. 30 with his 
son Charles to see the football game be- 
tween West Point and Yale. The son is at 
West Point in his third year. 

Fred L. Parkhurst, Fitchburg, has given 
up his jewelry store and will devote himself 
entirely to his optical establishment which he 
has opened in a new location, Safety Fund 
National . Bank building. 

Miss Katharine Murphy, of the Sweetland 
Co., went to New York last week to say 
farewell to her brother and _ sister-in-law 
who are returning to France after a month’s 
visit to this country. They live in Paris. 

Phillip Stepper, at one time manager of 
the Kay Jewelry Co., has accepted a similar 
position with the Prime Furniture Co. He 
will have charge of a new jewelry depart- 
ment which the latter concern has just 
opened up. 

Many congratulations have been received 
by H. Freiman, president of the Lenox 
Jewelry Co., who with his wife celebrated 
the 25th anniversary of their wedding last 
week. Open house was kept and several 
local jewelers attended to join in the cele- 
bration. Numerous gifts were received. 

The F. N. Nathan Co. has moved into 
the jewelry store formerly occupied by the 
Birmingham Co., corner of Avon and Wash- 
ington Sts. The Nathan Co. bought the 
business formerly conducted by Mr. Bir- 
mingham. It is one of the oldest jewelry 
houses in this city and is located in one of 
the busiest sections. 

A. Stowell and Harkins & Murphy, vic- 
tors over Thomas Long and J. M. Kirby, 
respectively, were the only four-point win- 
ners in the Bowling League, Oct. 28. The 
scores: Smith Patterson-1357-Alberts-1340; 
FE. B. Horn-1393-Lenox-1338; Hodgson 
Kennard-1416-Ripley Howland-1324; A. 
Stowell-1468-Thomas Long-1303; M.S. 
Page-1351-Bigelow Kennard-1310; Shreve, 
Crump & Low-1358-D. C. Percival-1352; 
Harkins-Murphy-1469-J. M. Kirby-1353. 

All last week, Shreve, Crump & Low had 
Erik Magnussen working on the second 
floor of their store. Magnussen, who is 
known as “the Modern Cellini,” is a remark- 
able designer and craftsman, working in 
silver and ivory. He is making a tour of 
this country, visiting the principal cities. 
Mr. Magnussen is a self-taught artist, a 
native of Denmark. He was first inspired 
to try his hand at craftsmanship by seeing 
trinkets and ornaments of tin on display in 
a window in Copenhagen. He says: “My 
own artistic development was a primitive 
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one. I taught myself all along the line, 
by actually working out all sorts of prob- 
lems, by studying the art of the old 
Japanese sword makers, and being adopted 
as a pupil by the world famous sculptor, 
Stephen Sinding. In this way, I acquired 
my sense of beauty of form. Technical 
points, I learned later through experience. 
Now I realize that a regular technical 
course would have made things a great deal 
easier for me.” Although Mr. Magnussen 
is best known as a silversmith, like Ceilini, 
he works in other media. He does carvings 
on ivory, jade, semi-precious stones, enamel, 
jewelry of all sorts. His work is not used 
commercially, but by its spontaneity and in- 
dividuality, serves its purpose as an inspira- 
tion and example to all workers in silver. 








Canada Notes 





The Geological Survey of the Department 
of Mines in Ottawa has a position open 
for a lapidary in the department at a salary 
of $1200 per annum. The applicant must 
have a primary school education, have served 
full apprenticeship, have three years’ experi- 
ence as a lapidary and must take an exam- 
ination. Applications must be filed with the 
Civil Service Commission at Ottawa not 
later than Jan. 6. Candidates must be Brit- 
ish subjects and preference will be given 
those who reside in Canada during the last 
three years. 

An exhibition of antique silverware at the 
store of Ryrie Birks, at Toronto, Ont., has 
proved a great attraction and created great 
interest among connoisseurs, being the most 
elaborate and conprehensive display of the 
kind ever seen in the city. It comprises some 
800 pieces, many of them of great value and 
rarity, and is under the direction of Robert 
F. Martin, who was associated for over 40 
years with the Victoria and Albert Museum, 
‘London, England. An outstanding authority 
on this subject, Mr. Martin has personally 
selected the articles that are shown. His 
collection which is being exhibited for the 
first time comprises many rare pieces, and 
includes some old Sheffield plate, one piece 
being from the private collection of F. Brad- 
bury of Sheffield. Mr. Bradbury’s exhibits 
are the only ones that are not for sale. One 
of the most outstanding features is a com- 
plete set of Apostle spoons including the 
Master spoon which are valued at $20,000. 
They were made in the reign of James I. 
Another notable exhibit is the Ambassador’s 
plate, made by Paul Storr in London in 1814 
for the use of Lord Heytesbury, P. C., dur- 
ing his diplomatic career in Naples. This 
set is valued at $7,500. Mr. Martin during 
the exhibition is giving a series of interesting 
talks to those in attendance. 








An unusual incident recently happened in 
the Vander Zanden jewelry store on N. 
Broadway, De Pere, Wis. A customer was 
standing over a radiator and had a bottle of 
cod liver oil among the parcels. It slipped 
to the iron grating and broke and the oil 
ran down upon the furnace in which there 
was a fire. In a few.moments, the smell of 
fried fish permeated the store, and George 
Vander Zanden has been trying since to 
dispel this odor by burning incense and 
sprinkling perfume. 
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Saul L. Solomon and family last week 
visited the Sesqui-Centennial. 

William Wise, a Hamilton watch factory 
foreman, is recovering’ from a serious opera- 
tion at a local hospital. 

Christian Born, Lancaster, late with T. T. 
Wireman, Sunbury, Pa., has gone to North 


Carolina for his health, He was gassed 
during the World War. 

The damage done to goods by the fire 
at the Non-Retailing Company’s establish- 
ment recently was less than at first feared, 
as $3,000 will cover the loss. 

Friends of R. A. Dietz, jeweler, of Han- 
over, Pa., will regret to learn of his death. 
He was 45 years old and had been in busi- 
ness a considerable number of years. 

C. L. Kenneson, Denora, Pa., has taken a 
position as jeweler with E. H. Keller & 
Son to take the place of L. J. Morris, who 
has purchased the Kreider store at 
Ephrata. 

S. Kurtz Zook and wife are home from 
a trip to New York. Harry Killian, an 
engraver at the Zook store, and wife have 
returned from a motor trip to Scranton, 
Pa: 


The following visitors were in Lancaster 
recently: A. Gross, Lower & Co., New 
York; George Henle, Sussfeld, Larsch & 
Schimmel, New York; Ralph Boucher, F. 
H. Noble & Co., Chicago; Robert Clewell, 
Lehighton, Pa. 

Harry A. Ziegler, Columbia, is the owner 
of a 150-year-old watch which is quite a 
curiosity. It has four dials, one for Green- 
wich time, one for time of the district in 
which the owner happens to be, one for 
seconds and the other a stop piece. The case 
is of gold and bears the name of a Liver- 
pool, England dealer stamped inside. 

Two prominent signs have just disappeared 
from the business district, as curb signs and 
overhead signs here are being abolished. One 
was the big clock in front of the Weber 
jewelry store, mounted on a standard. The 
other was the huge apple mounted on a 
standard in front of the Appel jewelry store, 
where it stood for 12 years. It had a 
diameter of three feet. 

With Christmas but two months away, 
the local jewelers are speculating on the 
outlook for holiday business. Several of the 
banks have Christmas savings funds and a 
week or 10 days before Christmas will turn 
loose over a half million dollars, the bet- 
ter part of which will be spent among local 
business places, and the jewelers will get 
their share. The farmers have had a good 
season, too, and they will come here to buy 
for Christmas. 

Emmett Walsh, Oswego, N. Y., a Bow- 
man Technical School student, was married 
in Lancaster on Oct. 23 to Miss Mary 
Keenan, also of Oswego. Earl Dennis, Man- 
heim, Pa., a farmer student of the school, 
has taken a position in Sunbury, Pa., with 
Thaddeus Wireman. Mr. and Mrs. D. R. 
Trader, Uniontown, Pa., last week visited 
their son Herbert, a student at the school. 
The students held a Hallowe’en dance the 
night of Oct. 29 at the Iris Club which 
was much enjoyed. 
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Reserving “Memo” Merchandise 
for Christmas 














St. Louts, Mo., Oct. 27, 1926. 

Editor, THe JEWELERS’ CIRCULAR: 
A® a general rule, jewelers don’t sell 

goods that are not in their cases. There 
are plenty of times when his customer wants 
something he doesn’t see in the cases, and 
in some rare instances he might buy from a 
picture of the goods, but not often. 

The “memorandum idea” is often used 
conscientiously by live jewelers. But if there 
ever is a time in the jeweler’s calendar year 
when he should adopt this plan for all it’s 
worth, it is during the Christmas season, 
when several blades of grass grow where 
but one grew before. It is said, but true, 
that 90 out of 100 jewelers do not get full 
efficiency out of their memorandum oppor- 
tunities. This same backwardness to take 
advantage of opportunities is evidenced in 
many other dignified hesitations on the part 
of the jeweler—and costs him much money 
in the course of the year. 

There is a growing antipathy among manu- 
facturers and jobbers against delivering 
goods to the jeweler on “memorandum’— 
which amounts, after all, to putting the goods 
in the jeweler’s store on consignment. The 
privilege has been abused by some jewelers, 
and others have made no attempt to push 
“memorandum” merchandise, so the practice 
of shipping on “memorandum” has resulted 
in more “grief” than profit, as a rule. Of 
course, there will never be a diminution of 
“memorandum” shipments of goods wanted 
by a jeweler in a big rush for a certain pur- 
pose—such as to show to a customer who 
is seriously interested in purchasing a certain 
piece of merchandise. Such shipments often 
result in worth-while business. 

But with the approach of Christmas, the 
enterprising jeweler will seriously consider 
what his memorandum privileges offer him 
in the way of real business opportunities. 
He will scan the list of manufacturers and 
jobbers he does business with and will plan 
his Christmas memorandum chances. From 
this manufacturer he purchases, occasionally, 
fine pieces of diamond jewelry. From that 
manufacturer he buys a line of diamond 
watches. From this jobber he gets his imita- 


tion pearl necklaces. From another manu- 
facturer he buys staple gold jewelry lines. A 
large silver house sells him his silver. 

Now isn’t it probable that each of these 
houses have pieces of merchandise they’d be 
glad to have in some jeweler’s show-cases 
during the Christmas rush? Most:assuredly. 
The jeweler’s problem is: How shall I get 
these pieces in MY cases for Christmas? 
Of course, the manufacturer and jobber 
would rather sell these pieces to him out- 
right. Then the jeweler is operating on his 
own capital—not theirs. But the jeweler 
wants these pieces in his cases for possible 
sale, and he does not want to purchase them. 
In fact, he’d rather pay for them after he 
has sold them himself. 

If the manufacturer and jobber know in 
advance there is a big likelihood of these 
pieces remaining in their stock during 
Christmas, the chances are they could be in- 
duced to ship them to a jeweler on “memo- 
randum,” providing, of course, that they have 
other similar merchandise with which to fill 
actual Christmas rush orders. Naturally 
there will be other retail jewelers thinking 
along the same line—that is, wanting this 
same memorandum merchandise for their 
show-cases. But the number is, unfortu- 
nately, too few, owing to that slowness of 
the average retail jeweler in taking advan- 
tage of his opportunities. The earliest 
jeweler-bird gets the memorandum worm, 
providing, of course, that he is a reputable 
jeweler who has not the reputation of abus- 
ing memorandum privileges. 

It is, therefore, up to the wide-awake 
jeweler to list his manufacturers and jobbers 
and draw up a “want” list of the kind of 
merchandise he would like to have on “mem- 
orandum” for Christmas. Of course, he 
must be prepared for disappointments—many 
manufacturers and jobbers will be unwilling 
to ship his memorandum requirements. But 
there will always be some who will do so. 
The most important point in the plan is pri- 
ority. The sooner the jeweler gets busy, the 
better. If he waits until December to ask 
for memorandum merchandise he will be 
“sunk.” Therefore, he should frankly lay 


his plan before his manufacturers and job- 
bers in October, or early November, at 
latest. Some such letter as this should in- 
terest most manufacturers and jobbers he 
appeals to: 

Jones Mfg. Co. 

Gentlemen : 

During the coming December I want to 
stock my cases with an unusually big 
stock of Christmas merchandise. I can- 
not buy outright all I want to have on 
display. 

I feel that I will have an exceptional 
opportunity to sell your lines in Decem- 
ber. Therefore I wish to enlist your co- 
operation. Will you please give me a 
list of : 
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(Designate above the kind of mer- 
chandise wanted. ) 


that you can ship to me on memorandum 
during December, with the approximate 
date on which you could ship? 

I should like, especially, to have this 
merchandise, or as large a part of it as 
you can*oblige me with, in my store for 
the three last weeks in December. 

I will agree to ship back to you all this 

_ merchandise not sold, before January 1, 
1927, carriage prepaid. I also will agree 
to ship, at my expense, any of this mer- 
chandise to any other jeweler you desig- 
nate during the period it is in my hands 
on memorandum. All goods sold by me 
are to be charged outright to me on our 
regular terms. 

Yours very truly, 
WipE-A-WAKE JEWELRY Co. 


Such a letter will convince the manufactur- 
ers and jewelers that you mean business. As 
a rule they like to do business with that sort 
of jeweler. The letter will also show the 
manufacturer or jobber that his goods, while 
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Bronze Metal Tambour Clock 





Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 

BUT 


The Value is there. 


On sale by Pichenclass Jewelers 


CHELSEA CLOCK CO. 
(Established 1897) 


10 STATE STREET BOSTON, MASS. Louis XVI Clock 


Bronze Metal Cases 
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in your hands, are still subject to rush orders 
from other jewelers. If he should get a rush 
request for a piece of merchandise which you 
are holding on memorandum, and he could 
not fill the order out of his stock, he would 
simply notify you by wire to ship at once 
his Nos. so-and-so to such-and-such a 
jeweler, who had wired for it. The manu- 
facturer would then send his memorandum- 
statement to the other jeweler, while your 
own express or postal receipt would be ac- 
ceptable for a credit memorandum from the 
manufacturer. 

Such letters, addressed to a varied list of 
manufacturers and jobbers, would, in No- 
vember, bring quite an imposing inventory of 
memorandum merchandise which would be 
available for you during the holidays. Some 
manufacturers and jobbers would not know, 
perhaps, before December 1 just what they 
would have available for you on memoran- 
dum, but all would have something. Your 
request would probably be the first one they 
would receive, and would be effective in re- 
serving for you the merchandise you wanted. 
Gradually you would visualize well-stocked 
cases for Christmas. You would have a stock 
that few jewelers could boast of. The se- 
lection offered by your house would far 
out-strip your competitors. Of course, you 
would have to take adequate insurance pre- 
cautions. 

With such stocks you could make im, >s- 
ing window displays, and spend extra money 
in advertising. You would be operating on 
other men’s capital, so why shouldn’t you 
push merchandise that has cost you nothing? 
That has been one weak point in memo- 
randum merchandising. The jeweler has 
been slow to push memorandum goods— 
some manufacturers say the reason for it is 
that it hasn’t cost the jeweler anything— 
and he doesn’t appreciate something for 
nothing. I have seen some jewelers, how- 
ever, who looked at it differently, and adver- 
tised high-priced or “novelty” memorandum 
goods “off the boards.” They figure that 
they had no money involved in the merchan- 
dise, and they could spend something of 
what it would have cost in “overhead”—if 
they had purchased it for stock—in adver- 
tising this “memo” stuff. Incidentally they 
“register” on the public mind as carrying 
high-grade or up-to-the-minute goods. 
There’s a lot of value in that. 

The women’s specialty apparel shops know 
‘how to execute the memorandum and “con- 
‘signment” plan. If they can get a few high- 
priced garments on consignment they make 
the welkin ring to advertise the fact, and 
they have everybody saying: 

“Jones & Co. have the smartest things!” 

The manufacturer has several ways of 
looking at it. He may consider that if the 
‘goods are out of his hands on memorandum 
he has no chance of filling orders on it if 
he has not got duplicate numbers in stock. 
Others figure that if his merchandise that 
‘hasn’t been sold is placed on memorandum 
in a high-class merchant’s show-cases, he at 
least is putting it directly in front of pros- 
pective consumers, rather than holding it 
in his own vaults waiting for orders that 
‘may never come. The memorandum sys- 


tem, in effect, puts the manufacturer and 
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jobber in the retail “business. They are 
showing their goods in the retailer’s cases, 
and taking a chance of sales along with the 
other merchandise in the cases. Some manu- 
facturers consider this goo’ business. And 
whether or not it is good business, it brings 
a profit to the retailer, without much “over- 
head,” if he sells it, and it gives the mer- 
chandise many “sales-exposures” it wouldn’t 
get if the manufacturer kept it. 

In seasons other than Christmas it may 
not be such a good policy to ship much 
goods on memorandum, but at Christmas it 
is up to the manufacturer to put his mer- 
chandise in the best retail cases he can find. 
And many manufacturers seek such retail 
jewelers themselves. Naturally they want 
to send memorandum merchandise where it 
will be most likely to sell. Therefore, it is 
up to the smart jeweler to try to be hit with 
this memorandum lightning. If he shows 
alertness and progressiveness by trying to 
reserve such memo shipments ahead of his 
brother retailers, he is likely to register fa- 
vorably on the manufacturer as a “live one,” 
even though he is not as large a retailer as 
his competitor. But he has the advantage 
of having first applied—and that amounts to 
something. 

Another advantage that falls to many pro- 
gressive jewelers is that the salesmen for 
some manufacturers arrange their routes so 
they will be in the stores of the livest jewel- 
ers during the Christmas season. When 
they are in such stores they are, in effect, 
additional salesmen. They have their com- 
plete line with them and they co-operate in 
every way with the retailer. Some smart 
retailers inform themselves in’ advance of 
such visits, and telephone to prospects ‘telling 
them to come into the store at a certain hour 
when he will have an excellent line of mer- 
chandise to show them. Such arrangements 
often result in splendid sales. The jey cler, as 
in so many other things, is woefully y).ppre- 
ciative of the traveling salesman. Héithinks 
it is an imposition on his time, usually, if 
he gives the salesman an interview, or even 
looks at his goods. Some of the best jewel- 
ers I have known of have executed “their 
best merchandising maneuvers through 
ideas gained from traveling salesmen, or 
through co-operation with these salesmen. 
These men know the game, and often have a 
better conception of the retailer’s business 
than he has of it himself. 


Don’t overlook the traveling salesman. 
Treat him like a human being. You won’t 
lose anything by it. If you don’t want to 
buy anything, look over his line, anyhow. 
The 15 minutes or half-hour you spend doing 
it will, perhaps, be worth as much as any 
other occupation you put that time to. The 
retail jeweler’s time is not so valuable, after 
all, despite the high valuation most retailers 
put upon it. 

Most jewelers will, in their usual hoo- 
wormy procrastination, put off Christmas 
merchandising plans until the season is on 
them in full swing. Then they'll have no 
time for anything. Such jewelers probably 
will not have read this article through. Of 
it they have, they will say it can “be done 
later.” Or they'll say its “too much 
trouble.” Or “not practical.” Or some 
other objection will be conceived that will 
soothe their conscience and allow them to go 
on in their innocuous way. But the idea is 
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sound—has been put into effect, and has 
made money for some jewelers. It will be 
worked overtime this year, too. 

The jeweler who has the best showing 
and selection of merchandise is going to 
make the biggest sales this Christmas—if 
he puts any push behind his merchandise. 
And those occasional juicy sales—those slap- 
bang big ones that crop out around Christ- 
mas are going to the jeweler who has a few 
prize “museum” pieces on display. Because - 
there are many men who may want to give 
their wives or sweethearts several thousand 
dollars in the shape of jewelry gifts this 
Christmas. These men won't have time, as 
a rule, for you to wire for memo shipments 
on the spur of the moment. They want to 
finish the deal while the heat of giving is on 
them—and you'd better catch them then, if 
ever. You know how few “lookers” ever 
come back through your doors, once they 
pass out. 

There is going to be more jewelry given 
this Christmas than ever before. The 
public is getting weary of shoddy, unsub- 
stantial Christmas gifts. The jewelers’ 
national publicity campaign, while just’ in 
its infancy, will divert a lot of gift-money 
to the jewelry store that might have goné 
elsewhere. Conditions, as a whole, are 
prosperous. 

Some shrewd manufacturers are prepar- 
ing to hasten memorandum deliveries for 
X-mas selling up to the heighth of ef- 
ficiency. Some are advertising that they 
will ship memo packages by air-mail, with 
overnight delivery. That’s fine. But the wide 
awake merchant who looks ahead will be 
sitting pretty with merchandise in his cases 
all ready to hand out to the people who 
buy jewelry once a year. 

Get busy. Canvass your manufacturers 
and jobbers. Lay the whole plan before 
them. They'll co-operate. 





Know and Win 





HE closefisted customer had asked to see 

alarm clocks. He looked at those shown 
him and finally remarked, “That’s the one I 
want. But you ask too much money for it. 
I can get one like that from Sears & Roe- 
buck for less money.” 

“IT think you must be mistaken,” returned 
the clerk. “You can’t get one like that from 
Sears & Roebuck at all. They don’t list that 
make of clock in their catalog. I am sure 
you cannot get as good a clock as this any- 
where for any less money. You'd better let 
me send this one up for you.” 

That story is told just to illustrate the 
fact that there are jewelers who make it 
their business to know what mail-order 
houses are offering in their line, and to keep 
their help informed about such matters. 
Every jeweler ought to have all the mail- 
order catalogs and he should keep informed 
about their contents. 





They called him Daniel because he was 
such a Boone to the family. 
—Minn. Ski-U-Mah. 
* * * 
He: My dear, with your hair like that 
you look at least thirty years younger. 
She: Oh, you horrid thing, I’m only 
twenty-seven.—Pennsylvania Punch Bowl. 
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The New Store of Wm. Kendrick’s 
Sons, Louisville, Ky. 

















ALTHOUGH nearly one hundred years of 
age the house of William Kendrick’s 
Sons, Louisville, Ky., is one of the largest 
and finest jewelry organizations in the 
south, and has one of the newest and most 
modern stores, as in spite of its age, the 
company has remained quite modern. 

This old company for a good many years 
(35 to be exact) was on 4th St., between 





away from behind the windows, giving a 
better view of the store through the win- 
dows, both night and day, to increase day- 
light in the store, and to bring customers 
back through the passageways, so that they 
would see the displays. 

The small goods are shown in the same 
old horseshoe effect which was used at the 
old store, while the solid silver hollowware 
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A QUIET DIGNITY MARKS THE INTERIOR OF THIS WELL KNOWN ESTABLISHMENT 


Market and Jefferson Sts., but with the 
gradual movement of retail trade south, 
moved to 460 S. 4th St., 15 years ago. At 
that time all new fixtures and equipment 
were installed. Just recently the company 
was offered an excellent profit on its lease, 
and with the retail district still moving 
south on 4th St., decided to sell the lease. 

Another room was leased at 638 S. 4th 
St., about two blocks south of the old 
location, and on the same side of the street. 
A sale was indulged in and fixtures taken 
away, changed to fit the new space, and 
gradually the entire store was moved. The 
formal opening was postponed until the week 
of Sept. 13, or Kentucky State Fair week, 
which brings in a great many of the com- 
pany’s wealthy customers from out in the 
State. 

This new store in many respects is similar 
to the old one. It is not quite so long, but 
a little wider in the center of the store. 
Arrangement of the fixtures is such that the 
store looks just about as it did before the 
removal, that is on the first glance. 

However, there have been a good many 
changes. The watchmakers department, 
which took in and delivered repair work, 
has been moved back to midways of the 
store, while the diamond room has been 
moved back to behind the office, The prin- 
cipal idea involved was to take everything 


is shown in deep wall cases at the left side 
and the plated hollowware in wall cases 
at the right. 

At the entrarce the store is only about 
' 20 feet wide, extending back that width for 
about 35 feet, where it widens about eight 
feet, continuing at the wider width back to 
the rear. The distance from street to alley 
is approximately 140 feet. At the point 
where the store widens the flat silverware 
is carried, on low tables, in silver chests. 
Midway in the store the watch repair de- 
partment is located on the left, and the two 
big safes on the right. Directly behind the 
watch department is the office, bookkeeper, 
cashier and other clerical departments, fol- 
lowed by the diamond inspection room. 
Across the aisle is the big department carry- 
ing Rookwood pottery in wall cases and 
floor cases. These fixtures have been set 
out far enough from the wall to provide 
plenty of space behind the fixtures for rest 
rooms. Just ahead of the Rookwood depart- 
ment is the telephone booth, while in the 
aisle is a table for inspection of travelers 
samples, etc. 

At the present time there are two cases 
about midway of the store, in which fountain 
pens, clutch pencils, etc., are shown, but 
these will be taken out, to maké room for 
one larger and more modern type of case. 

The store has a beamed ceiling, which 
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was previously finished in mahogany, which 
made 1t dark. However, ceilings and walls 
were done over in flat white, resulting in 
the store being very light and fresh looking. 
semi-direct lighting fixtures, finished in 
silver plate, used at the old store, but only 








THE FRONT, TOO, IS IMPOSING AND DIGNIFIED 


two or three years old, are used in the 
store. 

Arranged above the front windows the 
company has the rainbow lighting system, 
for night lighting of the store, resulting in 
combinations of colored light. 

Behind the store proper is the department 
for packing or unpacking goods, delivery, 





KEN DRICK, Jewelers 





The Hall-Mark Store for. 94 Years 1926 
— Opening Will Continue 
Throughout 
State Fair Week, September 13-18 
Fhe House of Kendrick | 
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Opening ec 


Diamonds Sterling Silver 


f 


i 


it 
et 
§ 
if 


«if 
U 
ari 











cial cut sapphires, Kirk & Son: 
pousse design. $450. 
terting Silver Water 
Diamand Rings, tm plat: eee 
Others 
$168.00 coy 
te ‘Sterting Bowls. 
Dianand Rings t wtihe oe ae 
gold mountings $35.00 ‘Seerting: =, wn 
White Gold Onyx Rings, Sealing Silver Candie 
tu teks; 7 inches 1°"; 
° pA m0 
Specials— 
Silver Plated Ware 




















YOU ARE INVITED TO VISIT OUR NEW STORE— 
638 FOURTH AVE, bet. CHESTNUT aad BROADWAY 


bonatitel Siwer plated Cregm and Sougars.... .$3.50 
pein: $1.50 } Silver-plated Spigee Tea Set, with tray...$20.00 up 





THE FORMAL OPENING WAS WELL ADVERTISED 


etc. A new electric driven polishing ma- 
chine has been installed, and other equip- 
ment. This delivery department opens to a 
large alley, where there is ample parking 
space for trucks, or privately owned cars. 

The store of William Kendrick’s Sons 





(Continued on page 111) 
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SA F RST ia 2 DIAMONDS 4/100 each A L L P R O F | T 2 DIAMONDS kage each 


Heavy Shank 
Genuine one 
piece double head 
cameo, Belais 
white gold (also 
in green gold), 
6746— 

$24.50 


list. 





Electro upon request 

BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” - 
501 Washington St. Buffalo, N. Y. 


<** of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 





Thi Trade Mark 
is png 4 a 


Solid Gold 14 Kt. White Gold 
Top. Genuine Hope Ruby. 


Advertise. Write for our Free Cut Service. 





NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo, when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6517 on hand at all times ‘$25.00 





in every size Retail 
Also in White Gold Incrusting This <@@ Reg. Trade Mart 
Display Emblem Cards for your win- @Quarantces you gcnuine diamonds 


dow in original colors free upon request. 


CAN ALSO BE HAD IN FREE an ee settene onl Seah 
BLACK ONYX, TOPAZ with One or more Rings 


GARNET, SARDONYX WRITE FOR WHOLESALE PRICE. 














number of customers. 


Our facilities for manufacturing and designing are at 


your service. 


Write for Emblematic or Badge Catalog 


The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 





7 50 


Fifth-second, unbreakable crys- 

tal, guaranteed. Thousands of 

Sportsmen and Boy Scouts 
Use Them 


THE STERLING 
STOP-WATCH CO. 
Inc. 
sialiinmte 


15 East 26th Street 
New York, N. Y. 











or 


Buffalo Dental Te etiharteine Co. 


Box 979. 


Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, se- 
lected sheepskin bellows, 


ber disks. 
Quality goods last longer. 


Up-River Para Rub- 


Send for Catalog B-J 


BUFFALO, N. Y. 














Winter’s Jewelry Engraving 


Is successfully operating a first class Trade Shop. High class 
Engraving, Engraved Portraits on Jewelry, Watches, Trophies, 
Loving Cups, Etc. Prompt Service with Low Cost. 


Write a once Winter's Engraving “soo. 


for particulars 








and samples. 343 W. North Avenue, CHICAGO — 
of correct design, clean, sharp, 
hand cut by skilled experts of 
re ae. oo 

Medals, Athl 


Medals, Sadie Jewelry, School and exit its and Rings, Beate 
and College Seals and Crests, etc. Stamping, Enamel Cutting, Engrav- 
ing, Stationery Embossing Dies. 


Reliable Service, Prices Right. 


JEWELERS HUB & DIE SERVICE CO. 


608 Nicollet Ave. B. M. Skogen, Mgr. Minneapolis, Minn. 











bility. Ladies’ 


wristowatches ; hunting cases to open face; key- 
wind cases to stem-wind. TRY US. 


PETER HENRY & SON 


Established 1872 
434 Elm St. 


THE NEXT SHIPMENT OF WATCH 
CASE REPAIRING YOU HAVE 


Send It to Pete 


4) A HALF CENTURY spent in 
< satisfactorily serving thousands } 
of jewelers is proof of our relia- 


cases altered into 


Cincinnati, O. 








The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 20, 1917 20 W. 22nd St., New York p,+ May 25, 1920 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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THE true story is told of a certain jewelry 
store in Buffalo, N. Y., to which a rail- 
road engineer brought a watch which he 
had purchased of it twenty-five years be- 
fore. The watch looked as though it had 
ended its days of usefulness. It seems that 
the railroad engineer, while repairing a 
leak in the roof of his home, had slipped 
off and injured the watch. He exhibited 
it to the proprietor with the rueful remark 
that he guessed he would have to buy a new 
one. 

But the proprietor examined the watch 
and said that he could fix it so that it would 
run as well as ever. He did. Did this 
proprietor lose the sale of a watch by fol- 
lowing that course? He does not believe 
so. On the other hand, he believes that he 
gained the sale of several watches by this 
policy which he consistently follows at ali 
times. 

The jeweler referred to is Frank Ehren- 
fried of the firm of Ehrenfried & Staff, of 
Buffalo. Mr. Ehrenfried has followed this 
policy for a great many years, and it is the 
policy of his father who was in business 
before him. 

It is based partially upon the known 
effectiveness of service as a business puller. 
It is also based upon the effectiveness which 
he recognizes in word of mouth advertis- 
ing. 

People love to talk about their watches. 
Mr. Ehrenfried knows that to this day the 
railroad engineer mentioned in the first 
paragraph of this article has not ceased 
talking about the fact that this firm was 
able to repair a watch which he himself 
considered hopelessly ruined. 

Contrary to the common conception of 
the necessary requirement for success in 
the jewelry business today, Mr. Ehrenfried 
numbers foremost among them the advan- 
tages of being a good watchmaker. In the 
face of the facts that these are days of 
so-called clever merchandising programs 
and high-pressure advertising plans for the 
sale of jewelry, it is significant that this 
firm has succeeded even unto the third gen- 
eration, by knowing watches, servicing 
watches, and selling watches. 

It was the first rule of the founder of the 
business that a jeweler must first be a good 
watchmaker. The utmost is done in servic- 
ing watches sold by this firm. Watches not 
purchased of this firm are invariably refused 
attention in this shop. But wherever the 
owner of a watch purchased of the firm of 
Ehrenfried & Staff may be he knows that 
he can get it put in perfect running condi- 
tion by sending it to them. 

Mr. Ehrenfried declares that if people 
were sure of getting the right kind of re- 
pair service in a jewelry store they would 
not buy their watches in department stores, 
as has become so common in recent years. 

Service in the watch department of this 


store is the foundation stone upon which 
all other departments have been built up,— 
the cornerstone of the business, as it were. 
While this firm carries all of the lines 
usually stocked by a jeweler, the point is 
stressed that the public buys there because 
of the reputation which the firm has built 
up for servicing its watches, as well as 
other jewelry as the case may arise. 

The power of this reputation is indicated 
by the fact that each succeeding generation 
of many families continue to buy their 
watches, as well as other jewelry, of this 
same firm. Mr. Ehrenfried, for example, 
can cite instances of as many as one hun- 
dred watches being sold in one family; 
twelve to twenty watches in one family is 
common. 

This firm also has many customers in 
other cities. These are people who have 
become personally acquainted with the policy 
of Ehrenfried & Staff while living in 
Buffalo and who bank on it so thoroughly 
that they will not do business in the jewelry 
line with anyone else. The store of this 
firm is located in a district of Buffalo where 
there are large numbers of foreign-born 
people. It is interesting to note that these 
people are as susceptible to the policies of 
Ehrenfried & Staff as are the American- 
born residents of the community. Large 
numbers of watches, purchased from Ehren- 
fried & Staff, have been sent by foreign- 
born customers as presents to friends and 
relatives in the home lands. One Italian 
customer has, for example, been the means 
of bringing about 50 watch sales to the 
various branches of his own family. 

Mr. Ehrenfried states that he finds par- 
ticular pleasure in serving these people. He 
states that as a rule they buy good watches, 
have the money to pay for them, and do 
not question the price. He states that they 
seem particularly appreciative of kind treat- 
ment and fair dealing. 

It should be added that Mr. Ehrenfried 
makes his charges for repair work com- 
paratively small. He explains it by saying: 
“We are not philanthropists. My reason 
for making small charges is purely selfish! 
Moderate charges, I find, bring in more 
business. That is the best way to advertise. 
We can well afford to lose money on our 
repair department.” 

The firm is still repairing watches sold 
by the father of the present Ehrenfried, 
who was the man first to open the business. 
No charges at all are made for minor re- 
pairs. But their records show a total of 
more than 50,000 watches for the repair of 
which some charge has been made. This 
firm sells about 2,000 watches a year. Only 
quality merchandise is carried by this firm. 

The extent to which this firm will go to 
give its customers service on its watches is 
illustrated by the story of a man who came 
into the store some time ago with a watch 
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which had formerly belonged to his father, 
a sea captain whose life was lost when his 
vessel went down off the Pacific Coast. 
This was a key-wind Howard watch more’ 
than 60 years old. The watch had stopped’ 
at the time of the wreck. It was nine days’ 
before the body of the captain was re- 
covered and a California jeweler told the 
son that the timepiece could not be repaired 
because of the effect of the sea water upon 
it. Mr. Ehrenfried took the watch and re- 
paired it so that it is now keeping perfect 
time. One of the interesting things in con- 
nection with this particular case was the 
fact that the watch was laid away unre- 
paired for a period of 13 years before Mr. 
Ehrenfriend got his hands upon it. 

Mr. Ehrenfriend explained that the rea-' 
son they limit their service to watches pur- 
chased in their own store is because of the, 
fact that he finds it impossible to get work-, 
men sufficiently skilled to satisfy him, even' 
though he has paid the highest wages in 
the past for such work. He believes that; 
there is a big field, and an attractive one,; 
open to the young man who is interested in 
this kind of work and will prepare himself: 
painstakingly as a skilled workman. 





The New Store of Wm. Kendrick’s 
Sons | 





(Continued from page 109) 
! 
today is operated by William C., and George} 
P. Kendrick, sons of the founder of the! 
concern. An oil painting of the founder| 
rests on the wall of the store, just above) 
the desks of the Kendrick Brothers in the: 
office, as a perpetual reminder of the quality 
and dignity that the founder of the concern, 
a real southern gentleman, built into the 
business, which is now 94 years old, having 
been established in 1832, when merchandise 
was received in Louisville by stage coach 
and river steamboats. 

In the Kendrick store there is a com- 
bination of age and dignity, with modern 
surroundings, equipment and merchandise, ' 
which means a good deal in the jewelry’ 
business. This store has customers today’ 
representing third and fourth generations of. 
its early patrons, families who have always’ 
associated the name Kendrick with quality! 
and quantity. Incidentally there is a third! 
generation in the male side of the Kendrick 
family, to carry on a good store and a good 
name.—A. W. W. 











Never had I seen one so bony. From) 
where we sat we could count every rib. Not: 
a rag of clothes hid his awful frame from’ 
our eyes. His head hung down, his droop-' 
ing jaws resting on the barreled chest. The! 
man who stood beside him, heedless of our 
growing wrath, grinned malevolently and 
ran his thumb-nail up and down the staring’ 
ribs, counting them with fiendish delibera- 
tion. The drooping head sank still lower.! 

We had had about enough. I' 
thought some of us would murder the man, 
if he did not stop. Someone near me mut-/ 
tered, “My God, will it never end!” Sud-: 
denly the nervous tension relaxed; the chapell 
bell rang and we left the physiology pro-: 
fessor standing beside the dangling skeleton. 
—Bowdoin Bear Skin. 
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Opportunities for Advertising More 
Time Pieces 
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_ the Western Union Telegraph 
Company discontinuing its service in 
many cities in the way of answering tele- 
phone calls inquiring as to the time of day 





Like a Pin Prick in 
Rubber 


Compared with the cost of oil burn- 
ers, electric refrigerators, automobiles, 
radio and antique furniture—a new 
clock in its cost is in comparison like 
a pin prick in rubber. It is hardly 
noticeable ! 

Yet a clock, one that doesn’t vary 
to speak of, month in and out is as 
essential as any of the household 
features of the day. 

A good clock steadies the entire 
home—guides you to the right mo- 
ments to use the radio, the automobile, 
the telephone, and all of the other 
worthy house services of today. 

TOP THEM OFF WITH A 
GOOD CLOCK. 

Hans & Fooce, 
Jewelers and Clocksmiths. 











No. 1 


and with the majority of telephone com- 
panies having prohibited this service, the 
hour at hand is more appropriate than ever 
for the pushing of watch and clock sales 





es 
My, Is That the Right 
e 
Time? 

A game of Bridge. Suddenly a 
guest glances at your clock. “Eleven 
thirty! My, is that the right time? 
It doesn’t seem as if it could be so 
late.” 

Then, “Oh, no,” corrects the host- 
ess. “That clock is half an hour fast.” 
And then to hubby—“John, how many 
times have I asked you to adjust that 
clock ?” 

Hasn’t the above with variations 
happened often enough to you to war- 

rant action in two ways—(1) the 
_ Cleaning and adjusting of all the 
clocks in your home to perfect run- 
ning time, (2) the acquisition or re- 
placement of one good and dependable 
_ clock. 

Entrust this important task to us 
—it will bring you social satisfaction, 
business efficiency and a _ household 
certainty. 











through advertising, selling and window dis- 
plays. 

An alert jeweler in Massachusetts found 
a way to increase his clock sales by watch- 
ing the “shore news” as reported in the 
various newspapers, and made up of items 
announcing this and that person having 
opened or closed their cottages at the shore. 
It was his experience that few of these 
people had dependable clocks in their cot- 
tages, and he circulated a sales letter rec- 
ommending a cheap clock but one of a de- 
pendable nature for that purpose, including 
a cut of the clock on the letterhead and 
offering to send it by mail. It brought sev- 
eral orders. 

Tying up with the present day need for 
dependable time-pieces right in the home 





You Wouldn’t Think 
of Giving Up Your 
Telephone? 


Neither would you do without a 
clock. Yet—thousands of people go 
along unmindful of clocks “off their 
course.” 

Your clock is as important as your 
telephone. If it needs cleaning and 
regulating, send for us. If a newer 
and better qualified clock should be 
promoted in its place, send for us. 


WHEELER & WHEELER, JEWELRY, 
CLocks AND WATCHES. 











No. 3 


another jeweler arranged this window dis- 
play which contained appurtenant selling 
thought. In the center was a microphone 
and below several clocks running on accu- 
rate time. From the microphone extended 
a few wires terminating in a sign which 
read— 


“When the Announcer Signs Off and 
States the Time—Do Y our Clocks 
Agree?” 
This was a diplomatic way of suggesting 
radio announcing as a good means for right- 
ing clocks, knowing that it would bring the 
subject of accurate time before many. 
Some appropriate “copy” for newspaper 
advertisements is given following which 
can be used to advantage at this time of the 
year towards building up what should al- 
ways be a good contributor to every jeweler’s 
business—that of his clock and watch de- 
partment. 








For after all, as Dr. Kipling has said: 
“A woman is only a womar; and a bum 
cigar’s no joke.”—Lafayette Lyre. 
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The Display as an Effective Form of 
Advertising 


Late the approach of Thanksgiving, the 
jeweler’s thoughts turn towards table 
displays, and if he would like to use an old 
idea in a new way, the plan of the Broad- 
way Department Store of Los Angeles is 
worth considering. 

All sorts of stores have featured correct 
table appointments at various seasons of the 
year, and the familiar method of display 
needed something novel, something different 
to create new, fresh interest. The Broadway 
has frequently sought the co-operation of 
the buying public in advertising contests and 
merchandising events—such as High School 
Day, when students have charge—and so in 
seeking for a striking way to present an 
old idea, the Broadway invited the club- 
women to arrange this exhibit of dinner 
tables. 

This exhibit was conducted during Home 
furnishing week, but. is equally appropriate 
at Thanksgiving season. A series of dinner- 
ware rooms on the fifth floor at the Broad- 
way was the scene of the exhibition. Tables 
were set for various functions—formal and 
informal dinners, announcing luncheons, 
formal wedding breakfast, bridge luncheon 
and others. 

Clubwomen who participated selected mer- 
chandise from departments of the store, 
where the fullest co-operation was accorded 
them from the table itself to the last lovely 
imported favor. Fresh flowers harmonizing 
with the selected color scheme were used and 
lent the final charm to the unique display. 

Two generous prizes were offered by the 
Broadway—first prize, $75; second prize, $25, 
The San Gabriel Women’s Club, whose 
committee decorated the table for the bridge 
luncheon received the first prize. The Cos- 
mos Club won second prize for its lovely 
formal dinner table. 

The tables were judged on the following 
points : 

Correct etiquet of setting, 50 per cent. 

Appropriateness to occasion, 20 per cent. 

Choice of linen, silver, dinnerware, glass- 
ware, favors, etc., 10 per cent. 

Artistry, 10 per cent. 

Originality, 10 per cent. 

Great interest was taken in these dis- 
plays. The judges were women from the 
California Federation of Women’s Clubs. 
The exhibit attracted large crowds and con- 
tinued during one week. 

Jewelers who have spacious stores will 
find this a splendid type of publicity, creat- 
ing an interest amongst a fine group of 
people. Many Christmas purchases at your 
store would date from the awakened 
interest, the favorable impressions created 
during such a display at the Thanksgiving 
holidays —M. H. A. 








Judge: The policeman says that you 
were traveling at a speed of sixty miles an 
hour. 

Prisoner: It was necessary, Your Honor; 
I had stolen the car. 

Judge: Oh, that’s different. 
missed.—Carolina Buccaneer. 

* * * 


Are you doing anything. for 


Case dis- 


LaSalle: 
charity? 

Annex: Yes, I’m working for my father. 
—Notre Dame Juggler. 
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Retail Advertising Department 





The Mantel Clock Opportunity 


[THE May Co. of Los Angeles advertised 

an excellent idea. A $13.50 mantel 
clock was featured for sale with a pair of 
candlesticks for $9.85. The plan of making 
the two sales at once, since they are logically 
related purchases, is a very good one. In 
all probabilities the customer who wants 


$13.50 Mantel Clocks 
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Tomorrow’s feature. Puy. 
for gift or home use at 1 his 
price. concession. An artistie 
‘ ' mantel “- R oe 
mahogany finish, made by .a reliable American 
prose se Mn Tambour shape, fitted wifh guaran- 
teed 8-day movement. Has silver dia] and conv 
glass, Strikes.on.the hour and half-hour. Choice 
of two models, complete with pair of artistic caridle- 


j atch: 9.85. 
— “3 m(The ar Co-—CLOCKS—Main Floor) 




















FEATURES MANTEL CLOCK AND 
CANDLESTICK 


a mantel clock, is without candlesticks for 
the mantel also. I, myself, bought my 
clock first, and the candlesticks several 
months later, at a different store. A few 
such advertisements as that of the May Co. 
would impress the idea of the wisdom of 
selecting harmonizing candlesticks at the 
time a mantel clock is bought. See that 
your clerks always suggest the purchase of 
candlesticks to match the mantel clock.— 
M. H. A. 





Constantly Focusing Attention 





THE firm of Henry Birks & Sons, Mont- 

real, Can., is known by the trade and 
the public at large as Birks. Advertising 
under this shortened trade name, it keeps 
constantly before the public in its interest- 
ing and diversified announcements under this 
single appellation the high-grade merchandise 
which it handles. 

Definiteness, truth and artistic apprecia- 
tion are noted in the advertising policy of 
the firm, which does not call attention in a 
merely transient or casual manner to its 
wares, but adheres to a definite policy, daily 
taking regular space in which graphic de- 
scriptions are given, largely illustrated with 
artistic designs that serve to stimulate and 
maintain interest in the high quality goods 
of this firm. 

Waste is avoided in reaching the con- 
sumer through the medium of the Canadian 
papers selected by Birks, for as newspaper 
reading has become almost a universal daily 
habit in the Dominion, particularly the me- 
dia chosen by Birks, the merchandise and 
special goods of the jeweler are always be- 
fore the public. A variety of forms are used 
in order to maintain a fresh interest or por- 
tray a novel slant of the articles to be sold, 
and there is always some new phase or turn 
of phrase depicted, or new angle of a pic- 
ture utilized to give freshness to the Birks 
quality and service. 

Notable in the advertising of this firm are 
the avoidance of large claims, or a jazzy 
style, so often a mark of the present age. 
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Prepare for a Good Harvest by 
Judicious Advertising 











Written Expressly for The Jewelers’ Circular by Nolte C. Ament 














JeROM reports received from practically 

every part of this country this season will 
be a most prosperous one for the retailer. 
Crops have been good and the farmer will 
have far greater purchasing power than he 
had last year. Unfilled steel orders and car 
loadings indicate an unusual era of pros- 
perity. More automobiles have been pur- 
chased this year than ever before. 

The retail jewelers of this country should 
experience an increased volume of sales for 
1926. Of course, the jeweler who has the 
foresight to prepare the proper kind of ad- 
vertising campaign this Fall will be the one 
who will increase his sales. You may “sit 
back” and lead yourself to believe that you 
are going to get your share of business 
whether you advertise or not. You will get 
some business, but you will not get all you 
could get. 

A few years ago the writer subscribed 
for a clipping service and received several 
hundred retail jewelry advertisements each 
month, clipped from the daily newspapers 
in every State in the Union. After analyzing 
these advertisements he discovered that only 
about 5 per cent. of them had merit and 
pulling power, while the other 95 per cent. 
were almost a total loss. The only good 
they did was to place the name of the 
jeweler before the public and as a medium 
of placing the jeweler’s name before the 
public, probably four-fifths of the entire 
advertisement was wasted. The arrange- 
ment of the text of the ads were crowded 
and uninviting. The type styles were such 
that they did not harmonize with the borders 
and the whole appearance of the ads would 
never cause one person in a thousand to 
pause and look at them—much less read 
them through. Thousands of dollars had 
been spent in placing these ads in the news- 
papers and it is hardly probable that they 
pulled enough business to pay for 5 per cent 
of their cost. 


It is unfortunate indeed that such a con- 
dition exists today in retail jewelry adver- 
tising. There has never been as much space 
used in advertising jewelry as should have 
been used, and it is a sad state of affairs 
when the space that is used is not used to 
better advantage. 

The laws of advertising are simple. They 
apply to the jeweler just the same as any 
other line of business. First, make your 
advertisement inviting looking—make it 
arrest the reader’s attention and make him 
read it. It is a simple matter to do this. 
Always have attractive borders around 
your advertisements. Preferably use hand 
drawn borders, if you cannot afford them, 
then have your newspaper set up a plain rule 
border which is simple and is very effective. 

Use an attractive cut which will reproduce 
well on newsprint. Your jobber or manu- 
facturer can doubtless furnish you with a 
series of cuts or better still have them 
drawn by an artist from actual articles in 


your store. This method is more expensive 
but is very effective. 

Use a heading on your advertisement 
which will arouse enough interest or curi- 
osity to make him want to read the ad- 
vertisement through. Have the name of 
your firm in a distinctive type—preferably 
hand-drawn. By following these ideas and 
having plenty of white space in your ad— 
not too much reading matter—and arrang- 
ing the reading matter so it will not look 
crowded you will have an attractive and 
inviting looking advertisement. 

In writing the text of your ad there are 
two things to consider. Whether you want 
to use one article as a subject, a barpin, 
ring, clock, watch, etc., giving a descrip- 
tion of the article and the price, or whether 
you desire to use a type of ad which will 
try to sell you store and your service to 
the prospective customers. The writer per- 
sonally favors the latter style, though it 
is well at times to vary your advertisements 
with specific articles. Advertising experts 
differ in their opinion as to the relative 
merits of the two style ads mentioned 
above. Some say that the specific ad is 
more effective and point to the fact that all 
department stores use this style ad with 
great results. On the other hand, the writer 
believes, after trying out both styles of 
advertising, over a period of years, that 
institutional advertising—or selling your 
store to the people, is much the better for 
a retail jeweler. In the first place no other 
line of business is so built on confidence as 
the retail jewelers. 


By using institutional advertising you 
are creating confidence in your store. And, 
I truly believe, that by selling you customers 
on the idea that your store is the best one 
in your city to buy jewelry from, you will 
get more lasting results than through any 
other type of advertising, Of course there 
may be cases where this idea would not 
work effectively, but for the average 
jeweler it will prove by far the most 
effective. 

You may feel after reading this article 
that the writer has been too harsh in his 
criticism of retail jewelry advertising in 
general. And if the criticism has sounded 
harsh, it was done purely to try and make 
the jewelers who are lax in their adver- 
tising, wake up and improve their styie. 
They will benefit in dollars and cents if 
they will only do it. 

Looking forward to the retail jewelry 
business this season, it looks like the jewelry 
trade in general should experience a pros- 
perous business. And with proper adver- 
tising the retail jeweler is going to get 
more than his share. If every jeweler in 
the country would add 25 per cent. to his 
advertising budget for November and 
December and have the right kind of ads, 
they would all do an unprecedented 
business. 
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-PROFESSOR JULSTAFF Says: 


“Every up-and-comin’ jeweler or watch- 
maker should read my organ of big business, 
‘PROFESSOR JULSTAFF’S MONTHLY.’ 
I'll waive all subscription costs for 100 years 
on any names sent in this month. Biggest 
offer of the century. Take advantage of it.” 
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AutTHor’s NotE—Realizing that there is a scarc- 
ity af competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an occupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monotonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff’”’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Oct. 6) 


Question—How shall we proceed to polish 
the leaves of the tinion? 

ANSWER—Our last operation consisted of 
hardening and tempering the pinion and then 
placing it in dilute hydrochloric acid to re- 
move the scale. The pinion should be al- 
lowed to remain in the “pickle” only a few 
seconds and we must be sure to place it in 
a soda solution afterwards to remove all 
traces of the acid, The “pickle” is very 
useful for removing scale from hardened 
steel parts, but we must be sure to neutralize 
the acid, otherwise we shall be troubled with 
rusty parts. After the “pickling” the pinion 
will assume a uniform dull gray appearance. 

In low grade watch movements, none of 
the parts are highly polished; excepting the 
balance and train pivots. As a rule, the 


flat wheels, clicks, springs and pinions are 
simply find ground or smooted and the ex- 
treme high polish is not required. To finish 
our pinion leaves suitably for such a move- 
ment, we shall require a small chuck pinvice 
to hold the pinion. 


The nut on the pinvice 


should be of very small diameter. The type 
of pinvice that is used for holding pivot 
broaches is most suitable for this purpose, 
and if the nut happens to be a bit too large 
it may be reduced in size by grinding the 
end smaller. We shall also require a rather 
stiff bristle lathe brush and with some rotten- 
stone or tripoli applied to the brush, we may 
quickly polish the leaves of the pinion. Very 
little polishing is required to produce a suit- 
able finish in this manner and we must be 
careful that we do not carry this operation 
too far or the leaves of the pinion will be 
altered as rottenstone or tripoli cuts quite 
rapidly, even on hardened steel. 

As previously mentioned, this method is 
quite satisfactory to use on pinions for low 
grade movements, but for polishing the 
leaves of pinions for high grade movements 
we must follow more accurate methods. 

In the last installment, we spoke of a 
wigwag polisher for polishing the pinion 
leaves. Now, let it be thoroughly under- 
stood that a wigwag is the most efficient 
attachment that can be used for polishing 
pinion leaves or for performing similar 
operations where a rapid forward and back 
motion is desired as such action is continu- 
ally breaking up the fine grinding lines which 
is the essential feature of any high polish 
on steel. However, very few watchmakers 
care to go to the expense of providing a 
wigwag polisher, as it is essentially an at- 
tachment to be used where quantity pro- 
duction is desired and requires considerable 
time to set up for a single job of polishing. 

We may use our pinion cutting attach- 
ment for polishing the pinion leaves and all 
we shall need is a small boxwood lap to 
fit the arbor of our cutter attachment, The 
lap should be of the same size as our cutters 
and should be turned from wood with end 
of the grain on the side or in other words, 
it should be the same as a disk cut from 
the end of a log. This lap should be driven 
against the leaves of the pinion head after 
the leaves is accurately reproduced on the 
ing powder has been applied to the lap. As 


the leaves are sharp they constitute a form4 
ing tool and the form of the space betwee 
the leaves is accurately reproduced on th 
edge of the lap. We may prepare several 
such blank laps and whenever we cut a 
pinion of a certain pitch we may prepare the 
lap while the pinion is still in position in 
the chuck. By following this method in each 
case of pinion cutting, we may have an 
assortment of polishing laps that will follow, 
the same profile cut by our pinion cutter. 
To provide a suitable means for keeping such 
laps handly when they are wanted for a 
polishing job, we should keep each lap in 
its corresponding cutter on a peg in our cut- 
ter box. 

Our next step will be to select a piece 
of brass rod about the same diameter as 
the pinion head and grip it in the wire 
chuck. Then we will drill a small hole in 
the end of the rod so that the long end of 
the pinion arbor will fit into the hole fric- 
tion tight. Now, it is apparent that the rod 
should be reduced in diameter for a distance 
sufficient to clear the circle of the lap, as 
the rod must travel the full length of the 
pinion leaves in order to perform its work, 
In using the lap, it must be set “on the line 
of centers” and the rod that holds the pinion 
should be loosened in the chuck and set so 
that the space between the pinion leaves will 
exactly conform with the form produced on 
the lap. We will use the 13 hole index for 
spacing in the same manner as we did when 
cutting the leaves of the pinion. A small 
amount of No. 2 diamantine and oilshould 
be applied to the edge of the lap and we 
are ready for the polishing operation. With 
the index latched in position, we may pro- 
ceed to drive the lap against the leaves of, 
the pinion. Usually, one or two times 
through the leaves is ample to produce a 
very high polish, but-to be certain it is best 
to carefully examine the work with a glass 
A piece of soft pith pushed over the end 
of the leaves will permit of thorough exam- 
ination. It should be borne id mind that the 
brass rod which holds the pinion is rather 
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light on account ‘of the rod being reduced 
jn diameter to accomodate the circle of the 
lap. However, the support is ample if due 
care is observed with the polishing opera- 
tion. The lap must not be driven hard against 
the pinion leaves; if it makes a full contact 
with the pinion this is all that is required, 
as too much force will loosen the pinion. 
When all of the leaves have been properly 
polished, the pinion may be removed from 
the rod simply by pulling it straight out. 
If it does not pull out readily we may rub 
the outside of the tube with a small burnisher 
which will stretch the tube sufficiently to 
lift the pinion out easily. 


QuEsTIon—How shall we proceed to face 
the ends of the pinion head and give them 
a high polish? 

ANSWER—If we examine the ends of the 
pinion heads in very high grade move- 
ments it will be observed that they are very 
flat and exquisitely polished. No ridges or 
burnisher marks are apparent. With pin- 
ions for low grade movements the ends of 
the pinions (if they are finished at all) are 
simply stoned with a square edged oilstone 
slip or else burnished. As far as actual re- 
sults in timing are concerned, this method 
is good enough for any movement, but in 
very fine movements, all parts are very ac- 
curately finished and highly polished. To 
produce the very fine finish, we shall use the 
pivot polisher with suitable laps and polish- 
ing powders. The proper lap to use is a 
small bell metal lap with a flat face and 
very sharp corners. The face of the lap 
should be lightly cross-filled and the edge 
should be treated likewise. This will hold 
the polishing powder much better than a 
perfectly smooth surface. In this connec- 
tion, we should use a No. 6 cut file for 
scoring the laps and this file should not be 
used for any other purpose. With the lap 
properly prepared and placed on the spindle 
of the pivot polisher, then we may grip 
the long end of the pinion arbor loosely 
in the wire chuck and spin it true with the 
finger nail, then tighten the chuck. There 
is no particular preference for finishing the 
short end of the arbor first, but if we can 
lap a true smooth surface on the short end 
of the arbor, we can often grip the short 
end in a wire chuck while finishing the long 
end of the arbor. Whenever it is possible, 
we prefer to use a wire chuck for such 
operations as it is a great time saver, but 
there are many cases where it is necessary 
to center such a job in wax and of course, 
this always requires more time to handle 
the job. Where an arbor is extremely short, 
we run the risk of snapping off the end if 
we grip it in a wire chuck. In such cases, 
we must necessarily resort to a wax chuck, 
as we cannot afford to take chances where 
much work has already been performed on 
a piece. 

Now previous to polishing the arbor we 
should undercut the pinion head slightly 
with a sharp graver. This will allow the lap 
to cut a clean, sharp corner and when it is 
nicely done, the graver cut will have a sharp 
corner. The spindle of the pivot polisher 
should be parallel with the lathe centers and 
should run at a fairly high speed, while the 
pinion should be run at a low speed. We 
may apply a small amount of soft rouge and 
oil to the face of the lap and run the lap 
up to the pinion arbor until it makes a firm 
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contact, but we must not force the lap in 
any case. While lapping the arbor, the 
spindle should be moved back and forth 
slightly to break the fine grinding lines of 
the lap. If the arbor requires to be made 
any definite dimension, we may measure it 
with the micrometer caliper to obtain the 
correct diameter, 


Our next step will be to lap the pivot 
to fit the jewel hold. When we made meas- 
urements of the original pinion, it will be 
recalled that the pivots measured .014 it will 
fit the jewel hole properly, but it is best to 
test the final fit of the pivot directly in the 
jewel hole. If we undercut the pivot slightly, 
we may be sure of a clean, sharp corner, 
then if we lap the pivot to the required 
dimension we may be sure of a perfect job. 
In taking our measurements from the ori- 
ginal pinion it will be assumed that the 
pivot fit the jewel hole properly, then we 
must lap the new pinion pivot to fit properly 
in the jewel hole. If we lap the pivot to 
such size that it will incline to angle of 10° 
from upright, we may be sure of a perfect 
fit as such inclination will give about .001 
which is ample for side shake. 

Assuming that we have fitted the pivot 
properly to the jewel hole, then we may 
remove the pinion from the chuck and re- 
verse it, allowing the long end of the arbor 
to protrude for the final finishing. In this 
case, we may have to use a smaller wire 
chuck to hold the pinion arbor, also, we 
must pay particular attention to selecting a 
wire chuck that will fit the arbor closely. 
We will spin the pinion true in the chuck 
by holding the finger nail against the pivot. 
Usually, this may be easily done, but if we 
find that we cannot cause the pinion to run 
true in this manner, we must use a wax 
chuck. This is simply a cement brass of 
small diameter with a perfect female center 
turned in the end and special attention is 
called to two points; the center must be 
turned perfectly true to a sharp point and 
it must be of such angle that the sides will 
clear the end of the pinion head. Then, 
when we insert the pinion into the cone, the 
pivot will rest directly in the extreme end 
of the cone. When the wax is applied and 
heated and we spin the pinion true by hold- 
ing the finger nail against the opposite pivot 
we may be sure that the pivots are properly 
aligned for the final finishing. Then we may 
proceed to lap the long arbor of the pinion 
to the proper size. 

In our original drawing of the pinion, it 
will be recalled that the long arbor of the 
pinion measured .037 at the large end and 
.034 at the short end. These measurements 
would give us a tape of approximately 1° 
angie, and we should set our pivot polisher 
spindle to this angle. This angle of 1° how- 
ever, is simply an approximation and we 
may determine it more accurately by run- 
ning the lap lightly against the arbor and 
examining it with a glass. Then we may 
readily determine if the pivot polisher spin- 
dle requires further setting to produce the 
proper taper. 

Assuming that we have determined this 
angle correctly, then we may proceed to lap 
the arbor to the correct size. Now, we may 
measure the arbor with the micrometer 
caliper, but, as in the case of the pivots, 
it is best to try the arbor directly on the 
wheel it is to fit. With a tapered arbor, 
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the wheel should fit closely on the arbor 
at a point about half way between the pivot 
and the end of the pinion head. This will 
allow sufficient stock on the arbor to permit 
driving the wheel securely in place with a 
staking tool. 

Assuming that we have attained the cor- 
rect size on the arbor for a drive fit then 
we may set the pivot polisher spindle par- 
allel with the lathe centers and proceed to 
lap the end of the pinion head, first under- 
cutting it slightly. Care should be observed 
at this point to confine our lapping to the 
pinion head and not the arbor as it has been 
lapped to size. 

Our next step will be to lap the pivot to 
the correct size, observing the rules already 
given for obtaining the final fitting in the 
jewel hole, 

Our final operation will be to make the 
pivots the proper length. This may be done 
with an oilstone slip and the pivot should 
be made of a proper length to conform with 
the other train pivots in the movement. 
Also, the pivot should be nicely rounded on 
the end and the final polish may be attained 
by using a fine jasper stone. Now, if we 
remove the pinion from the wax chuck and 
boii off the wax in alcohol, we may shorten 
the opposite pivot as required and our opera- 
tion is completed. If all operations have 
been carefully followed we will have a 
pinion that is perfect in every detail. 


(To be continued) 


A Beautiful New Model of a 16-Size 
Movement 


HE half-tone below is a 16 size, 23 
jeweled watch made by Arthur E. Jen- 
sen, of Sterling, Idaho, a student in the 
Horological Department of Bradley Poly- 








WATCH MOVEMENT MADE BY STUDENT IN 
BRADLEY POLYTECHNIC INSTITUTE, PEORIA, ILL. 


technic Institute, Peoria, Ill. He has made 
every part of it except the springs and 
jewels, starting by making a drawing on a 
scale 10 to one, figuring the train and cut- 
ting all wheels, including balance and scape, 
making the cutters for the latter and for 
some of the pinions. It is a complete new 
model in every part, not a standard watch 
worked over with the same old wheels, pin- 
ions, pillar plate, balance and escapement. 

The watch is in every way a real piece 
of art in this line, and Mr. Jensen is to be 
congratulated on his success in producing 
this excellent new model. 








Hjalmar Anderson has engaged in the 
jewelry business at Fremont, Nebr. 
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Fancy Shapes Crystal Outfit 


The only practical and successful system in- 
troduced to the Jewelry trade for fitting watch 
crystals. It enables a jeweler to fit any case in 
a minute, giving customers prompt service and 
entire satisfaction. 


A small stock of only 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size or 
make of watch, both the open and hunting case. 
(Hunting case crystals are made specially thin 
to fit the thinnest watch.) (Open case crystals 
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[Answers are also solicited Sime ae dial our readers to ‘the io ab il cael published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


QUESTION No. 4090.—Sizing White Gold 
Rings.—In sizing white gold rings I have 
a lot of trouble in rounding them. Is there 
any way that I can anneal or bend without 
breaking ?—K. V. T. 

ANsSwer.—In regard to sizing white gold 
rings we would advise that your trouble 
is not unusual. White gold is very hard 
and will not bend as easily as yellow does. 
Assuming that you wish to make a white 
gold ring smaller. Remove the piece of 
gold as required to obtain the proper size, 
then shape your ring out as nearly round 
as possible previous to soldering it. After 
soldering instead of using a hammer or 
mallet to round out the ring, simply place 
it in a mandrill on the ring sizing machine 
and use the suitable die. Shape it out 
round with a light pressure. This is the 
most satisfactory method you can follow 
in sizing white gold rings. 


Question No. 4091.—Removing Balance 
Staff—Is it a good way m removing a 
staff of an Elgin type watch to cut off the 
hub instead of the undercut? 

ANSWER.—The method of removing the 
hub instead of removing the balance staff 
is all right in some respects but it has 
some disadvantages. If the balance staff 
is tempered fairly hard you will find it re- 
quires considerable time to turn off the hub. 
Furthermore if your grover should happen 
to slip you will likely mar the Balance Arm 
and you cannot possibly refinish it to look 
like new. If you are careful in removing 
the inner cut it is quite possible to punch 
out the old staff and not show any marks 
whatever on the Balance Arm. The Hole 
in the Balance Arm can be reduced with 
a ball faced punch but this is a botch work 
and we would not advise it under any cir- 
cumstances. 


Question No. 4092. — Magnetized 
Watches.-I have just purchased a safe 
and after several weeks’ use, I find that 
watches placed in it become magnetized. 
Please tell me if there is any way to over- 
come this trouble or ts there a non-magnet 
box made that I could get to place my 
watches in. . 

Answer.—We do no believe that it is 
possible for watches to become magnetized 
while in the safe. We do not doubt that 
most safes are magnetized especially if they 
are handled in the factories with thorough 
electro magnets. However the watches are 
insulated to a certain extent. We do not 


believe that there is any such box that 
would protect watches from magnetism. If 
your safe seems to be heavily magnetized 
we would advise you to consult your local 


electrician in regard to demagnetizing the 
safe. 


Question No. 4093. — Removing Hair 
spring from Balance Without Distorting 
It—How can I remove the hairspring 
from a balance and avoid bending the hair- 
spring or the cellet? Most of the tools de- 
signed for this purpose seem too clumsy, 
especially for the very small bracelet 
watches.—P. E. T. 

ANSWER.—Special pliers or tweezers are 
not very suitable for removing the small 
hairsprings or the large ones either, for 
that matter. We use a special tool for this 
purpose, which is simply a thin blade of 
steel with a slight V notch in the end of the 
blade. We select a short piece of steel 
wire about .040 in diameter and roll it 
down to about .010 for a quarter of an 
inch in length. The end is bent slightly 
to clear the arm of the balance. We harden 
and draw the blade to a blue color, and 
insert it in a small handle. In using this 
blade, we insert it at a point under the 
outer end of the collet pin and not directly 
under the end of the spring where it en- 
ters the collet. If we twist the blade 
slightly from side to side the collet is readily 
removed without any risk of bending the 
hairspring. 

Question No. 4094.—To Untangle Hair. 
springs.—What is the easiest way to un- 
tangle very small hairsprings, when one coil 
gets looped under the other coils?—K. V.R. 

ANSWER.—When we attempt to untangle 
such small, delicate affairs as the hair- 
spring of a modern bracelet watch, we use 
small, delicate tools for this purpose. Re- 
move the hairspring from the balance and 
unpin it from the stud. Then place the 
collet on a small, round broach. Now select 
a very fine pivot broach and insert it be- 
tween the coils of the spring at the point 
the under coil appears to be. Proceed to 
draw the pivot broach around through the 
coils toward the open end of the spring 
and at the same time, work the broach up 
and down slightly. You will be agreeably 
surprised how quickly you may be able to 
travel around the coils and remove the 
under coil. 

Question No. 4095.—Tubing for Jewel 
er’s Use.—We are using much small tub- 
ing for the jewelry which we make and 
desire to produce it ourselves. At present, 
we are purchasing it, but cannot find cer- 
tain qualities which we want for special 
work in gold, silver and copper, and some 
with the three metals combined in one tube. 
What kind of appliances are necessary for 
producing this tubing?—G. F. R. 


wie 





ANSWER.—There are several methods of 
producing tubing. One which is perhaps the 
cheapest, is by means of a draw plate and 
soldering the seams. In this method any 
kind of metal may be used, or a combina- 
tion of several, by sweating the -different 
metals together and cutting into thin strips 
of the proper width. Draw, first through 
a large hole in the draw plate, then through 
a smaller one and so on until the seam is 
closed, but still visible. The seam may be 
silver-soldered, then finished by drawing 
through smaller holes to the required ones. 

Another method is to draw the tubes 
out of shells, which makes them seamless. 
This is accomplished by drawing a round 
blank of metal into a dish on a drawing 
press, then putting through smaller dies 
until they are in the shape of the tube. The 
tubes are drawn through the draw plate to 
the required size. Frequent annealing must 
be done to keep the metal in workable-con- 
dition. Any metal may be electric-plated 
on the tubes and drawn to a smaller size. 
The electro-deposit will permit this without 
coming off, and will also become firmer 
with the underlying metal. 

Another method which requires the use 
of special machinery and furnaces is known 
as the extrusion method. This consists of 
casting an ingot and passing immediately 
to the rollers, where it is drawn to any 
required size. The operation of this 
method is continuous and any length or 
size of wire or tubing may be produced. 
The description of this method is brief, as 
it is not practical except with very extensive 
equipment. 


Question No. 4096. — Hard Wire for 
Pins.——How can I harden brass wire so it 
will be hard enough for pins? I find the 
ordinary brass wire is very soft, especially 
after it has been hard-soldered—J. L 

ANSWER.—Brass wire can be hardened 
by drawing it through the draw plate several 
times, or it can be hammered with a 
smooth-faced hammer, if one is careful to 
retain the shape. Another hardening me- 
thod which is especially applicable to pins 
which have been hard-soldered to any 
article is to hold the wire.at each end with 
a pair of pliers and twist the*part that re- 
quires hardening. After this treatment, the 


‘wire may be smoothed with emery paper 


and polished. By using a steel bufnisher 
over the full length of the wire, ‘it will 
be materially hardened. The points of pin- 
tongues are hardened and polished by this 
method. 


Question No. 4097.—To Prevent Belts 
From Cracking.__How can I prevent the 
belts on my lathes from getting ary and 
cracking ?—P. R. 

Answer.—All belts should be oiled oc- 
casionally if we wish to keep ‘them in good 
condition and get the most service from 
them. As leather belting is an animal 
product, it follows that it should be oiled 
with an animal oil. Neatsfoot oil is most 
excellent and pure lard is also- very good. 
Never apply mineral oil to a belt as it 
will ruin it in a short time. 








Read the JEWELERS’ CrrcULAR every week 
for up-to-the-minute news, business and tech- 
nical information. 
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Soldering or welding with the little Hoke- Jewel. All- 
platinum rings can be made seamless. Soldering can be 
done close to the stone. 


Use a Hoke- Jewel Oxy-Gas Torch 


The oxygen costs less than power to run a blower. 
You can make more jewelry per day, with less effort. 
You can use harder solder without “blowing” or 
strain. 

One man said “It used to take me 8 hours to make 
up this design; with the Hoke torch I can finish it 
in 6 hours.” 

Fine for silver, white gold, novelties, etc., as well 
as for platinum and yellow and green gold. 


? 


he d Ask for free 
’ corporate Circular C. S. 


22 Albany St., New York, N. Y. 
Co-operating with Jewelers’ Technical Advice Co. 





November 3, 1926 

















The Biggest Jewelry Seller 
This Season=GLO-JJEWL 


A complete toilet table outfit for cleaning jewelry—the only 
thing of its kind on the market. Picture it—in gray and 
gold—a unique—inexpensive—profit maker—Christmas nov- 
elty—that sells on sight because your customers can be 
easily interested in it. 


Each box contains: One metal holder, to secure ring or pin 
from slipping while being scrubbed and rinsed. Special 
Jewelers’ Soap—Glo-Jewl polishing fluid and basin—Perfor- 
= ee with jewelers’ sawdust, chamois, scrub brush and 
whisk, 


The Standard package sells for $1.75 each, retails for $3. 
The De Luxe package (hand made and decorated, no two 
alike) sells for $3.50 and retails for $7. Write for sample 
order. Special discount on dozen and gross orders. 


Glo-Jewl Outfits are sold by: 


New York—Black, Starr & Frost; Philadelphia — Bailey, Banks & 
Charlton & Co.; Marcus & Co. Biddle; J. E. Caldwell; S. Kind 
: an : & Sons. 
Chicago—Elmer A. Rich; Spauld Providence—Tilden & Thurber. 
ing & Co.; Carteaux, Inc.; H. J. A 
Baby Co.; C. D. Peacock Springfield—True Bros. 
y Pepe ase ¢ Waterbury—Laura Oliver, Inc. 
Boston—Shreve, Crump & Low; Washington—Harris & Shafer. 
Bigelow, Kenard & Co. Baltimore—Samuel Kirk & Sons. 


Glo-Jewl Company, 2220 North Calvert Street, Baltimore, Md. 











And so in 
Platinum— 


HE recognized position of leader- 

ship enjoyed by Handy & Har- 
man in the field of silver is evidence 
of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 

With special emphasis on platinum, 
you will find Handy & Harman’s 
prices reasonable, quality high, and 
terms satisfactory. 


HANDY & HARMAN 


57 WILLIAM STREET 
NEw YorRK CITY 
Dealers in and Refiners of Precious Metals. 


HOOVER & STRONG, Inc: 





s @ 
ASSAYERS 
SMELTERS 


sear 





eo ° 
_Netallurgists 
Qrrice anp Works, 119 West TUPPER STREET 

BUFFALO, N.Y. U.S.A. 





c 


All who have used 
Hoover White Gold 


enthusiastically acclaim it as 


the Real White Gold. 


That you may know the merits 
of Hoover White Gold, this 
message is intended as a solici- 
tation for a trial order. 





Hoover refining service is just as 
reliable as Hoover White Gold. 
Ship us your precious metal 
scraps, sweeps, etc., for refining. 
































Galden Putle Refiners - Since 19/2 
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To Repair Diamond Platinum Jewelry 





Written expressly for The Jewelers’ Circular by Chas. Strauss 




















5 repair a piece of diamond jewelry it 
is not necessary to remove the dia- 
monds from their settings but the article 
should be thoroughly cleaned and all dirt 
and grease removed. Then borax the joint 
and parts where you have to solder it and 
cover all over with anti-oxidizer. Be sure 
and cover diamonds as it prevents the dia- 
monds from becoming fire coated and at the 
same time preserves the polish on the article 
that you are passing through the fire. 

Be sure to use your anti-oxidizer when- 
ever you put a piece of polished work 
through the fire. By doing so you will find 
it will save you lots of unnecessary labor 
and expense. After you have soldered any 
article you have had in the fire, be sure that 
it has cooled off before boiling it out in 
the pickle. Any piece that you repair that 
is set with rose diamonds, if the back of the 
stones are closed, or in other words there 
are no azures, the article should be boiled 
out in good hot water to remove all grease 
and dirt that collects under the stones. 

If you fail to do this you will find that 
after you solder your job and boil it out in 
the pickle, in most cases, instead of your 
roses being white, half of them will be black, 
After you have boiled out a rose diamond 
piece in the pickle, it is good policy to boil 
out same in hot water. Then brush it clean 
with a washout brush but do it so as not 
to brush any of the rose diamonds out of 
the setting. The brush you use for this 
purpose should not be used for anything 
else. Of course, when I say you can pass 
diamonds through the fire, there are some 
stones that I would not risk; that is, pear- 
shaped diamonds, marquis-shape, square or 
any fancy cut diamond, as I have always 
felt that there was a certain amount of risk 
you are taking by doing so. 

If any of these diamonds are set in cramp 
settings, which is generally the case, my 
advice is to lift four or five of the points 
and remove the diamonds from the setting. 
By doing so you avoid all risk. After you 
have repaired the article and boiled it out 
you can replace the diamond and push the 
points down on top of the diamond again 
with a cramp pusher, securing the stone in 
its setting without having to worry about 
an expensive diamond. 

Before you start on any diamond job at 
all see that there is no soft solder on it. If 
there are any ornaments or collets that are 
pegged on with soft solder, heat the article 
over an alcohol lamp and remove them, and 
be sure that you remove all the lead on the 
piece you intend to pass through the fire. 
If you do not do this and pass your article 
through the fire, the lead that you did not 
remove will eat right into whatever metal 
the article is made of and your job will be 
ruined. 

So I will say again, and I cannot say it 
too strongly, be sure and remove all the lead 
if you are going to hard solder your job. 

If you should want to hard solder a 


brooch, supporting for instance the joint is 
broken off, always remove the pin tongue 
from the joint and then solder on the joint. 
If you attempt to solder on the joint by 
leaving the pin tongue in you will find in 
most cases that your pin works tight and 
stiff and you can hardly move it and moving 
it up and down a few times you will find 
in most cases that you will break it off 
again. You will generally break it worse 
than it was before you started to repair it. 
So it will surely pay you both in time and 
trouble to remove the pin tongue.—C. S. 





To Repoint a Single Stone, Two 
Stone or Three Stone 
Ring 





THE usual way in most shops to repoint 

a ring is to leave the stone in the setting 
and file the cramp that is laid over the stone 
thin. Then small pieces of metal are 
soldered on top of each one of the cramps 
that have been filed thin. Next boil out the 
ring and file up the cramp and finish. While 
the above way is a very poor one to repoint 
a ring the points that are soldered on in 
that fashion are not strong. If you should 
catch any of the points in anything and pull, 


they will break off at the place where the . 


piece was soldered on. 

Now the proper way to do a repoint job 
that I have found in my 40 odd years of 
experience in the repair and special order 
business, is to remove the stone out of the 
setting, take the height of the setting from 
the inside of the ring to the top of the 
cramp with a pair of dividers, then file all 
the cramps about one-quarter lower. Take 
saw and cut down in the center of each 
cramp. Take a piece of wire, round or 
square, just thick enough so that when you 
roll it flat it will have the thickness of the 
cramp. File a shoulder on each side of a 
piece of flat wire or in other words dovetail. 
Then you can stick all six or eight cramps 
on at the same time and solder them all. 
Boil out, file up, polish and set. When your 
job is finished your setting will be as good 
as a new one. 

As to a platinum setting, no matter what 
solder you use, it will always leave a yellow 
mark so that the only way to hide it is to 
give it a dip in platinum solution. But to 
get a first class joh remove the old platinum 
setting, give your customer credit for same 
and furnish a new setting. Then you will 
have a perfect job—C. S. 








Little Tobin: Why do you want to stay 
and see the death-defying death whirl? A 
guy just hangs by his teeth and whirls 
around. 

Wise Old Gentleman: I always wait, son. 
The rope might break, you know, and if I 
could see one acrobat killed I could die 
happy.—California Pelican. 
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Keep Away from Soft Solder 





GOME jewelers have a great habit of re- 
pairing jewelry with soft solder. Of 
course in some cases as it is absolutely 


~ necessary to do so. But wherever possible 


use hard solder. It makes a cleaner and 
stronger job and gives more satisfaction. 
If you should at some time repair a piece 
of jewelry and soft solder same, and it 
should come back to be repaired at some 
other place, and your customer would want 
you to hard solder it, you would have to 
lay the article in muriatic acid overnight, 
providing it is gold, to have the soft solder 
all eaten off before you can hard solder 
same. In most cases where a piece of gold 
jewelry has been soft soldered if it breaks 
again, as it surely will, it is in most cases 
in a fit condition for the melting pot. So 
my advice is, keep away from soft solder 
as much as you possibly can.—C. S. 





How to Repair Platinum Jewelry 
That Has a Gold Back 


or Lining 





|? former years when platinum was not 
nearly as expensive as it is now, plati- 
num jewelry was made, and in nearly all 
cases it was made with a gold lining or 
back which would strengthen the piece as 
well as bring down the cost. Now if one 
of these platinum pieces of jewelry gets 
broke it is utterly impossible to join it or 
tie it together with binding wire for as soon 
as you go to solder it and put your flame 
on it, it will open and expand and you will 
not be able to solder it. No matter what 
you do to try and keep the joint tight, it 
will open or expand as soon as you put the 
gas flame to it and the article gets hot. 
Now the only way to repair a piece of 
platinum jewelry lined with gold is to take 
a piece of thin platinum wire and tie the 
article together with same, and then go 
ahead and solder your article and you will 
find it will not open up or expand. You 
may finish your job without any more 
trouble.—C, S. 





Dig in Harder and Succeed 


| gt getting ahead in the jewelry trade seems 
to be slow work, and if you sometimes feel 
like getting out of it and starting in some 
other field, just bear in mind that the fellow 
in the other field is thinking the same thing 
about his line of work. If you have been 
honest and industrious during the time you 
have been in a jewelry store, you have 
learned a good deal, probably more than you 
realize. If you change to some other line, 
you will have to begin back at the bottom 
again, throwing away much you have so far 
learned. 

Dig in harder. You may be almost to the 
bend of the road where you will find things 
more to your liking and to your advantage. 


eee 
— 


“A new form of locomotion has been dis- 
covered.” 

“Yeah?” 

“That paper says, ‘Mayor pushes new sub- 
ways.’ ”"—Columbia Jester. 
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THOMAS J. 


DEE & CO. 
REFINERS 


Sweeps, Polishings, Gold, Silver, green gold—plates, 
Platinum and Plated Scraps. iar lee er ee 
red rolds DEE GOLDS 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. es 
Refining and Manufacturing Plant: 


Purchasing and Sales Dept.: 
5 So. Wabash CHICAGO 317-319 E. Ontario St. 


Ave. 








THE HOUSE THAT DELIVERS THE GOODS 


ANNOUNCEMENT is made of the merger of — enced men, capable of the best workman- Oo 
hi and _ thoroughl eliable vice. 
A ship roughly r service 
rt Watch Case Co Patronage of the trade is cordially solicited 


Becker-Heckman Co. with the assurance that ‘““The Goods will be Delivered.” 


oe — case ane eens ~—_— amegg he the 
eywort ildi t 29 t i treet, i . 
The ne icnene,: chi -s non ee $10,000, BECKER-HECKMAN COMPANY 


occupies greatly enlarged quarters on the 8th floor of 29. East Madison St., 803 Heyworth Bils., Chisago 




















the Heyworth Building. Its mechanics are all experi- 











Get Your Knowledge and Experience at Bradley Polytechnic Institute, Peoria, Ills. 


And you will be thoroughly equipped for a successful career as a Watchmaker, Jeweler and Engraver. 





In the Bradley shops everything is the very latest, right up to the minute in methods and 
instructions. 

The instruction is individual; each proposition is a rung in the ladder which ultimately brings 
you to the very pinnacle of perfection. All the knotty propostions are cleared up by the corps of 
expert instructors, so that you are clear on all points pertaining to the work, and you advance just 
as rapidly as you can do the work. 

The demand for Bradley trained workmen has always been much larger than the supply. There 
have never been enough good workmen to go around. 

When your course at Bradley is completed you are sure of a good paying position,:and should 
you desire a change, your Bradley training will always be of the greatest assistance. Strive to be 
with us as near January Ist, 1927 as possible. 





Send for our latest catalogue. Address Bradley Horological, Dept. ‘‘C’”’, Peoria, Illinois. 











FOR 


ENAMELING " 
CASTING — STAMPING 


WHITE and GREEN GOLD Platinum 
Refiners and Assayers 


ALLOYS Gold, Silver 


a special grade for every special purpose) 
(a sp 9g AND y 


SOLDERS TO MATCH 


National Smelting & Refining Corp. T. B. HAGSTOZ @ SON 
92 John St, :-¢ New York | 709 Sansom St., Philadelphia ! 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of October 19, 1926 


1,603,353. WATCHCASE. Franx E. PIXtey, 
Alta, Iowa. Filed Feb. 16, 1924. Serial 
693,377. 6 Claims. 


A watch case, comprising an outer case, an 
annular dial in the forward portion of said case, 
an inner case mounted within said outer case in 





contact with said dial and closing the central open- 
ing thereof, and yielding pressure devices in said 
outer case in engagement with the inner case and 
permitting limited radial movement thereof. 


1,603,370. CLOCK CASING. JosepH WI§Lcox, 
Jr., Athol, Mass., assignor to The Wilcox 
Novelty Co., Athol, Mass. Filed April 3, 
1924. Serial 704,060. 4 Claims, 


A celluloid clock casing having a front and a 
rear wall, each with a movement opening therein, 








said rear wall having an integral inwordly pro- 
jecting flange surrounding the rear movement 
tL 
SZ 
- oo 








opening, and a sleeve fitting the rear opening and 
secured to said integral flange, the front end of 
said sleeve being also secured to the front wall 
of said casing and said sleeve supporting and 
frictionally retaining a clock movement in said 
casing. 

1,603,385. BRACELET CONSTRUCTION. Ove 
L. GAMMELL and Rotanp W. Woopwarp, At- 
tleboro, Mass., assignors to Smith & Crosby, 
a copartnership composed of Alfred D. Crosby 
and George H. Crosby, Attleboro, Mass. Filed 
April 22, 1926. Serial 103,697. . 14 Claims. 

In bracelet construction, a bracelet comprising in 
combination a plurality of units detachably hinged 
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together, each of said units comprising a pair of 
links slidable relative to one another, one of said 
links having side walls and end walls and the 
other of said links having top and bottom walls and 
end walls, a spring urging said pair of links to- 
gether, and an outer casing having top, bottom and 
side walls substantially enclosing said first link 
and secured thereto, said second link being slid- 
able outwardly from said casing against the action 
of said spring. 
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1,603,392. FINGER RING AND THE LIKE. 
Louis Lenr, Brighton Heights, N. Y., assignor 
to. Simon Bruner, Far Rockaway, N. Y. Filed 
July 6, 1925. Serial 41,863. 1 Claim. 

In a mounting having a seat, a stone in said seat, 
apertures in said stone and a resilient cross-bar 
integral with said seat and provided with aper- 
tures registering with said first mentioned apertures, 
said cross-bar being spaced from said stone to 
permit said bar to be flexed, the combination with 
a removable initial member having stems with 
notches adjacent to.their free ends and extending 
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through said registering apertures when the ini- 
tial member is seated on said stone, of a locking- 
plate having arcuate edges, the notches of said 
stems being so positioned with respect to said bar 
that the latter will flex when the arcuate edges of 
said locking plate engage the notches, said locking- 
plate having a tubular stud formed in one piece 
therewith and extending through said cross-bar, a 
flange formed at the exposed end of said stud to 
retain the locking-plate rotably in position so that 
said arcuate edges may be moved to enter the 
above mentioned notches and slightly flex the cross- 
bar to retain the initial member in firm contact with 
said stone. 

1,603,427. PENDULUM FOR CLOCKS. Rupotr 
THORMANN, Soethen-Anhalt, Germany. Filed 
Oct. 28, 1925. Serial 65,387, and in Germany 
Oct. 23, 1924. 3 Claims. 

In a pendulum for clocks, a rod having a lower 
threaded end, a hollow weight having a pair of down- 
wardly extending slots forming a spring tongue 











adapted to frictionally engage the rod, a nut hav- 
ing a seat for the weight threaded upon the rod, 
and a tensioning member having one portion thereof 
engaging the upper portion of the weight and its 
opposite end engaging the lower face of said nut. 
1,603,942. WATCH-BRACELET HOOK. Georce 
Extunp, Attleboro Falls, Mass., assignor to 

J. F. Sturdy’s Sons Co., Attleboro Falls, Mass. 
Filed June 12, 1925. Serial 36,720. 6 Claims. 

A watch bracelet hook comprising a body mem- 
ber having a hook-shaped end portion, a separate 





spring tongue member in said body and fixed 

relative thereto for closing said hook portion and 

having a bail integral therewith to which the brace- 

let end may be secured. 

1,603,943. CHAIN. Wittiam Forstner, Irvington, 
N. J., assignor to Forstner Chain Corporation, 


Irvington, N. J. Filed April 16, 1925. Serial 
23520. 2 Claims. 
A chain structure comprising loop-links con- 


, nected by an S-shaped link, the shank portion of 


the S-link being diagonally disposed to the longi- 





tudinal extension of the chain, the end of each eye 
portion of the S-link abutting against its shank por- 
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tion and a band member extending through both 

of the eyes of said S-link to cover the abutting 

joints thereof, 

1,604,013. FLEXIBLE-BRACELET BOX. A sert 
Bauscu, New York. Filed Sept. 12, 1925. 
Serial 56,053. 1 Claim. 

A box for flexible bracelets, comprising a box 
structure having at one edge an inwardly extend- 
ing flange tapering toward the opposite edge, and 
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a series of raised portions positioned on the first 

mentioned edge, said inwardly extending flange 

acting to support a stone while said raised portions 
present a border surrounding but out of contact 
with the stone. 

1,604,065. VANITY CASE. Simon 
Brooklyn, N. Y. Filed Jan. 26, 1924. 
688,798.. 7 Claims. 

A vanity case comprising a powder box, a trans- 
verse partition therein having an aperture and a 
depending him fitting within the sides of the box, 
a lid fitting about the upper part of said rim 


Morrison, 
Serial 








when closed, said partition having a bead about 

its periphery adjacent the lid, and a powder puff 

held between the partition and the lid, said powder 
puff fitting within said bead, substantially as set 
forth. 

1,604,066. VANITY CASE. Simon Morrison, 
Brooklyn, N. Y. Fiied July 25, 1925. Serial 
46,090. 5 Claims. 

A vanity case comprising a receptacle for loose 

powder which receptacle is provided with a lid, 

said lid being formed with a recess to receive a 








powder-puff and a separate recess to contain rouge 
or the like, and a separate outside receptacle within 
which said powder receptacle is adapted to fit, also 
provided with a closure adapted to enclose the 
powder receptacle and powder-puff, said lid being 
provided with a mirror on its interior surface, 
substantially as set forth. 


DESIGNS 


71,260. BADGE OR ARTICLE OF SIMILAR 
NATURE. Revetey G. Beattie, Chagrin 
Falls, Ohio, assignor to H. W. Beattie & Sons, 





Inc., Cleveland, O. Filed June 25, 1926. 
Serial 18,187. Term of patent 14 years. 


71,267. STONE MOUNTING. Sicmunp Fiscuer, 


co. 


Providence, R. I. Filed July 22, 1926. Serial 
18,462. Term of patent 7 years. 


71,273. SPOON OR _ SIMILAR’ ARTICLE. 
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Epwarp Homes, Glastonbury, Conn., as- N. Y. Filed June 19, 1926. Serial 18,105. Ser. 235,203. (CLASS 28. JEWELRY AND J, 
signor to Glastonbury Silver Co., Chicago. Term of patent 3% years. PRECIOUS METAL WARE.) GENERAL % 
71,294. FINGER RING. Wittram H. Menp- Cuatn Co., Providence, R. I. Filed July 27, } 
1926 
. , 
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Filed Aug. 9, 1926. Term of 
patent 7 years. 


71,274. WEDDING 


Serial 18,656. 


RING. Anton Horvat, 





<a WITH COPPER OR NICKEL AND \, 
Filed July 21, 1926. Serial 18,441. Term of rimmed [tele gs Ag Pg oir ‘ 
CEE Se patent 855 years. dence, R. I. Filed Feb. 25, 1925. Serial 
71,310. WATCH GUARD. Wiut.iam P. Tatsor, 210,153. PUBLISHED AUG. 3, 1926. 


Baltimore, Md. Filed July 31, 1926. Serial 





HAM, Atascadero, Cal. Filed June 18, 1926. 
Serial 18,087. Term of patent 3% years. 


71,309. COMBINATION GEM AND SETTING. 
Epmunp T. Sommer, North Attleboro, Mass. 


E> 








Particular description of goods.—Chains for Per- 
sonal Wear, Fobs, Pendants, Bracelets, Brooches, 
Scarf Pins, Cuff Links, Lapel Buttons, Earrings. 
All ef Which Are Made of or Plated With Precious 
Metals. 

Claims use since 1894. 


Trade Mark Registrations Granted 
Oct. 19, 1926 


219,393. FRATERNITY BADGES, LAPEL 
BUTTONS; SCARF, LAPEL AND BREAST 
PINS; CUFF LINKS, TIE CLASPS, 
CHARMS, FINGER RINGS, BELT 
BUCKLES AND ORNAMENTAL 
SHIELDS, ALL OF PRECIOUS METAL. 
Tue Lamsppa Cur ALpHa FRrRaTeErnity,, In- 
CORPORATED, Indianapolis, Ind. Filed June 12, 
1926. Serial 233,128. PUBLISHED JULY 
27,1926. 


219,470. FLASKS, BOTTLES, CUPS, AND 
JUGS, MADE OF GOLD, SILVER, GOLD 
AND SILVER, AND SILVER AND 
NICKEL, AND ALSO MADE OF PEWTER 
OR OTHER METALS IN COMBINATION 


219,492. NECKLACES, EARRINGS, BRACE- 


18,559. Term of patent 14 years. LETS, BROOCHES, PENDANTS, BAR 
71,281. BRACELET. Jacques Krerster, New PINS, STICKPINS, HAT DARTS, WATCH 
FOBS AND CHAINS. Baketite Corp., 
New York. Filed Oct. 12, 1925. Serial 

221,593. PUBLISHED JULY 27, 1926. 








Rochelle, N. Y. Filed Jan. 2, 1926. 
15,933. Term of patent 3% years. 


71,284. FINGER RING. Micuaet Levy, New 





Serial 
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York. Filed May 1, 1926. 
Term of patent 14 years. 
71,28. BADGE OR SIMILAR’ ARTICLE. 


Serial 17,535. 





Franx Lewis and Orto Frrepman, Brooklyn, 


Brooklyn, N. Y. Filed June 26, 1926. 
18,194. Term of patent 3% years. 
71,314. FINGER RING. AtsertT WERNER, New 


Serial 





York. Filed Aug. 13, 1925. Serial 14,415. 


Term of patent 3% years. 





UNITED STATES TRADE MARKS 


The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for “under the ten-year proviso” 
are registrable under the provision in clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee 
of $10 must accompany each notice of opposition. 





Issue of October 19, 1926 


Ser. 218,937. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) WErIDLICH 
STERLING Spoon Co., Bridgeport, Conn. Filed 
Aug. 15, 1925. 


Lady Sterling 


The crosslining shown in the drawing is in- 
tended to represent shading. No claim is made to 
the word “Sterling,” except in the form and re- 
lation shown in the drawing. Trade-mark ‘“Lady 
Sterling.” 

Particular description of goods.—Silverware— 
Namely, Hollow Ware and Flat Ware. 

Claims use since July 15, 1925. 


219,635. JEWELRY FOR PERSONAL ADORN- 
MENT, NOT INCLUDING WATCHES. D. 
LisnEeR & Co., Inc., New York. Filed Feb. 
6, 1926. Serial 226,960. PUBLISHED 
JULY 27, 1926. 


219,643. ORNAMENTAL SHOE BUCKLES AND 
SHOE ORNAMENTS MADE OF PRE- 
CIOUS METAL OR PLATED WITH 
PRECIOUS METAL OR SET WITH 
JEWELS OR IMITATION JEWELS. 
WILLIAM REYNOLDS, JR., doing business as The 
Reynolds Co., Providence, R. I. Filed Feb. 27, 
1926. Serial 227,909. PUBLISHED JULY 
27, 1926. 








Robert M. Tyack, a member of the jew- 
elry firm of Frank Tyack & Son, 711 Penn 
St., was chairman and speaker at the noon 
luncheon of the Rotary Club, held Thursday, 
Oct. 21, at The Berkshire, having as his 
special guests almost the entire membership 
of the Reading Jewelers’ Guild. With “The 
Lure of Precious Stones” as his subject, 
the speaker told interestingly of the value 
and desire for possession of precious stones 
that has dominated humanity in all ages. 
Selecting the opal, diamond and pearl as 
types, he told of the fanciful romance that 
has been associated with these gems. The 
talk was illustrated with poetic imagery and 
proved most acceptable. The visiting Ro- 
tarians and local jewelers who were guests 
at this meeting included the following: 
Samuel (Levitz, Howard Miltenberger, 
James Armitage, Daniel Manmiller, Wil- 
liam Sontag, William Salzman, Paul D. 
Harbach, Paul Ganster, Paul Hiester, Nor- 
man B. Keeport, Paul Roth, A. B. Elliott, 
G. A. Schlechter, John F. Beyerle, Arthur 
Schwemmer and James W. Kalbach. 
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